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II

(Information)

INFORMATION FROM EUROPEAN UNION INSTITUTIONS, BODIES, OFFICES
AND AGENCIES

EUROPEAN COMMISSION

Non-opposition to a notified concentration
(Case COMP/M.7195 — Lotte/Nestle/Lotte Nestle Korea JV)
(Text with EEA relevance)

(2014/C 89/01)

On 18 March 2014, the Commission decided not to oppose the above notified concentration and to declare
it compatible with the common market. This decision is based on Article 6(1)(b) of Council Regulation (EC)
No 139/2004 (*). The full text of the decision is available only in English and will be made public after it is
cleared of any business secrets it may contain. It will be available:

— in the merger section of the Competition website of the Commission (http://ec.curopa.eu/competition/
mergers/cases/). This website provides various facilities to help locate individual merger decisions,
including company, case number, date and sectoral indexes,

— in electronic form on the EUR-Lex website (http://eur-lex.europa.cufenf/index.htm) under document
number 32014M7195. EUR-Lex is the online access to the European law.

() O L 24, 29.1.2004, p. 1.
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NOTICES FROM EUROPEAN UNION INSTITUTIONS, BODIES, OFFICES AND

IV

(Notices)

AGENCIES

EUROPEAN COMMISSION

Euro exchange rates (')
27 March 2014
(2014/C 89/02)

1 euro =

Currency Exchange rate Currency Exchange rate
USD US dollar 1,3758 CAD Canadian dollar 1,5262
JPY Japanese yen 140,75 HKD  Hong Kong dollar 10,6730
DKK Danish krone 7,4659 NZD New Zealand dollar 1,5895
GBP Pound sterling 0,82770 | SGD Singapore dollar 1,7402
SEK Swedish krona 8,9191 KRW South Korean won 1472,86
CHF Swiss franc 1,2187 ZAR South African rand 14,7295
ISK Iceland kréna CNY Chinese yuan renminbi 8,5445
NOK Norwegian krone 8,2655 HRK Croatian kuna 7,6625
BGN Bulgarian lev 1,9558 IDR Indonesian rupiah 15 705,09
CZK Czech koruna 27,410 MYR  Malaysian ringgit 4,5264
HUF Hungarian forint 311,69 PHP Philippine peso 61,839
LTL Lithuanian litas 3,4528 RUB Russian rouble 49,0325
PLN Polish zloty 4,1795 THB Thai baht 44,803
RON Romanian leu 4,4742 BRL Brazilian real 3,1553
TRY Turkish lira 3,0055 MXN  Mexican peso 18,0405
AUD Australian dollar 1,4899 INR Indian rupee 83,0178

(") Source: reference exchange rate published by the ECB.
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Guidelines on the application of Article 101 of the Treaty on the Functioning of the European
Union to technology transfer agreements
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1. INTRODUCTION

1. These guidelines set out the principles for the assessment
of technology transfer agreements under Article 101 of
the Treaty on the Functioning of the European Union (!)
(‘Article 101"). Technology transfer agreements concern
the licensing of technology rights where the licensor
permits the licensee to exploit the licensed technology
rights for the production of goods or services, as
defined in Article 1(1)(c) of Commission Regulation (EU)
No 316/2014 of 21 March 2014 on the application of
Article 101(3) of the Treaty on the Functioning of the
European Union to categories of technology transfer
agreements (‘the TTBER') (3).

2. The purpose of these guidelines is to provide guidance on
the application of the TTBER as well as on the application
of Article 101 of the Treaty on the Functioning of the
European Union (‘the Treaty’) to technology transfer
agreements that fall outside the scope of the TTBER.
The TTBER and the guidelines are without prejudice to
the possible parallel application of Article 102 of the
Treaty to technology transfer agreements (3).

3. The standards set forth in these guidelines must be
applied in the light of the circumstances specific to each
case. This excludes a mechanical application. Each case
must be assessed on its own facts and these guidelines
must be applied reasonably and flexibly. Examples given
serve as illustrations only and are not intended to be
exhaustive.

4. These guidelines are without prejudice to the interpre-
tation of Article 101 and the TTBER that may be given
by the Court of Justice and the General Court.

2. GENERAL PRINCIPLES

2.1. Article 101 of the Treaty and intellectual
property rights

5. The aim of Article 101 of the Treaty as a whole is to
protect competition on the market with a view to

With effect from 1 December 2009, Articles 81 and 82 of the EC

Treaty have become Articles 101 and 102, respectively, of the Treaty
on the Functioning of the European Union (TFEU’). The two sets of
provisions are, in substance, identical. For the purposes of these
Guidelines, references to Articles 101 and 102 of the TFEU
should be understood as references to Articles 81 and 82, respect-
ively, of the EC Treaty where appropriate. The TFEU also introduced
certain changes in terminology, such as the replacement of ‘Com-
munity’ by ‘Union’ and ‘common market’ by ‘internal market’. The
terminology of the TFEU will be used throughout these Guidelines.
OJ L 93, 28.3.2014. p. 17. The TTBER replaces Commission Regu-
lation (EC) No 772/2004 of 27 April 2004 on the application of
Article 81(3) of the Treaty to categories of technology transfer
agreements (O] L 123, 27.4.2004, p. 11).

See by analogy Joined Cases C-395/96 P and C-396/96 P, Compagnie
Maritime Belge, [2000] ECR 1-1365, paragraph 130, and point 106
of the Commission Guidelines on the application of Article 81(3) of
the Treaty, O] C 101, 27.4.2004, p. 97.

promoting consumer welfare and an efficient allocation
of resources. Article 101(1) prohibits all agreements and
concerted practices between undertakings and decisions
by associations of undertakings (¥ which may affect
trade between Member States (°) and which have as their
object or effect the prevention, restriction or distortion of
competition (°). As an exception to this rule Article 101(3)
provides that the prohibition contained in Article 101(1)
may be declared inapplicable in the case of agreements
between undertakings which contribute to improving the
production or distribution of products or to promoting
technical or economic progress, while allowing consumers
a fair share of the resulting benefits and which do not
impose restrictions which are not indispensable to the
attainment of these objectives and do not afford such
undertakings the possibility of eliminating competition
in respect of a substantial part of the products concerned.

6. Intellectual property laws confer exclusive rights on
holders of patents, copyright, design rights, trademarks
and other legally protected rights. The owner of intel-
lectual property is entitled under intellectual property
laws to prevent unauthorised use of its intellectual
property and to exploit it, for example, by licensing it
to third parties. Once a product incorporating an intel-
lectual property right, with the exception of performance
rights (7), has been put on the market inside the European
Economic Area (EEA) by the holder or with its consent,
the intellectual property right is exhausted in the sense
that the holder can no longer use it to control the sale
of the product (principle of Union exhaustion) (}). The
right holder has no right under intellectual property
laws to prevent sales by licensees or buyers of such
products incorporating the licensed technology. The
principle of Union exhaustion is in line with the
essential function of intellectual property rights, which is
to grant the holder the right to exclude others from
exploiting its intellectual property without its consent.

(*) In the following the term ‘agreement’ includes concerted practices

and decisions of associations of undertakings.

(®) See Commission Guidelines on the effect on trade concept contained
in Articles 81 and 82 of the Treaty, O] C 101, 27.4.2004, p. 81.

(®) In the following the term ‘restriction’ includes the prevention and
distortion of competition.

(7) Which includes rental rights. See in this respect Case 158/86, Warner
Brothers and Metronome Video, [1988] ECR 2605 and Case C-61/97,
Foreningen af danske videogramdistributerer, [1998] ECR [-5171.

(®) This principle of Union exhaustion is for example enshrined in
Article 7(1) of Directive 2008/95/EC to approximate the laws of
the Member States relating to trade marks (O] L 299, 8.11.2008,
p- 25), which provides that the trade mark shall not entitle the
proprietor to prohibit its use in relation to goods which have
been put on the market in the Union under that trade mark by
the proprietor or with its consent, and Article 4(2) of Directive
2009/24/EC of the European Parliament and of the Council of
23 April 2009 on the legal protection of computer programs (O]
L 111, 5.5.2009, p. 16), which provides that the first sale in the
Union of a copy of a program by the right holder or with its
consent shall exhaust the distribution right within the Union of
that copy, with the exception of the right to control further rental
of the program or a copy thereof. See in this respect C-128/11,
UsedSoft Gmbh v. Oracle International Corp., [2012] ECR not yet
published.
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7. The fact that intellectual property laws grant exclusive

rights of exploitation does not imply that intellectual
property rights are immune from competition law inter-
vention. Article 101 of the Treaty is in particular
applicable to agreements whereby the holder licenses
another undertaking to exploit its intellectual property
rights (°). Nor does it imply that there is an inherent
conflict between intellectual property rights and the
Union competition rules. Indeed, both bodies of law
share the same basic objective of promoting consumer
welfare and an efficient allocation of resources. Innovation
constitutes an essential and dynamic component of an
open and competitive market economy. Intellectual
property rights promote dynamic competition by
encouraging undertakings to invest in developing new
or improved products and processes. So does competition
by putting pressure on undertakings to innovate.
Therefore, both intellectual property rights and
competition are necessary to promote innovation and
ensure a competitive exploitation thereof.

. In the assessment of licence agreements under Article 101
of the Treaty it must be kept in mind that the creation of
intellectual property rights often entails substantial
investment and that this is often a risky endeavour. In
order not to reduce dynamic competition and to
maintain the incentive to innovate, the innovator must
not be unduly restricted in the exploitation of intellectual
property rights that turn out to be valuable. For these
reasons the innovator should be free to seek appropriate
remuneration for successful projects that is sufficient to
maintain investment incentives, taking failed projects into
account. Technology rights licensing may also require the
licensee to make significant sunk investments (that is to
say, that upon leaving that particular field of activity the
investment cannot be used by the licensee for other
activities or sold other than at a significant loss) in the
licensed technology and production assets necessary to
exploit it. Article 101 cannot be applied without
considering such ex ante investments made by the
parties and the risks relating thereto. The risk facing the
parties and the sunk investment that must be committed
may thus lead to the agreement falling outside
Article 101(1) or fulfilling the conditions of Article 101(3),
as the case may be, for the period of time required to
recoup the investment.

. In assessing licensing agreements under Article 101 of the
Treaty, the existing analytical framework is sufficiently
flexible to take due account of the dynamic aspects of
technology rights licensing. There is no presumption
that intellectual property rights and licence agreements
as such give rise to competition concerns. Most licence
agreements do not restrict competition and create pro-

(°) See e.g. Joined Cases 56/64 and 5864, Consten and Grundig, [1966]
ECR 429.

competitive efficiencies. Indeed, licensing as such is pro-
competitive as it leads to dissemination of technology and
promotes innovation by the licensor and licensee(s). In
addition, even licence agreements that do restrict
competition may often give rise to pro-competitive effi-
ciencies, which must be considered under Article 101(3)
and balanced against the negative effects on competi-
tion (1%. The great majority of licence agreements are
therefore compatible with Article 101.

2.2. The general framework for applying Article 101

10. Article 101(1) of the Treaty prohibits agreements which

11.

have as their object or effect the restriction of
competition. Article 101(1) applies both to restrictions
of competition between the parties to an agreement and
to restrictions of competition between any of the parties
and third parties.

The assessment of whether a licence agreement restricts
competition must be made within the actual context in
which competition would occur in the absence of the
agreement with its alleged restrictions ('!). In making
this assessment it is necessary to take account of the
likely impact of the agreement on inter-technology
competition (that is to say, competition between under-
takings using competing technologies) and on intra-tech-
nology competition (that is to say, competition between
undertakings  using  the same  technology) (*2).
Article 101(1) prohibits restrictions of both inter-tech-
nology competition and intra-technology competition. It
is therefore necessary to assess to what extent the
agreement affects or is likely to affect these two aspects
of competition on the market.

12. The following two questions provide a useful framework

for making this assessment. The first question relates to
the impact of the agreement on inter-technology
competition while the second question relates to the
impact of the agreement on intra-technology competition.
As restrictions may be capable of affecting both inter-
technology competition and intra-technology competition
at the same time, it may be necessary to analyse a
restriction in the light of the two questions in points (a)
and (b) before it can be concluded whether or not
competition within the meaning of Article 101(1) is
restricted:

(9 The methodology for the application of Article 101(3) is set out in

the Commission Guidelines on the application of Article 81(3) of
the Treaty, cited in footnote 3.

() See Case 56[65, Société Technique Miniére, [1966] ECR 337, and

Case C-7/95 P, John Deere, [1998] ECR I-3111, paragraph 76.

('?) See in this respect e.g. judgment in Consten and Grundig cited in

footnote 9.
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(@) Does the licence agreement restrict actual or potential
competition that would have existed without the
contemplated agreement? If so, the agreement may
be caught by Article 101(1). In making this
assessment it is necessary to take into account
competition between the parties and competition
from third parties. For instance, where two under-
takings established in different Member States cross
licence competing technologies and undertake not to
sell products in each other’s home markets, (potential)
competition that existed prior to the agreement is
restricted.  Similarly, where a licensor imposes
obligations on its licensees not to use competing tech-
nologies and these obligations foreclose third party
technologies, actual or potential competition that
would have existed in the absence of the agreement
is restricted.

(b) Does the licence agreement restrict actual or potential
competition that would have existed in the absence of
the contractual restraint(s)? If so, the agreement may
be caught by Article 101(1). For instance, where a
licensor restricts its licensees, who were not actual
or potential competitors before the agreement, from
competing with each other, (potential) competition
that could have existed between the licensees in the
absence of the restraints is restricted. Such restrictions
include vertical price fixing and territorial or customer
sales restrictions between licensees. However, certain
restraints may in certain cases not be caught by
Article 101(1) when the restraint is objectively
necessary for the existence of an agreement of that
type or that nature (). Such exclusion of the appli-
cation of Article 101(1) can only be made on the
basis of objective factors external to the parties them-
selves and not the subjective views and characteristics
of the parties. The question is not whether the parties
in their particular situation would not have accepted
to conclude a less restrictive agreement, but whether,
given the nature of the agreement and the character-
istics of the market, a less restrictive agreement would
not have been concluded by undertakings in a similar
setting ('4). Claims that in the absence of a restraint
the supplier would have resorted to vertical inte-
gration are not sufficient. Decisions on whether or
not to vertically integrate depend on a broad range
of complex economic factors, a number of which are
internal to the undertaking concerned.

13. The fact that Article 101(1) of the Treaty distinguishes
between those agreements that have a restriction of
competition as their object and those agreements that
have a restriction of competition as their effect should
be taken into account in the application of the analytical
framework set out in point (12) of these guidelines. An
agreement or contractual restraint is only prohibited by

(%) See in this respect the judgment in Société Technique Miniere cited in

footnote 11 and Case 258/78, Nungesser, [1982] ECR 2015.

(") For examples see points (126) to (127).

Article 101(1) if its object or effect is to restrict inter-
technology ~ competition  andfor  intra-technology
competition.

14. Restrictions of competition by object are those that by
their very nature restrict competition. These are
restrictions which in the light of the objectives pursued
by the Union competition rules have such a high potential
for negative effects on competition that it is not necessary
for the purposes of applying Article 101(1) to demon-
strate any effects on the market (*°). Moreover, the
conditions of Article 101(3) are unlikely to be fulfilled
in the case of restrictions by object. The assessment of
whether or not an agreement has as its object a restriction
of competition is based on a number of factors. These
factors include, in particular, the content of the agreement
and the objective aims pursued by it. It may also be
necessary to consider the context in which it is (to be)
applied or the actual conduct and behaviour of the parties
on the market (19). In other words, an examination of the
facts underlying the agreement and the specific circum-
stances in which it operates may be required before it can
be concluded whether a particular restriction constitutes a
restriction by object of competition. The way in which an
agreement is actually implemented may reveal a restriction
by object even where the formal agreement does not
contain an express provision to that effect. Evidence of
subjective intent on the part of the parties to restrict
competition is a relevant factor but not a necessary
condition. An agreement may be regarded as having a
restrictive object even if it does not have the restriction
of competition as its sole aim but also pursues other
legitimate objectives (7). For licence agreements, the
Commission considers that the restrictions covered by
the list of hardcore restrictions of competition set out
in Article 4 of the TTBER are restrictive by their very
object (18).

15. If an agreement is not restrictive of competition by object
it is necessary to examine whether it has restrictive effects
on competition. Account must be taken of both actual

(%) See in this respect e.g. Case C-49/92 P, Anic Partecipazioni, [1999]

ECR [-4125, paragraph 99.
(1% See Joined Cases 29/83 and 30/83, CRAM and Rheinzink, [1984]
ECR 1679, paragraph 26, and Joined Cases 96/82 and others,
ANSEAU-NAVEWA, [1983] ECR 3369, paragraphs 23-25. Case
T-491/07 Groupement des cartes bancaires v Commission, judgment
of 29 November 2012, paragraph 146.
Case C-209/07 Beef Industry Development Society and Barry Brothers
[2008] ECR 1-8637, paragraph 21.
Further guidance with regard to the notion of restriction of
competition by object can be obtained in the Commission
Guidelines on the application of Article 81(3) of the Treaty, cited
in footnote 3. See also Joined Cases C-501/06 P, C-513/06 P, C-
515/06 P and C-519/06 P GlaxoSmithKline Services and Others v
Commission and Others [2009] ECR 1-9291, paragraphs 59 to 64;
Case C-209/07 Beef Industry Development Society and Barry Brothers
[2008] ECR I 8637, paragraphs 21 to 39; Case C-8/08 T-Mobile
Netherlands and Others [2009] ECR [-4529, paragraphs 31 and 36
to 39 and Case C 32/11 Allianz Hungdria Biztosité and Others,
judgment of 14 March 2013, paragraphs 33 to 38.

(17

N

(18

=
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and potential effects (1%). In other words the agreement
must have likely anti-competitive effects. For licence
agreements to be restrictive of competition by effect
they must affect actual or potential competition to such
an extent that on the relevant market negative effects on
prices, output, innovation or the variety or quality of
goods and services can be expected with a reasonable
degree of probability. The likely negative effects on
competition must be appreciable (¥). Appreciable anti-
competitive effects are likely to occur when at least one
of the parties has or obtains some degree of market
power and the agreement contributes to the creation,
maintenance or strengthening of that market power or
allows the parties to exploit such market power. Market
power is the ability to maintain prices above competitive
levels or to maintain output in terms of product quan-
tities, product quality and variety or innovation below
competitive levels for a not insignificant period of
time (2!). The degree of market power normally required
for a finding of an infringement under Article 101(1) is
less than the degree of market power required for a
finding of dominance under Article 102 (??).

16. For the purposes of analysing restrictions of competition
by effect it is normally necessary to define the relevant
market and to examine and assess, in particular, the
nature of the products and technologies concerned, the
market position of the parties, the market position of
competitors, the market position of buyers, the existence
of potential competitors and the level of entry barriers. In
some cases, however, it may be possible to show anti-
competitive effects directly by analysing the conduct of
the parties to the agreement on the market. It may for
example be possible to ascertain that an agreement has
led to price increases.

17. However, licence agreements may also have substantial
pro-competitive potential and the vast majority of those
agreements are indeed  pro-competitive.  Licence
agreements may promote innovation by allowing inno-
vators to earn returns to cover at least part of their
research and development costs. Licence agreements also
lead to a dissemination of technologies, which may create
value by reducing the production costs of the licensee or

(1) See the judgment in John Deere, [1998] cited in footnote 11.

(%) Guidance on the issue of appreciability can be found in the

Commission Notice on agreements of minor importance which

do not appreciably restrict competition under Article 81(1) of the

Treaty establishing the European Community (O] C 368,

22.12.2001, p. 13). This Notice defines appreciability in a

negative way. Agreements, which fall outside the scope of the de

minimis notice, do not necessarily have appreciable restrictive

effects. An individual assessment is required.

Case T-321/05 Astra Zeneca v Commission [2010] ECR 11-2805,

paragraph 267.

(*?) Commission Guidelines on the application of Article 81(3) of the
Treaty, point 26, cited in footnote 3.

(21

N

18.

19.

by enabling it to produce new or improved products.
Efficiencies at the level of the licensee often stem from
a combination of the licensor’s technology with the assets
and technologies of the licensee. Such integration of
complementary assets and technologies may lead to a
cost/output configuration that would not otherwise be
possible. For instance, the combination of an improved
technology of the licensor with more efficient production
or distribution assets of the licensee may reduce
production costs or lead to the production of a higher
quality product. Licensing may also serve the pro-
competitive purpose of removing obstacles to the devel-
opment and exploitation of the licensee’s own technology.
In particular in sectors where large numbers of patents are
prevalent licensing often occurs in order to create design
freedom by removing the risk of infringement claims by
the licensor. When the licensor agrees not to invoke its
intellectual property rights to prevent the sale of the
licensee’s products, the agreement removes an obstacle
to the sale of the licensee’s product and thus generally
promotes competition.

In cases where a licence agreement is caught by
Article 101(1) of the Treaty the pro-competitive effects
of the agreement must be balanced against its restrictive
effects in the context of Article 101(3). When all four
conditions of Article 101(3) are satisfied, the restrictive
licence agreement in question is valid and enforceable,
with no prior decision to that effect being required (*3).
Hardcore restrictions are unlikely to fulfil the conditions
of Article 101(3). Such agreements generally fail (at least)
one of the first two conditions of Article 101(3). In
general they do not create objective economic benefits
or benefits for consumers. Moreover, these types of
agreements generally fail the indispensability test (under
the third condition). For example, if the parties fix the
price at which the products produced under the licence
must be sold, this will in principle lead to a lower output
and a misallocation of resources and higher prices for
consumers. The price restriction is also not indispensable
to achieve the possible efficiencies resulting from the
availability to both competitors of the two technologies.

2.3. Market definition

The Commission's approach to defining the relevant
market is laid down in its Notice on the definition of
the relevant market for the purposes of Community
competition law (*¥). These guidelines only address

(%) See Article 1(2) of Council Regulation (EC) No 1/2003 of

16 December 2002 on the implementation of the rules on
competition laid down in Articles 81 and 82 of the Treaty (O]
L 1, 41.2003, p. 1), last amended by Council Regulation (EC)
No 1419/2006 of 25 September 2006 (O] L 269, 28.9.2006, p. 1).

(% OJ C 372, 9.12.1997, p. 5.
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aspects of market definition that are of particular 24. The ‘relevant geographic market is defined in

importance in the field of technology rights licensing.

20. Technology is an input, which is integrated either into a

21.

22.

23.

*)

product or a production process. Technology right
licensing can therefore affect competition both upstream
in input markets and downstream in output markets. For
instance, an agreement between two parties which sell
competing products downstream and which also cross
license technology rights relating to the production of
these products upstream may restrict competition on
the downstream goods or services market concerned.
The cross licensing may also restrict competition on the
upstream market for technology and possibly also on
other upstream input markets. For the purposes of
assessing the competitive effects of licence agreements it
may therefore be necessary to define the relevant product
market(s) as well as the relevant technology market(s) (¥°).

The relevant product market comprises the contract
products (incorporating the licensed technology) and
products which are regarded by the buyers as inter-
changeable with or substitutable for the contract
products, by reason of the products’ characteristics, their
prices and their intended use. Contract products can be
part of a final and/or an intermediate product market.

The relevant technology markets consist of the licensed
technology rights and its substitutes, that is to say, other
technologies which are regarded by the licensees as inter-
changeable with or substitutable for the licensed tech-
nology rights, by reason of the technologies’ character-
istics, their royalties and their intended use. Starting
from the technology which is marketed by the licensor,
it is necessary to identify those other technologies to
which licensees could switch in response to a small but
permanent increase in relative prices, that is to say, to the
royalties. An alternative approach is to look at the market
for products incorporating the licensed technology rights
(cf. point (25) below).

The term ‘relevant market’ used in Article 3 of the TTBER
and defined in Article 1(1)(m) refers to the relevant
product market and the relevant technology market in
both their product and geographic dimension.

See for example Commission Decision COMP/M.5675 Syngenta/

Monsanto where the Commission analysed the merger of two
vertically integrated sunflower breeders by examining both (i) the
upstream market for the trading (namely the exchange and
licensing) of varieties (parental lines and hybrids) and (ii) the down-
stream market for the commercialisation of hybrids. In
COMP/M.5406, IPIC/MAN Ferrostaal AG, the Commission defined
besides a market for the production of high-grade melamine also an
upstream technology market for the supply of melamine
production technology. See also COMP/M.269, Shell/Montecatini.

25.

Article 1(1)() of the TTBER and comprises the area in
which the undertakings concerned are involved in the
supply of and demand for products or the licensing of
technology, in which the conditions of competition are
sufficiently homogeneous and which can be distinguished
from neighbouring areas because the conditions of
competition are appreciably different in those areas The
geographic market of the relevant technology market(s)
can differ from the geographic market of the relevant
product market(s).

Once relevant markets have been defined, market shares
can be assigned to the various sources of competition in
the market and used as an indication of the relative
strength of market players. In the case of technology
markets, one way to proceed is to calculate market
shares on the basis of each technology’s share of total
licensing income from royalties, representing a tech-
nology’s share of the market where competing tech-
nologies are licensed. However, this may often be a
merely theoretical and not a practical way to proceed
because of lack of clear information on royalties.
Another approach, which is the one used for calculating
the safe harbour, as explained in Article 8(d) of the
TTBER, is to calculate market shares on the technology
market on the basis of sales of products incorporating the
licensed technology on downstream product markets (see
for more details point (86) ff.). In individual cases outside
the safe harbour of the TTBER it may be necessary, where
practically possible, to apply both of the described
approaches in order to assess the market strength of the
licensor more accurately and to take into account other
available factors which give a good indication of the
relative strength of the available technologies (see for
more factors points (157) and (159) ff.) (29).

26. Some licence agreements may affect competition in inno-

vation. In analysing such effects, however, the
Commission will normally confine itself to examining
the impact of the agreement on competition within
existing product and technology markets (¥). Competition
on such markets may be affected by agreements that delay
the introduction of improved products or new products
that over time will replace existing products. In such cases
innovation is a source of potential competition which
must be taken into account when assessing the impact
of the agreement on product markets and technology
markets. In a limited number of cases, however, it may
be useful and necessary to also analyse the effects on
competition in innovation separately. This is particularly

(26) See also Commission Decision COMP/M.5675 Syngenta/Monsanto

and Decision COMP/M.5406 IPIC/MAN Ferrostaal AG.

(*7) See also points 119 to 122 of the Guidelines on the applicability of

Article 101 of the Treaty on the Functioning of the European
Union to horizontal cooperation agreements (Horizontal Guide-
lines’), O] C 11, 14.1.2011, p. 1.
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the case where the agreement affects innovation aiming at
creating new products and where it is possible at an early
stage to identify research and development poles (2%). In
such cases it can be analysed whether after the agreement
there will be a sufficient number of competing research
and development poles left for effective competition in
innovation to be maintained.

2.4. The distinction between competitors and non-
competitors

27. In general, agreements between competitors pose a greater

risk to competition than agreements between non-
competitors. However, competition between undertakings
that use the same technology (intra-technology
competition between licensees) constitutes an important
complement to competition between undertakings that
use competing technologies (inter-technology competi-
tion). For instance, intra-technology competition may
lead to lower prices for the products incorporating the
technology in question, which may not only produce
direct and immediate benefits for consumers of these
products, but also spur further competition between
undertakings that use competing technologies. In the
context of licensing the fact that licensees are selling
their own product must also be taken into account.
They are not re-selling a product supplied by another
undertaking. There may thus be greater scope for
product differentiation and quality-based competition
between licensees than in the case of vertical agreements
for the resale of products.

28. In order to determine the competitive relationship

29.

(%9
*)

between the parties it is necessary to examine whether
the parties would have been actual or potential
competitors in the absence of the agreement. If without
the agreement the parties would not have been actual or
potential competitors in any relevant market affected by
the agreement they are deemed to be non-competitors.

In principle, the parties to an agreement are not
considered competitors if they are in a one-way or two-
way blocking position. A one-way blocking position exists
where a technology right cannot be exploited without
infringing upon another valid technology right, or where
one party cannot be active in a commercially viable way
on the relevant market without infringing the other
party’s valid technology right. This is, for instance, the
case where one technology right covers an improvement
of another technology right and the improvement cannot
be legally used without a licence of the basic technology
right. A two-way blocking position exists where neither
technology right can be exploited without infringing upon
the other valid technology right or where neither party
can be active in a commercially viable way on the relevant
market without infringing the other party’s valid tech-
nology right and where the parties thus need to obtain
a licence or a waiver from each other. (*) However, in

See also point (157).

In a scenario where undertakings have given a general commitment
to license certain intellectual property rights, for instance a License
of Right or a FRAND commitment, the parties cannot be
considered to be in a blocking position on the basis of these
intellectual property rights.

practice there will be cases where there is no certainty
whether a particular technology right is valid and
infringed.

30. The parties are actual competitors on the product market

31.

if prior to the agreement both are already active on the
same relevant product market. The fact that both parties
are already active on the same relevant product market,
without having entered into a licensing arrangement, is a
strong indicator that the parties are not blocking each
other. In such a scenario, the parties can be presumed
to be actual competitors, unless and until a blocking
position is proven (in particular by a final court judg-
ment).

The licensee can be considered a potential competitor on
the product market if it is likely that, in the absence of the
agreement, it would undertake the necessary additional
investments to enter the relevant market in response to
a small but permanent increase in product prices. Likely
entry should be assessed on realistic grounds, that is to
say based on the facts of the case at hand. Entry is more
likely if the licensee possesses assets that can easily be
used to enter the market without incurring significant
sunk costs or if it has already developed plans, or
otherwise started to invest, to enter the market. There
have to be real concrete possibilities for the licensee to
enter the relevant market and compete with established
undertakings (*%). Accordingly, the licensee cannot be
described as a potential competitor if its entry into a
market is not an economically viable strategy (*!).

32. In the specific context of intellectual property rights, an

33.

additional factor for assessing whether the parties are
potential competitors on a particular market is the possi-
bility that their intellectual property rights are in a
blocking position, that is to say that the licensee cannot
enter the respective market without infringing the intel-
lectual property rights of the other party.

In the absence of certainty, for example in the form of a
final court decision, that a blocking position exists, the
parties, when addressing the question whether they are
potential competitors, will have to base themselves on
all the available evidence at the time, including the possi-
bility that intellectual property rights are infringed and
whether there are effective possibilities to work around
existing intellectual  property  rights.  Substantial
investments already made or advanced plans to enter

(*%) Joined Cases T-374/94, T-375/94, T-384/94 and T-388/94,

European Night Services and Others v Commission [1998] ECR II-
3141, paragraph 137.

(*') Case T-461/07, Visa Europe Ltd and Visa International Service v

European Commission [2011] ECR II-1729, paragraph 167.
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a particular market, can support the view that the parties
are at least potential competitors, even if a blocking
position cannot be excluded. Particularly convincing
evidence of the existence of a blocking position may be
required where the parties have a common interest in
claiming the existence of a blocking position in order to
be qualified as non-competitors, for instance where the
alleged blocking position concerns technologies that are
technological substitutes (see point (22)) or if there is a
significant financial inducement from the licensor to the
licensee.

34, In order to constitute a realistic competitive constraint

35.

36.

37.

()

entry has to be likely to occur within a short period (*2).
Normally a period of one to two years is appropriate.
However, in individual cases longer periods can be
taken into account. The period of time needed for under-
takings already on the market to adjust their capacities
can be used as a yardstick to determine this period. For
instance, the parties are likely to be considered potential
competitors on the product market where the licensee
produces on the basis of its own technology in one
geographic market and starts producing in another
geographic market on the basis of a licensed competing
technology. In such circumstances, it is likely that the
licensee would have been able to enter the second
geographic market on the basis of its own technology,
unless such entry is precluded by objective factors,
including the existence of blocking intellectual property
rights.

The parties are actual competitors on the technology
market if they are either already both licensing out
substitutable technology rights, or the licensee is already
licensing out its technology rights and the licensor enters
the technology market by granting a license for
competing technology rights to the licensee.

The parties are considered to be potential competitors on
the technology market if they own substitutable tech-
nologies and the licensee is not licensing-out its own
technology, provided that it would be likely to do so in
the event of a small but permanent increase in technology
prices. In the case of technology markets, it is generally
more difficult to assess whether the parties are potential
competitors. This is why, for the application of the
TTBER, potential competition on the technology market
is not taken into account (see point (83)) and the parties
are treated as non-competitors.

In some cases it may also be possible to conclude that
while the licensor and the licensee produce competing
products, they are non-competitors on the relevant
product market and the relevant technology market

Case T-461/07, Visa Europe Ltd and Visa International Service v

European Commission [2011] ECR II-1729, paragraph 189.

38.

39.

because the licensed technology represents such a drastic
innovation that the technology of the licensee has become
obsolete or uncompetitive. In such cases the licensor’s
technology either creates a new market or excludes the
licensee’s technology from the existing market. It is,
however, often not possible to come to this conclusion
at the time the agreement is concluded. It is usually only
when the technology or the products incorporating it
have been available to consumers for some time that it
becomes apparent that the older technology has become
obsolete or uncompetitive. For instance, when CD tech-
nology was developed and players and discs were put on
the market, it was not obvious that this new technology
would replace LP technology. This only became apparent
some years later. The parties will therefore be considered
to be competitors if at the time of the conclusion of the
agreement it is not obvious that the licensee’s technology
is obsolete or uncompetitive. However, given that both
Articles 101(1) and Article 101(3) of the Treaty must
be applied in the light of the actual context in which
the agreement occurs, the assessment is sensitive to
material changes in the facts. The classification of the
relationship between the parties will therefore change
into a relationship of non-competitors, if at a later
point in time the licensee’s technology becomes obsolete
or uncompetitive on the market.

In some cases the parties may become competitors
subsequent to the conclusion of the agreement because
the licensee develops or acquires and starts exploiting a
competing technology. In such cases the fact that the
parties were non-competitors at the time of conclusion
of the agreement and that the agreement was concluded
in that context must be taken into account. The
Commission will therefore mainly focus on the impact
of the agreement on the licensee’s ability to exploit its
own (competing) technology. In particular, the list of
hardcore restrictions applying to agreements between
competitors will not be applied to such agreements
unless the agreement is subsequently amended in any
material respect after the parties have become competitors
(see Article 4(3) of the TTBER).

The undertakings party to an agreement may also become
competitors subsequent to the conclusion of the
agreement where the licensee was already active on the
relevant market where the contract product is sold prior
to the licence and where the licensor subsequently enters
the relevant market either on the basis of the licensed
technology rights or a new technology. In this case also
the hardcore list relevant for agreements between non-
competitors will continue to apply to the agreement
unless the agreement is subsequently amended in any
material respect (see Article 4(3) of the TTBER). A
material amendment includes the conclusion of a new
technology transfer agreement between the parties
concerning competing technology rights which can be
used for the production of products competing with the
contract products.
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3. APPLICATION OF THE TTBER
3.1. The effects of the TTBER

40. Categories of technology transfer agreements that fulfil the

41.

conditions set out in the TTBER are exempted from the
prohibition rule contained in Article 101(1) of the Treaty.
Block exempted agreements are legally valid and
enforceable. Such agreements can only be prohibited for
the future and only upon withdrawal of the block
exemption by the Commission and the competition auth-
orities of the Member States. Block exempted agreements
cannot be prohibited under Article 101 by national courts
in the context of private litigation.

Block exemption of categories of technology transfer
agreements is based on the presumption that — to the
extent that they are caught by Article 101(1) of the Treaty
— those agreements fulfil the four conditions laid down
in Article 101(3). It is thus presumed that the agreements
give rise to economic efficiencies, that the restrictions
contained in the agreements are indispensable to the
attainment of these efficiencies, that consumers within
the affected markets receive a fair share of the efficiency
gains and that the agreements do not afford the under-
takings concerned the possibility of eliminating
competition in respect of a substantial part of the
products in question. The market share thresholds
(Article 3), the hardcore list (Article 4) and the excluded
restrictions (Article 5) set out in the TTBER aim at
ensuring that only restrictive agreements that can
reasonably be presumed to fulfil the four conditions of
Article 101(3) are block exempted.

42. As set out in section 4 of these guidelines, many licence

43.

*)
9

agreements fall outside Article 101(1) of the Treaty, either
because they do not restrict competition at all or because
the restriction of competition is not appreciable (*3). To
the extent that such agreements would anyhow fall within
the scope of the TTBER, there is no need to determine
whether they are caught by Article 101(1) (4.

Outside the scope of the block exemption it is relevant to
examine whether in the individual case the agreement is
caught by Article 101(1) of the Treaty and if so, whether
the conditions of Article 101(3) are satisfied. There is no
presumption that technology transfer agreements falling
outside the block exemption are caught by Article 101(1)
or fail to satisfy the conditions of Article 101(3). In
particular, the mere fact that the market shares of the
parties exceed the market share thresholds set out in
Article 3 of the TTBER is not a sufficient basis for
finding that the agreement is caught by Article 101(1).

See in this respect the Notice on agreements of minor importance

cited in footnote 20.

According to Article 3(2) of Regulation (EC) No 1/2003,
agreements which may affect trade between Member States but
which are not prohibited by Article 101 can also not be prohibited
by national competition law.

44,

45.

Individual assessment of the likely effects of the agreement
is required. It is only where agreements contain hardcore
restrictions of competition, that it can normally be
presumed that they are prohibited by Article 101.

3.2. Scope and duration of the TTBER
3.2.1. The concept of technology transfer agreements

The TTBER and these guidelines cover agreements for the
transfer of technology. According to Article 1(1)(b) of the
TTBER the concept of ‘technology rights’ covers know-
how as well as patents, utility models, design rights, topo-
graphies of semiconductor products, supplementary
protection certificates for medicinal products or other
products for which such supplementary protection
certificates may be obtained, plant breeder’s certificates
and software copyrights or a combination thereof as
well as applications for these rights and for registration
of these rights. The licensed technology rights should
allow the licensee, with or without other input, to
produce the contract products. The TTBER only applies
in Member States where the licensor holds relevant tech-
nology rights. Otherwise, there are no technology rights
to be transferred within the meaning of the TTBER.

Know-how is defined in Article 1(1)(i) of the TTBER as a
package of practical information, resulting from
experience and testing, which is secret, substantial and
identified:

(a) ‘Secret’ means that the know-how is not generally
known or easily accessible.

(b) ‘Substantial means that the know-how includes
information which is significant and useful for the
production of the products covered by the licence
agreement or the application of the process covered
by the licence agreement. In other words, the
information must significantly contribute to or
facilitate the production of the contract products. In
cases where the licensed know-how relates to a
product as opposed to a process, this condition
implies that the know-how is useful for the
production of the contract product. This condition is
not satisfied where the contract product can be
produced on the basis of freely available technology.
However, the condition does not require that the
contract product is of higher value than products
produced with freely available technology. In the
case of process technologies, this condition implies
that the know-how is useful in the sense that it can
reasonably be expected at the date of conclusion of
the agreement to be capable of significantly improving
the competitive position of the licensee, for instance
by reducing its production costs.
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46

47.

)

(c) ‘Identified’ means that it is possible to verify that the
licensed know-how fulfils the criteria of secrecy and
substantiality. This condition is satisfied where the
licensed know-how is described in manuals or other
written form. However, in some cases this may not be
reasonably possible. The licensed know-how may
consist of practical knowledge possessed by the
licensor's employees. For instance, the licensor’s
employees may possess secret and substantial
knowledge about a certain production process which
is passed on to the licensee in the form of training of
the licensee’s employees. In such cases it is sufficient
to describe in the agreement the general nature of the
know-how and to list the employees that will be or
have been involved in passing it on to the licensee.

. Provisions in technology transfer agreements relating to
the purchase of products by the licensee are only covered
by the TTBER if, and to the extent that, those provisions
are directly related to the production or sale of the
contract products. Therefore the TTBER does not apply
to those parts of a technology transfer agreement relating
to input andfor equipment that are used for other
purposes than the production of the contract products.
For instance, where milk is sold together with licensing
of technology to produce cheese, only the milk used for
the production of cheese with the licensed technology will
be covered by the TTBER.

Provisions in technology transfer agreements relating to
the licensing of other types of intellectual property such as
trademarks and copyright, other than software copyright
(on software copyright see points (44) and (62)), are only
covered by the TTBER if, and to the extent that, they are
directly related to the production or sale of the contract
products. This condition ensures that provisions covering
other types of intellectual property rights are block
exempted to the extent that these other intellectual
property rights serve to enable the licensee to better
exploit the licensed technology rights. For instance,
where a licensor authorises a licensee to use its
trademark on the products incorporating the licensed
technology, this trademark licence may allow the
licensee to better exploit the licensed technology by
allowing consumers to make an immediate link between
the product and the characteristics imputed to it by the
licensed technology rights. An obligation on the licensee
to use the licensor's trademark may also promote the
dissemination of technology by allowing the licensor to
identify itself as the source of the underlying technology.
The TTBER covers technology transfer agreements in this
scenario even if the principal interest of the parties lies in
the exploitation of the trademark rather than the tech-

nology (*°).

The TTBER could now cover the technology transfer agreement
assessed in the Commission Decision in Moosehead/Whitbread (O]
L 100, 20.4.1990, p. 32), see in particular paragraph 16 of that
decision.

48.

49.

50.

51.

52.

The TTBER does not cover licensing of copyright other
than software copyright (except for the situation set out in
point (47)). The Commission will, however, as a general
rule apply the principles set out in the TTBER and these
guidelines when assessing licensing of copyright for the
production of contract products under Article 101 of the
Treaty.

On the other hand, the licensing of rental rights and
public performance rights protected by copyright, in
particular for films or music, is considered to raise
particular issues and it may not be warranted to assess
such licensing on the basis of the principles developed in
these guidelines. In the application of Article 101 the
specificities of the work and the way in which it is
exploited must be taken into account (*%). The
Commission will therefore not apply the TTBER and the
present guidelines by way of analogy to the licensing of
these other rights.

The Commission will also not extend the principles
developed in the TTBER and these guidelines to
trademark licensing (except for the situation set out in
point (47)). Trademark licensing often occurs in the
context of distribution and resale of goods and services
and is generally more akin to distribution agreements than
technology licensing. Where a trademark licence is directly
related to the use, sale or resale of goods and services and
does not constitute the primary object of the agreement,
the licence agreement is covered by Commission Regu-
lation (EU) No 330/2010 (*').

3.2.2. The concept of ‘transfer’

The concept of ‘transfer implies that technology must
flow from one undertaking to another. Such transfers
normally take the form of licensing whereby the
licensor grants the licensee the right to use its technology
rights against payment of royalties.

As set out in Article 1(1)(c) of the TTBER, assignments
where part of the risk associated with the exploitation of
the technology rights remains with the assignor are also
deemed to be technology transfer agreements. In
particular, this is the case where the sum payable in
consideration of the assignment is dependent on the
turnover obtained by the assignee in respect of products
produced with the assigned technology, the quantity of
such products produced or the number of operations
carried out employing the technology.

(*6) See in this respect Case 262/81, Coditel (II), [1982] ECR 3381.
() O] L 102, 23.4.2010, p. 1.
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53. An agreement whereby the licensor commits not to
exercise its technology rights against the licensee can
also be seen as a transfer of technology rights. Indeed,
the essence of a pure patent licence is the right to
operate inside the scope of the exclusive right of the
patent. It follows that the TTBER also covers so-called
non-assertion agreements and settlement agreements
whereby the licensor permits the licensee to produce
within the scope of the patent (*%).

3.2.3. Agreements between two parties

54. According to Article 1(1)(c) of the TTBER, the Regulation
only covers technology transfer agreements ‘between two
undertakings’. Technology transfer agreements between
more than two undertakings are not covered by the
TTBER (*%). The decisive factor in terms of distinguishing
between agreements between two undertakings and
multiparty agreements is whether the agreement in
question is concluded between more than two under-
takings.

55. Agreements concluded by two undertakings fall within the
scope of the TTBER even if the agreement stipulates
conditions for more than one level of trade. For
instance, the TTBER applies to a licence agreement
concerning not only the production stage but also the
distribution stage, stipulating the obligations that the
licensee must or may impose on resellers of the
products produced under the licence (*°).

56. Agreements establishing technology pools and licensing
out from technology pools are generally multiparty
agreements and are therefore not covered by the
TTBER (). The notion of technology pools covers
agreements whereby two or more parties agree to pool
their respective technologies and license them as a
package. The notion of technology pools also covers
arrangements whereby two or more undertakings agree
to license a third party and authorise it to license-on
the package of technologies.

57. Licence agreements concluded between more than two
undertakings often give rise to the same issues as

(*%) The terms ‘licensing’ and licensed’ used in these Guidelines also
include non-assertion and settlement arrangements as long as a
transfer of technology rights takes place as described in this
section. See further on settlement agreements points (234) ff.
Under Regulation (EEC) No 19/65 of the Council of 2 March 1965
on application of Article 85(3) of the Treaty to certain categories of
agreements and concerted practices, O] Special Edition Series I
1965-1966, p. 35, the Commission is not empowered to block
exempt technology transfer agreements concluded between more
than two undertakings.

(49) See recital 6 of the TTBER and further section 3.2.6.

(*1) See for more details point (247).

o
o
=2

58.

59.

60.

licence agreements of the same nature concluded between
two undertakings. In its individual assessment of licence
agreements which are of the same nature as those covered
by the block exemption but which are concluded between
more than two undertakings, the Commission will apply
by analogy the principles set out in the TTBER. However,
technology pools and licensing out from technology pools
are specifically dealt with in section 4.4.

3.2.4. Agreements for the production of contract products

It follows from Article 1(1)(c) of the TTBER that for
licence agreements to be covered by it they must be
entered into ‘for the purpose of the production of
contract products, that is to say, products incorporating
or produced with the licensed technology rights. The
licence must permit the licensee andfor its sub-contrac-
tor(s) to exploit the licensed technology for the purpose of
producing goods or services (see also recital 7 in the
preamble of the TTBER).

Where the purpose of the agreement is not the
production of contract products but, for instance,
merely to block the development of a competing tech-
nology, the licence agreement is not covered by the
TTBER and these guidelines may also not be appropriate
for the agreement’s assessment. More generally, if the
parties refrain from exploiting the licensed technology
rights, no efficiency enhancing activity takes place, in
which case the very rationale of the block exemption is
absent. However, exploitation does not need to take the
form of an integration of assets. Exploitation also occurs
where the licence creates design freedom for the licensee
by allowing it to exploit its own technology without
facing the risk of infringement claims by the licensor. In
the case of licensing between competitors, the fact that
the parties do not exploit the licensed technology may be
an indication that the arrangement is a disguised cartel.
For these reasons the Commission will examine cases of
non-exploitation very closely.

The TTBER applies to licence agreements for the purpose
of the production of contract products by the licensee
andfor its sub-contractor(s). Therefore, the TTBER does
not apply to (those parts of) technology transfer
agreements that allow for sublicensing. However, the
Commission will apply by analogy the principles set out
in the TTBER and these guidelines to ‘master licensing’
agreements between licensor and licensee (that is to say
an agreement whereby the licensor allows the licensee to
sublicense the technology). Agreements between the
licensee and sub-licensees for the production of contract
products are covered by the TTBER.
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61. The term ‘contract products’ encompasses goods and
services produced with the licensed technology rights.
This is the case both where the licensed technology is
used in the production process and where it is incor-
porated into the product itself. In these guidelines the
term ‘products incorporating the licensed technology’
covers both situations. The TTBER applies in all cases
where technology rights are licensed for the purposes of
producing goods and services. The framework of the
TTBER and these guidelines is based on the premise
that there is a direct link between the licensed technology
rights and a contract product. In cases where no such link
exists, that is to say where the purpose of the agreement
is not to enable the production of a contract product, the
analytical framework of the TTBER and these guidelines
may not be appropriate.

62. The licensing of software copyright for the purpose of
mere reproduction and distribution of the protected
work, that is to say, the production of copies for resale,
is not considered to be ‘production’ within the meaning of
the TTBER and thus is not covered by the TTBER and
these guidelines. Such reproduction for distribution is
instead covered by analogy by Commission Regulation
(EU) No 330/2010 (*?) and the Guidelines on Vertical
Restraints (+}). Reproduction for distribution exists where
a licence is granted to reproduce the software on a carrier,
regardless of the technical means by which the software is
distributed. For instance, the TTBER and these guidelines
do not cover the licensing of software copyright whereby
the licensee is provided with a master copy of the
software in order to reproduce and sell on the software
to end users. Nor do they cover the licensing of software
copyright and distribution of software by means of ‘shrink
wrap’ licences, that is, a set of conditions included in the
package of the hard copy which the end user is deemed to
have accepted by opening the wrapping of the package, or
the licensing of software copyright and distribution of
software by means of online downloading.

63. However, where the licensed software is incorporated by
the licensee in the contract product this is not considered
as mere reproduction but production. For instance, the
TTBER and these guidelines cover the licensing of
software copyright where the licensee has the right to
reproduce the software by incorporating it into a device
with which the software interacts.

64. The TTBER covers ‘subcontracting’ whereby the licensor

65.

licenses technology rights to the licensee who undertakes
to produce certain products on the basis thereof
exclusively for the licensor. Subcontracting may also
involve the supply of equipment by the licensor to be
used in the production of the goods and services
covered by the agreement. For the latter type of subcon-
tracting to be covered by the TTBER as part of a tech-
nology transfer agreement, the supplied equipment must
be directly related to the production of the contract
products. Subcontracting is also covered by the
Commission Notice on subcontracting agreements (*4).
According to that notice, which remains applicable,
subcontracting agreements whereby the subcontractor
undertakes to produce certain products exclusively for
the contractor generally fall outside Article 101(1) of
the Treaty. Subcontracting agreements whereby the
contractor determines the transfer price of the inter-
mediate contract product between subcontractors in a
value chain of subcontracting generally also fall outside
Article 101(1) provided the contract products are
exclusively produced for the contractor. However, other
restrictions imposed on the subcontractor such as the
obligation not to conduct or exploit its own research
and development may be caught by Article 101 (*).

The TTBER also applies to agreements whereby the
licensee must carry out development work before
obtaining a product or a process that is ready for
commercial exploitation, provided that a contract
product has been identified. Even if such further work
and investment is required, the object of the agreement
is the production of an identified contract product, that is
to say, products produced with the licensed technology
rights.

66. The TTBER and these guidelines do not cover agreements

whereby technology rights are licensed for the purpose of
enabling the licensee to carry out further research and
development in various fields, including further
developing a product arising out of such research and
development (*%). For instance, the TTBER and the
guidelines do not cover the licensing of a technological
research tool used in the process of further research
activity. Nor do they cover research and development
sub-contracting whereby the licensee undertakes to carry
out research and development in the field of the licensed

1978

(**) Commission Notice of 18 December concerning its
assessment of certain subcontracting agreements in relation to
Article 85(1) of the EEC Treaty, OJ C 1, 3.1.1979, p. 2.

(*) See point 3 of Commission Notice on subcontracting agreements
cited in footnote 44.

(*%) See also section 3.2.6.1.

(*) Commission Regulation (EU) No 330/2010 of 20 April 2010 on
the application of Article 101(3) of the Treaty on the Functioning
of the European Union to categories of vertical agreements and
concerted practices, O] L 102, 23.4.2010, p. 1.

() 0] C 130, 19.5.2010, p. 1.
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technology and to hand back the improved technology
package to the licensor (+). The main object of such
agreements is the provision of research and development
services aimed at improving the technology as opposed to
the production of goods and services on the basis of the
licensed technology.

3.2.5. Duration

67. Subject to the duration of the TTBER, which expires on
30 April 2026, the block exemption applies for as long as
the licensed property right has not lapsed, expired or been
declared invalid. In the case of know-how the block
exemption applies as long as the licensed know-how
remains secret, except where the know-how becomes
publicly known as a result of action by the licensee, in
which case the exemption applies for the duration of the
agreement (see Article 2 of the TTBER).

68. The block exemption applies to each licensed technology
right covered by the agreement and ceases to apply on the
date of expiry, invalidity or the coming into the public
domain of the last technology right within the meaning of
the TTBER.

3.2.6. Relationship with other block exemption regulations

69. The TTBER covers agreements between two undertakings
concerning the licensing of technology rights for the
purpose of the production of contract products.
However, technology rights can also be an element of
other types of agreements. In addition, the products incor-
porating the licensed technology are subsequently sold on
the market. It is therefore necessary to address the
interface between the TTBER and Commission Regulation
(EU) No 1218/2010 (*)) on specialisation agreements,
Commission Regulation (EU) No 12172010 on research
and development agreements (*%) and Commission Regu-
lation (EU) No 330/2010 (°°) on vertical agreements.

3.2.6.1. The Block Exemption Regulations
on specialisation and R&D
agreements

70. The TTBER does not apply to licensing in the context of
specialisation agreements which are covered by Regulation
(EU) No 1218/2010 or to licensing in the context of
research and development agreements which are covered
by Regulation (EU) No 12172010 (see recital 7 and
Article 9 of the TTBER).

(*) However, this last example is covered by Regulation (EU) No
1217/2010 cited in footnote 49, see also section 3.2.6.1. below.
(*%) Commission Regulation (EU) No 1218/2010 of 14 December 2010
on the application of Article 101(3) of the Treaty on the Func-
tioning of the European Union to certain categories of specialisation
agreements, O] L 335, 18.12.2010, p. 43.
Commission Regulation (EU) No 1217/2010 of 14 December 2010
on the application of Article 101(3) of the Treaty on the Func-
tioning of the European Union to certain categories of research and
development agreements, O] L 335, 18.12.2010, p. 36.
(°%) Cited in footnote 42.

(49

2

71.

72.

73.

74.

According to Article 1(1)(d) of Regulation (EU) No
1218/2010 on specialisation agreements, that Regulation
covers, in particular, joint production agreements by
virtue of which two or more parties agree to produce
certain products jointly. The Regulation extends to
provisions concerning the assignment or use of intel-
lectual property rights, provided that they do not
constitute the primary object of the agreement, but are
directly related to and necessary for its implementation.

Where undertakings establish a production joint venture
and license the joint venture to exploit technology, which
is used in the production of the products produced by the
joint venture, such licensing is subject to Regulation (EU)
No 1218/2010 on specialisation agreements and not to
the TTBER. Accordingly, licensing in the context of a
production joint venture normally falls to be considered
under Regulation (EU) No 1218/2010. However, where
the joint venture engages in licensing of the technology
to third parties, the activity is not linked to production by
the joint venture and therefore not covered by that Regu-
lation. Such licensing arrangements, which bring together
the technologies of the parties, constitute technology
pools, which are dealt with in section 4.4 of these guide-
lines.

Regulation (EU) No 1217/2010 on research and devel-
opment agreements covers agreements whereby two or
more undertakings agree to jointly carry out research
and development and to jointly exploit the results
thereof. According to Article 1(1)(m) of that Regulation,
research and development and the exploitation of the
results are carried out jointly where the work involved
is carried out by a joint team, organisation or under-
takings, jointly entrusted to a third party or allocated
between the parties by way of specialisation in research,
development, production and distribution, including
licensing. That Regulation also covers paid-for research
and development agreements whereby two or more
undertakings agree that the research and development is
carried out by one party and financed by another party,
with or without joint exploitation of the results thereof
(see Article 1(1)(a) (vi) of Regulation (EU) No 1217/2010).

It follows that Regulation (EU) No 1217/2010 on
research and development agreements covers licensing
between the parties and by the parties to a joint entity
in the context of a research and development agreement.
Such licensing is subject only to Regulation (EU) No
1217/2010 and not to the TTBER. In the context of
such agreements the parties can also determine the
conditions for licensing the fruits of the research and
development agreement to third parties. However, since
third party licensees are not party to the research and
development agreement, the individual licence agreement
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75.

76.

77.

78.

(S

()

concluded with third parties is not covered by Regulation
(EU) No 1217/2010. That licence agreement is covered by
the block exemption in the TTBER if the conditions of it
are fulfilled.

3.2.6.2. The Block Exemption Regulation
on vertical agreements

Commission Regulation (EU) No 330/2010 on vertical
agreements covers agreements entered into between two
or more undertakings each operating, for the purposes of
the agreement, at different levels of the production or
distribution chain, and relating to the conditions under
which the parties may purchase, sell or resell certain
goods or services. It thus covers supply and distribution
agreements (°!).

Given that the TTBER only covers agreements between
two parties and that a licensee, selling products incor-
porating the licensed technology, is a supplier for the
purposes of Regulation (EU) No 330/2010, those two
block exemption regulations are closely related. The
agreement between licensor and licensee is subject to
the TTBER whereas agreements concluded between a
licensee and buyers of the contract products are subject
to Regulation (EU) No 330/2010 and the Guidelines on
Vertical Restraints (°2).

The TTBER also exempts agreements between the licensor
and the licensee where the agreement imposes obligations
on the licensee as to the way in which it must sell the
products incorporating the licensed technology. In
particular, the licensee can be obliged to establish a
certain type of distribution system such as exclusive
distribution or selective distribution. However, the
distribution agreements concluded for the purposes of
implementing such obligations must, in order to be
covered by a block exemption, comply with Regulation
(EU) No 330/2010. For instance, the licensor can oblige
the licensee to establish a system based on exclusive
distribution in accordance with specified rules. However,
it follows from Article 4(b) of Regulation (EU) No
330/2010 that generally distributors must be free to
make passive sales into the territories of other exclusive
distributors of the licensee.

Furthermore, under Regulation (EU) No 330/2010 on
vertical agreements distributors must in principle be free
to sell both actively and passively into territories covered
by the distribution systems of other suppliers, that is to
say, other licensees producing their own products on the
basis of the licensed technology rights. This is because for

See also the brochure ‘Competition policy in Europe — The

competition rules for supply and distribution agreements’,
European Commission, Publications Office of the European Union
2012, Luxembourg.

Respectively OJ L 102, 23.4.2010, p. 1, and OJ C 130, 19.5.2010,

p. 1.

79.

80.

81.

the purposes of Regulation (EU) No 330/2010 each
licensee is a separate supplier. However, the reasons
underlying the block exemption of active sales restrictions
within a supplier’s distribution system contained in that
Regulation, may also apply where the products incor-
porating the licensed technology are sold by different
licensees under a common brand belonging to the
licensor. When the products incorporating the licensed
technology are sold under a common brand identity
there may be the same efficiency reasons for applying
the same types of restraints between licensees’ distribution
systems as within a single vertical distribution system. In
such cases the Commission would be unlikely to challenge
restraints where by analogy the requirements of Regu-
lation (EU) No 330/2010 are fulfilled. For a common
brand identity to exist the products must be sold and
marketed under a common brand, which is predominant
in terms of conveying quality and other relevant
information to the consumer. It does not suffice that in
addition to the licensees’ brands the product carries the
licensor’s brand, which identifies it as the source of the
licensed technology.

3.3. The market share thresholds of the safe harbour

According to Article 3 of the TTBER, the block exemption
of restrictive agreements, or in other words the safe
harbour of the TTBER, is subject to market share
thresholds, confining the scope of the block exemption
to agreements that although they may be restrictive of
competition can generally be presumed to fulfil the
conditions of Article 101(3) of the Treaty. Outside the
safe harbour created by the market share thresholds indi-
vidual assessment is required. The fact that market shares
exceed the thresholds does not give rise to any
presumption either that the agreement is caught by
Article 101(1) or that the agreement does not fulfil the
conditions of Article 101(3). In the absence of hardcore
restrictions as set out in Article 4 of the TTBER, market
analysis is required.

Relevant market share thresholds

The market share threshold to be applied for the purpose
of the safe harbour of the TTBER depends on whether the
agreement is concluded between competitors or non-
competitors.

The market share thresholds apply both to the relevant
market(s) of the licensed technology rights and the
relevant market(s) of the contract products. If the
applicable market share threshold is exceeded on one or
several product and technology market(s), the block
exemption does not apply to the agreement for that
relevant market(s). For instance, if the licence agreement
concerns two separate product markets, the block
exemption may apply to one of the markets and not to
the other.
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82. According to Article 3(1) TTBER the safe harbour sales of the licensor and its licensees of contract products

83.

84.

85.

86.

provided for in Article 2 TTBER applies to agreements
between competitors on condition that the combined
market share of the parties does not exceed 20 % on
any relevant market. The market share threshold of
Article 3(1) of the TTBER is applicable if the parties are
actual competitors or potential competitors on the
product market(s) and/or actual competitors on the tech-
nology market (for the distinction between competitors
and non-competitors, see points (27) ff.).

Potential competition on the technology market is not
taken into account for the application of the market
share threshold or the hardcore list relating to agreements
between competitors. Outside the safe harbour of the
TTBER potential competition on the technology market
is taken into account but does not lead to the application
of the hardcore list relating to agreements between
competitors.

Where the undertakings party to the licensing agreement
are not competitors, the market share threshold of
Article 3(2) of the TTBER applies. An agreement
between non-competitors is covered if the market share
of each party does not exceed 30 % on the affected
relevant technology and product markets.

Where the parties become competitors within the
meaning of Article 3(1) TTBER at a later point in time,
for instance where the licensee was already present, before
the licensing, on the relevant market where the contract
products are sold and the licensor subsequently becomes
an actual or potential supplier on the same relevant
market, the 20 % market share threshold will apply
from the point in time when they became competitors.
However, in that case the hardcore list relevant for
agreements between non-competitors will continue to
apply to the agreement unless the agreement is
subsequently amended in any material respect (see
Article 4(3) of the TTBER and point (39) of these guide-
lines).

Calculating market shares for technology market(s) for the appli-
cation of the safe harbour

The calculation of market shares on the relevant markets
where the technology rights are licensed, under the
TTBER, deviates from the usual practice for the reasons
explained in point (87) of these guidelines. In the case of
technology markets, it follows from Article 8(d) of the
TTBER that, both for the product and the geographic
dimension of the relevant market, the licensor’s market
share is to be calculated on the basis of the sales of the
licensor and all its licensees of products incorporating the
licensed technology. Under this approach the combined

87.

88.

are calculated as part of all sales of competing products,
irrespective of whether these competing products are
produced with a technology that is being licensed.

This approach of calculating the market share of the
licensor on the technology market as its ‘footprint’ at
the product level, has been chosen because of the
practical difficulties in calculating a licensor's market
share based on royalty income (see point (25)). In
addition to the general difficulty of obtaining reliable
royalty income data, the actual royalty income may also
seriously underestimate a technology’s position on the
market in the event that royalty payments are reduced
as a result of cross licensing or of the supply of tied
products. Basing the licensor’s market share on the tech-
nology market on the products produced with that tech-
nology as compared with products produced with
competing technologies would not carry that risk. Such
a footprint at the product level will in general reflect the
market position of the technology well.

Ideally that footprint would be calculated by excluding
from the product market the products produced with
in-house technologies that are not licensed out, as those
in-house technologies are only an indirect constraint on
the licensed technology. However, as it may be difficult in
practice for licensor and licensees to know whether other
products in the same product market are produced with
licensed or in-house technologies, the calculation of the
technology market share, for the purposes of the TTBER,
is based on the products produced with the licensed tech-
nology as part of all products sold in that product market.
This approach based on the technology’s footprint on the
overall product market(s) can be expected to reduce the
calculated market share by including products produced
with in-house technologies, but will nonetheless in general
provide a good indicator of the strength of the tech-
nology. First, it captures any potential competition from
undertakings that are producing with their own tech-
nology and that are likely to start licensing in the event
of a small but permanent increase in the price for licenses.
Secondly, even where it is unlikely that other technology
owners would start licensing, the licensor does not
necessarily have market power on the technology
market even if it has a high share of licensing income.
If the downstream product market is competitive,
competition at this level may effectively constrain the
licensor. An increase in royalties upstream affects the
costs of the licensee, which makes it less competitive
and thereby may cause it to lose sales. A technology’s
market share on the product market also captures this
element and is thus normally a good indicator of
licensor market power on the technology market.
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89.

90.

91.

92.

93.

To estimate the strength of the technology, the geographic
dimension of the technology market has also to be taken
into acount. This might sometimes differ from the
geographic dimension of the respective downstream
product market. For the purpose of applying the TTBER,
the geographic dimension of the relevant technology
market is also determined by the product market(s).
However, outside the TTBER safe harbour it may be
appropriate to also consider a possibly wider geographic
area, in which the licensor and licensees of competing
technologies are involved in the licensing of these tech-
nologies, in which the conditions of competition are suffi-
ciently homogeneous and which can be distinguished
from neighbouring areas because the conditions of
competition are appreciably different in those areas.

In the case of new technologies that did not generate any
sales in the preceding calendar year, a zero market share is
assigned. When sales commence the technology will start
accumulating market share. If the market share rises
subsequently above the relevant threshold of 20 % or
30 %, the safe harbour will continue to apply for a
period of two consecutive calendar years following the
year in which the threshold was exceeded (see Article 8(e)
of the TTBER).

Calculating market shares for product market(s) for the appli-
cation of the safe harbour

In the case of relevant markets where the contract
products are sold, the licensee’s market share is to be
calculated on the basis of the licensee’s sales of products
incorporating the licensor’s technology and competing
products, that is to say, the total sales of the licensee
on the product market in question. Where the licensor
is also a supplier of products on the relevant market, the
licensor’s sales on the product market in question must
also be taken into account. In the calculation of market
shares for product markets, however, sales made by other
licensees are not taken into account when calculating the
licensee’s and/or licensor’s market share.

Market shares should be calculated on the basis of sales
value data of the preceding year where such data are
available. Such data normally provide a more accurate
indication of the strength of a technology than volume
data. However, where value based data are not available,
estimates based on other reliable market information may
be used, including market sales volume data.

The principles set out in section 3.3 of these guidelines
can be illustrated by the following examples:

Licensing between non-competitors
Example 1

Company A is specialised in developing bio-technological
products and techniques and has developed a new product
Xeran. It is not active as a producer of Xeran, for which it
has neither the production nor the distribution facilities.

Company B is one of the producers of competing
products, produced with freely available non-proprietary
technologies. In year 1, B sold EUR 25 million worth of
products produced with the freely available technologies.
In year 2, A gives a licence to B to produce Xeran. In that
year B sells EUR 15 million produced with the help of the
freely available technologies and EUR 15 million of Xeran.
In year 3 and the following years B produces and sells
only Xeran worth EUR 40 million annually. In addition in
year 2, A also licenses to C. C was not active on that
product market before. C produces and sells only Xeran,
EUR 10 million in year 2 and EUR 15 million in year 3
and thereafter. It is established that the total market of
Xeran and its substitutes where B and C are active is
worth EUR 200 million in each year.

In year 2, the year the licence agreements are concluded,
A’s market share on the technology market is 0 % as its
market share has to be calculated on the basis of the total
sales of Xeran in the preceding year. In year 3 A’s market
share on the technology market is 12,5 %, reflecting the
value of Xeran produced by B and C in the preceding year
2. In year 4 and thereafter A’s market share on the tech-
nology market is 27,5 %, reflecting the value of Xeran
produced by B and C in the preceding year.

In year 2 B’s market share on the product market is
12,5 %, reflecting B’s EUR 25 million sales in year 1. In
year 3 B’'s market share is 15 % because its sales have
increased to EUR 30 million in year 2. In year 4 and
thereafter B’'s market share is 20 % as its sales are EUR
40 million annually. Cs market share on the product
market is 0 % in year 1 and 2, 5% in year 3 and 7,5 %
thereafter.

As the licence agreements between A and B, and between
A and C, are between non-competitors and the individual
market shares of A, B and C are below 30 % each year,
each agreement falls within the safe harbour of the
TTBER.

Example 2

The situation is the same as in example 1, however now B
and C are operating in different geographic markets. It is
established that the total market of Xeran and its
substitutes is worth EUR 100 million annually in each
geographic market.

In this case, A’s market share on the relevant technology
markets has to be calculated on the basis of product sales
data of each of the two geographic product markets separ-
ately. In the market where B is active A’s market share
depends on the sale of Xeran by B. As in this example the
total market is assumed to be EUR 100 million, that is to
say, half the size of the market in example 1, the market
share of A is 0% in year 2, 15% in year 3 and 40 %
thereafter. B’s market share is 25 % in year 2, 30 % in year
3 and 40 % thereafter. In year 2 and 3 both A’s and B’s
market share does not exceed the 30 % threshold. The
threshold is however exceeded from year 4 and
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this means that, in line with Article 8(e) of the TTBER,
after year 6 the licence agreement between A and B can
no longer benefit from the safe harbour but has to be
assessed on an individual basis.

In the market where C is active A’s market share depends
on the sale of Xeran by C. A’s market share on the tech-
nology market, based on C’s sales in the previous year, is
therefore 0 % in year 2, 10 % in year 3 and 15 % there-
after. The market share of C on the product market is the
same: 0 % in year 2, 10 % in year 3 and 15 % thereafter.
The licence agreement between A and C therefore falls
within the safe harbour for the whole period.

Licensing between competitors
Example 3

Companies A and B are active on the same relevant
product and geographic market for a certain chemical
product. They also each own a patent on different tech-
nologies used to produce this product. In year 1 A and B
sign a cross licence agreement licensing each other to use
their respective technologies. In year 1 A and B produce
only with their own technology and A sells EUR
15 million of the product and B sells EUR 20 million of
the product. From year 2 they both use their own and the
other’s technology. From that year onward A sells EUR
10 million of the product produced with its own tech-
nology and EUR 10 million of the product produced with
B’s technology. From year 2 B sells EUR 15 million of the
product produced with its own technology and EUR
10 million of the product produced with A’s technology.
It is established that the total market of the product and
its substitutes is worth EUR 100 million in each year.

To assess the licence agreement under the TTBER, the
market shares of A and B have to be calculated both
on the technology market and the product market. The
market share of A on the technology market depends on
the amount of the product sold in the preceding year that
was produced, by both A and B, with A’s technology. In
year 2 the market share of A on the technology market is
therefore 15 %, reflecting its own production and sales of
EUR 15 million in year 1. From year 3 A’s market share
on the technology market is 20 %, reflecting the EUR
20 million sale of the product produced with A’s tech-
nology and produced and sold by A and B (EUR
10 million each). Similarly, in year 2 B’s market share
on the technology market is 20 % and thereafter 25 %.

The market shares of A and B on the product market
depend on their respective sales of the product in the

As the agreement is between competitors, their combined
market share, both on the technology and on the product
market, has to be below the 20 % market share threshold
in order to benefit from the safe harbour. It is clear that
this is not the case here. The combined market share on
the technology market and on the product market is 35 %
in year 2 and 45 % thereafter. This agreement between
competitors will therefore have to be assessed on an indi-
vidual basis.

3.4. Hardcore restrictions of competition under the
Block Exemption Regulation

3.4.1. General principles

94. Article 4 of the TTBER contains a list of hardcore

95.

96.

restrictions of competition. The classification of a
restraint as a hardcore restriction of competition is
based on the nature of the restriction and experience
showing that such restrictions are almost always anti-
competitive. In line with the case law of the Court of
Justice and the General Court (*3) such a restriction may
result from the clear objective of the agreement or from
the circumstances of the individual case (see point (14)).
Hardcore restrictions may be objectively necessary in
exceptional cases for an agreement of a particular type
or nature (°*) and therefore fall outside Article 101(1) of
the Treaty. In addition, undertakings can always plead an
efficiency defence under Article 101(3) in an individual
case (°%).

It follows from Article 4(1) and 4(2) of the TTBER that,
when a technology transfer agreement contains a hardcore
restriction of competition, the agreement as a whole falls
outside the scope of the block exemption. For the
purposes of the TTBER hardcore restrictions cannot be
severed from the rest of the agreement. Moreover, the
Commission considers that in the context of individual
assessment it is unlikely that hardcore restrictions of
competition fulfil the four conditions of Article 101(3)
(see point (18)).

Article 4 of the TTBER distinguishes between agreements
between competitors and agreements between non-
competitors.

3.4.2. Agreements between competitors

97. Article 4(1) TTBER lists the hardcore restrictions for

licensing between competitors. According to Article 4(1),
the TTBER does not cover agreements which, directly or
indirectly, in isolation or in combination with other
factors under the control of the parties, have as their
object any of the following:

(a) the restriction of a party’s ability to determine its
prices when selling products to third parties;

previous year, irrespective of the technology used. The
market share of A on the product market is 15% in
year 2 and 20 % thereafter. The market share of B on
the product market is 20 % in year 2 and 25 % thereafter.

(°%) See e.g. the case law cited in footnote 16.

(**) See point 18 of the Commission Guidelines on the application of
Article 81(3) of the Treaty, cited in footnote 3.

(*%) Case T-17/93 Matra [1994] ECR 1I-595, paragraph 85.
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(b) the limitation of output, except limitations on the
output of contract products imposed on the licensee
in a non-reciprocal agreement or imposed on only
one of the licensees in a reciprocal agreement;

(¢) the allocation of markets or customers except:

(i) the obligation on the licensor and/or the licensee,
in a non-reciprocal agreement, not to produce
with the licensed technology rights within the
exclusive territory reserved for the other party
and/or not to sell, actively and/or passively, into
the exclusive territory or to the exclusive
customer group reserved for the other party;

(i) the restriction, in a non-reciprocal agreement, of
active sales by the licensee into the exclusive
territory or to the exclusive customer group
allocated by the licensor to another licensee
provided that the latter was not a competing
undertaking of the licensor at the time of the
conclusion of its own licence;

=

the obligation on the licensee to produce the
contract products only for its own use provided
that the licensee is not restricted in selling the
contract products actively and passively as spare
parts for its own products;

(iii

(iv,

=

the obligation on the licensee, in a non-reciprocal
agreement, to produce the contract products only
for a particular customer, where the licence was
granted in order to create an alternative source of
supply for that customer;

(d) the restriction of the licensee’s ability to exploit its
own technology rights or the restriction of the
ability of any of the parties to the agreement to
carry out research and development, unless such
latter restriction is indispensable to prevent the
disclosure of the licensed know-how to third parties.

Distinction between reciprocal and non-
reciprocal agreements between
competitors

For a number of hardcore restrictions the TTBER makes a
distinction between reciprocal and non-reciprocal agree-

99.
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ments. The hardcore list is stricter for reciprocal
agreements than for non-reciprocal agreements between
competitors. Reciprocal agreements are cross licensing
agreements where the licensed technologies are
competing technologies or can be used for the production
of competing products. A non-reciprocal agreement is an
agreement where only one of the parties is licensing its
technology rights to the other party or where, in the case
of cross licensing, the licensed technologies rights are not
competing technologies and the rights licensed cannot be
used for the production of competing products. An
agreement is not reciprocal for the purposes of the
TTBER merely because the agreement contains a grant
back obligation or because the licensee licenses back
own improvements of the licensed technology. Where a
non-reciprocal agreement subsequently becomes a
reciprocal agreement due to the conclusion of a second
licence between the same parties, those parties may have
to revise the first licence in order to avoid the agreement
containing a hardcore restriction. In the assessment of the
individual case the Commission will take into account the
time lapsed between the conclusion of the first and the
second licence.

Price restrictions between competitors

The hardcore restriction of competition contained in
Article 4(1)(a) TTBER concerns agreements between
competitors that have as their object the fixing of prices
for products sold to third parties, including the products
incorporating the licensed technology. Price fixing
between competitors constitutes a restriction of
competition by its very object. Price fixing can take the
form of a direct agreement on the exact price to be
charged or on a price list with certain allowed
maximum rebates. It is immaterial whether the
agreement concerns fixed, minimum, maximum or
recommended prices. Price fixing can also be imple-
mented indirectly by applying disincentives to deviate
from an agreed price level, for example, by providing
that the royalty rate will increase if product prices are
reduced below a certain level. However, an obligation
on the licensee to pay a certain minimum royalty does
not in itself amount to price fixing.

When royalties are calculated on the basis of individual
product sales, the amount of the royalty has a direct
impact on the marginal cost of the product and thus a
direct impact on product prices (°*). Competitors can
therefore use cross licensing with reciprocal running
royalties as a means of coordinating andfor increasing

(°%) See in this respect point 98 of the Guidelines on the application of

Article 81(3) of the Treaty cited in footnote 3.
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prices on downstream product markets (°’). However, the nology. When competitors agree to impose reciprocal
Commission will only treat cross licences with reciprocal output limitations, the object and likely effect of the
running royalties as price fixing where the agreement is agreement is to reduce output in the market. The same
devoid of any pro-competitive purpose and therefore does is true of agreements that reduce the incentive of the
not constitute a bona fide licensing arrangement. In such parties to expand output, for example by applying
cases where the agreement does not create any value and reciprocal running royalties per unit which increase as
therefore has no valid business justification, the output increases or by obliging each party to make
arrangement is a sham and amounts to a cartel. payments if a certain level of output is exceeded.

101. The hardcore restriction contained in Article 4(1)(a)

TTBER also covers agreements whereby royalties are . .
8 y oy . 104. The more favourable treatment of non-reciprocal quantity
calculated on the basis of all product sales irrespective Lo . .
. A limitations is based on the consideration that a one-way
of whether the licensed technology is being used. Such s .
¢ . restriction does not necessarily lead to a lower output on
agreements are also caught by Article 4(1)(d) according to X . .
. ; . T 1. the market while the risk that the agreement is not a bona
which the licensee must not be restricted in its ability to y o .
: . . fide licensing arrangement is also lower when the
use its own technology rights (see point (116) of these T > . SR,
- . restriction is non-reciprocal. When a licensee is willing
guidelines). In general such agreements restrict L D
A . . to accept a one-way restriction, it is likely that the
competition since the agreement raises the cost of using . .
) , . . agreement leads to a real integration of complementary
the licensee’s own competing technology rights and . - o .
. - . ; technologies or an efficiency enhancing integration of the
restricts competition that existed in the absence of the ) ) . . . ,
58 o : . licensor’s  superior technology with the licensee’s
agreement (°%). This is so both in the case of reciprocal . o . .
. productive assets. Similarly, in a reciprocal agreement an
and non-reciprocal arrangements. e . s
output restriction on only one of the licensees is likely to
reflect the higher value of the technology licensed by one
of the parties and may serve to promote pro-competitive
licensing.

102. Exceptionally, however, an agreement whereby royalties
are calculated on the basis of all product sales may fulfil
the conditions of Article 101(3) in an individual case
where on the basis of objective factors it can be
concluded that the restriction is indispensable for pro-
competitive licensing to occur. This may be the case Market and customer allocation between
where in the absence of the restraint it would be competitors
impossible or unduly difficult to calculate and monitor he hard o ‘ » .
the royalty payable by the licensee, for instance because 105. The hardcore restriction of competition set out in
the licensor’s technology leaves no visible trace on the Article 4(1)() TTBER concerns the allocation _Of markets
final product and practicable alternative monitoring and customers. Agreements whert;by competitors .sh.are
methods are unavailable markets and customers have as their object the restriction

of competition. An agreement whereby competitors agree,

in a reciprocal agreement, not to produce in certain terri-

tories or not to sell actively andfor passively into certain

territories or to certain customers reserved for the other

party, is considered a hardcore restriction. Thus for

Output restrictions between competitors instance  reciprocal  exclusive licensing  between
o - ) competitors is considered market sharing.

103. The hardcore restriction of competition set out in
Article 4(1)(b) TTBER concerns reciprocal output
restrictions on the parties. An output restriction is a limi-
tation on how much a party may produce and sell.

Article 4(1)(b) does not apply to output limitations on
the licensee in a non-reciprocal agreement or output limi-
tations on one of the licensees in a reciprocal agreement . o . .
p 8 106. Article 4(1)(c) applies irrespective of whether the licensee

)

9

provided that the output limitation only concerns
products produced with the licensed technology.
Article 4(1)(b) thus identifies as hardcore restrictions
reciprocal output restrictions on the parties and output
restrictions on the licensor in respect of its own tech-

This is also the case where one party grants a licence to the other

party and accepts to buy a physical input from the licensee. The
purchase price can serve the same function as the royalty.

See in this respect Case 193/83, Windsurfing International, [1986]
ECR 611, paragraph 67.

remains free to use its own technology rights. Once the
licensee has tooled up to use the licensor’s technology to
produce a given product, it may be costly to maintain a
separate production line using another technology in
order to serve customers covered by the restrictions.
Moreover, given the anti-competitive potential of the
restraints the licensee may have little incentive to
produce under its own technology. Such restrictions are
also highly unlikely to be indispensable for pro-
competitive licensing to occur.
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107. Under Article 4(1)(c)(i) it is not a hardcore restriction for does not affect the ability of the parties to fully exploit
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the licensor in a non-reciprocal agreement to grant the
licensee an exclusive licence to produce on the basis of
the licensed technology in a particular territory and thus
agree not to produce itself the contract products in or
provide the contract products from that territory. Such
exclusive licences are block exempted irrespective of the
scope of the territory. If the licence is world-wide, the
exclusivity implies that the licensor will abstain from
entering or remaining on the market. The block
exemption also applies if in a non-reciprocal agreement
the licensee is not allowed to produce in an exclusive
territory reserved for the licensor. The purpose of such
agreements may be to give the licensor and/or licensee an
incentive to invest in and develop the licensed technology.
The object of the agreement is therefore not necessarily to
share markets.

According to Article 4(1)(c)(i) and for the same reason,
the block exemption also applies to non-reciprocal
agreements whereby the parties agree not to sell actively
or passively into an exclusive territory or to an exclusive
customer group reserved for the other party. For the
application of the TTBER, the Commission interprets
‘active’ and ‘passive’ sales as defined in the Guidelines
on Vertical Restraints. (*%) Restrictions on licensee or
licensor to sell actively andfor passively into the other
party’s territory or customer group are only block
exempted if that territory or customer group has been
exclusively reserved to that other party. However, in
some specific circumstances, agreements containing such
sales restrictions may, in an individual case, also fulfil the
conditions of Article 101(3) if the exclusivity is shared on
an ad hoc basis, for instance if necessary to alleviate a
temporary shortage in the production of the licensor or
licensee to which the territory or customer group is
exclusively allocated. In such cases, the licensor or
licensee is still likely to be sufficiently protected against
active and/or passive sales to have the incentive to license
its technology or invest to work with the licensed tech-
nology. Such restraints, even where restrictive of
competition, would promote pro-competitive dissemi-
nation and integration of that technology into the
production assets of the licensee.

By implication the fact that the licensor appoints the
licensee as its sole licensee in a particular territory,
implying that third parties will not be licensed to
produce on the basis of the licensor’s technology in the
territory in question, does not constitute a hardcore
restriction either. In the case of such sole licences the
block exemption applies irrespective of whether the
agreement is reciprocal or not given that the agreement

(*) OJ C 130, 19.5.2010, p. 1, point 51.
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their own technology rights in their respective territories.

Article 4(1)(c)(ii) excludes from the hardcore list, and thus
block exempts up to the market share threshold,
restrictions in a non-reciprocal agreement on active sales
by a licensee into the territory or to the customer group
allocated by the licensor to another licensee. However, this
presupposes that the protected licensee was not a
competitor of the licensor when the agreement was
concluded. It is not warranted to treat such restrictions
in that situation as hardcore restrictions. By allowing the
licensor to grant a licensee, who was not already on the
market, protection against active sales by licensees which
are competitors of the licensor and which for that reason
were already established on the market, such restrictions
are likely to induce the licensee to exploit the licensed
technology more efficiently. On the other hand, if the
licensees were to agree between themselves not to sell
actively or passively into certain territories or to certain
customer groups, the agreement would amount to a cartel
amongst the licensees. Given that such an agreement does
not involve any transfer of technology it would in
addition fall outside the scope of the TTBER.

Article 4(1)(c)(iii) contains a further exception to the
hardcore restriction of Article 4(1)(c), namely captive
use restrictions, that is to say, requirements whereby the
licensee may produce the products incorporating the
licensed technology only for its own use. Where the
contract product is a component the licensee can thus
be obliged to produce that component only for incor-
poration into its own products and can be obliged not
to sell the components to other producers. The licensee
must be able, however, to sell the components as spare
parts for its own products and must thus be able to
supply third parties that perform after sale services on
these products. Captive use restrictions may be necessary
to encourage the dissemination of technology, particularly
between competitors, and are covered by the block
exemption. Such restrictions are also dealt with in
section 4.2.5.

Finally, Article 4(1)(c)(iv) excludes from the hardcore list
an obligation on the licensee in a non-reciprocal
agreement to produce the contract products only for a
particular customer with a view to creating an alternative
source of supply for that customer. It is thus a condition
for the application of Article 4(1)(c)(iv) that the licence is
limited to creating an alternative source of supply for that
particular customer. It is not a condition, however, that
only one such licence is granted. Article 4(1)(c)(iv) also
covers situations where more than one undertaking is
licensed to supply the same specified customer.
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Article 4(1)(c)(iv) applies regardless of the duration of the Restrictions on the parties’ ability to
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licence agreement. For instance, a one-off licence to fulfil
the requirements of a project of a particular customer is
covered by this exception. The potential of such
agreements to share markets is limited where the licence
is granted only for the purpose of supplying a particular
customer. In such circumstances it can, in particular, not
be assumed that the agreement will cause the licensee to
cease exploiting its own technology.

Restrictions in agreements between competitors that limit
the licence to one or more product markets or technical
fields of use () are not hardcore restrictions. Such
restrictions are block exempted up to the market share
threshold of 20 % irrespective of whether the agreement is
reciprocal or not. Such restrictions are not considered to
have as their object the allocation of markets or
customers. It is a condition for the application of the
block exemption, however, that the field of use
restrictions do not go beyond the scope of the licensed
technologies. For instance, where licensees are also limited
in the technical fields in which they can use their own
technology rights, the agreement amounts to market
sharing.

The block exemption applies irrespective of whether the
field of use restriction is symmetrical or asymmetrical. An
asymmetrical field of use restriction in a reciprocal licence
agreement implies that both parties are allowed to use the
respective technologies that they license-in only within
different fields of use. As long as the parties are
unrestricted in the use of their own technologies, there
is no assumption that the agreement leads the parties to
abandon or refrain from entering the field(s) covered by
the licence to the other party. Even if the licensees tool up
to use the licensed technology within the licensed field of
use, there may be no impact on assets used to produce
outside the scope of the licence. It is important in this
regard that the restriction relates to distinct product
markets, industrial sectors or fields of use and not to
customers, allocated by territory or by group, who
purchase products falling within the same product
market or technical field of use. The risk of market
sharing is considered substantially greater in the latter
case (see point (106) above). In addition, field of use
restrictions may be necessary to promote pro-competitive
licensing (see point (212) below).

(°%) Field of use restrictions are further dealt with in points (208) ff.
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carry out research and development

The hardcore restriction of competition set out in
Article 4(1)(d) covers restrictions on any of the parties’
ability to carry out research and development. Both
parties must be free to carry out independent research
and development. This rule applies irrespective of
whether the restriction applies to a field covered by the
licence or to other fields. However, the mere fact that the
parties agree to provide each other with future
improvements of their respective technologies does not
amount to a restriction on independent research and
development. The effect on competition of such
agreements must be assessed in the light of the circum-
stances of the individual case. Article 4(1)(d) also does not
extend to restrictions on a party to carry out research and
development with third parties, where such restriction is
necessary to protect the licensor’s know-how against
disclosure. In order to be covered by the exception, the
restrictions imposed to protect the licensor’s know-how
against disclosure must be necessary and proportionate to
ensure such protection. For instance, where the agreement
designates particular employees of the licensee to be
trained in and responsible for the use of the licensed
know-how, it may be sufficient to oblige the licensee
not to allow those employees to be involved in research
and development with third parties. Other safeguards may
be equally appropriate.

Restrictions on the use of the licensee’s
own technology

According to Article 4(1)(d) the licensee must also be
unrestricted in the use of its own competing technology
rights provided that in doing so it does not make use of
the technology rights licensed from the licensor. In
relation to its own technology rights the licensee must
not be subject to limitations in terms of where it
produces or sells, the technical fields of use or product
markets within which it produces, how much it produces
or sells and the price at which it sells. It must also not be
obliged to pay royalties on products produced on the
basis of its own technology rights (see point (101)).
Moreover, the licensee must not be restricted in
licensing its own technology rights to third parties.
When restrictions are imposed on the licensee’s use of
its own technology rights or its right to carry out
research and development, the competitiveness of the
licensee’s technology is reduced. The effect of this is to
reduce competition on existing product and technology
markets and to reduce the licensee’s incentive to invest in
the development and improvement of its technology.
Article 4(1)(d) does not extend to restrictions on the
licensee’s use of third party technology which competes
with the licensed technology. Although such non-compete
obligations may have foreclosure effects on third party
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technologies (see section 4.2.7), they usually do not have
the effect of reducing the incentive of licensees to invest
in the development and improvement of their own tech-
nologies.

3.4.3. Agreements between non-competitors

Article 4(2) TTBER lists the hardcore restrictions for
licensing between non-competitors. According to this
provision, the TTBER does not cover agreements which,
directly or indirectly, in isolation or in combination with
other factors under the control of the parties, have as their
object any of the following:

(a) the restriction of a party’s ability to determine its
prices when selling products to third parties, without
prejudice to the possibility to impose a maximum sale
price or recommend a sale price, provided that it does
not amount to a fixed or minimum sale price as a
result of pressure from, or incentives offered by, any
of the parties;

(b) the restriction of the territory into which, or of the
customers to whom, the licensee may passively sell
the contract products, except:

(i) the restriction of passive sales into an exclusive
territory or to an exclusive customer group
reserved for the licensor;

(ii) the obligation to produce the contract products
only for its own use provided that the licensee is
not restricted in selling the contract products
actively and passively as spare parts for its own
products;

(i) the obligation to produce the contract products
only for a particular customer, where the licence
was granted in order to create an alternative

source of supply for that customer;

(iv)

the restriction of sales to end users by a licensee
operating at the wholesale level of trade;

(v) the restriction of sales to unauthorised
distributors by the members of a selective
distribution system;

(c) the restriction of active or passive sales to end users
by a licensee which is a member of a selective
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-

distribution system and which operates at the retail
level, without prejudice to the possibility of
prohibiting a member of the system from operating
out of an unauthorised place of establishment.

Price fixing

The hardcore restriction of competition set out in
Article 4(2)(a) concerns the fixing of prices charged
when selling products to third parties. More specifically,
that provision covers restrictions which have as their
direct or indirect object the establishment of a fixed or
a minimum selling price or a fixed or minimum price
level to be observed by the licensor or the licensee
when selling products to third parties. In the case of
agreements that directly establish the selling price, the
restriction is clear-cut. However, the fixing of selling
prices can also be achieved through indirect means.
Examples of the latter are agreements fixing margins,
fixing the maximum level of discounts, linking the sales
price to the sales prices of competitors, threats, intimi-
dation, warnings, penalties, or contract terminations in
relation to observance of a given price level. Direct or
indirect means of achieving price fixing can be made
more effective when combined with measures to identify
price-cutting, such as the implementation of a price moni-
toring system, or the obligation on licensees to report
price deviations. Similarly, direct or indirect price fixing
can be made more effective when combined with
measures that reduce the licensee’s incentive to lower its
selling price, such as the licensor obliging the licensee to
apply a most-favoured-customer clause, that is to say, an
obligation to grant a customer any more favourable terms
granted to any other customer. The same means can be
used to make maximum or recommended prices work as
fixed or minimum selling prices. However, the provision
of a list of recommended prices to or the imposition of a
maximum price on the licensee by the licensor is not
considered in itself as leading to fixed or minimum
selling prices.

Restrictions sales the

licensee

on passive by

Article 4(2)(b) identifies as hardcore restrictions of
competition agreements or concerted practices that have
as their direct or indirect object the restriction of passive
sales (*!) by licensees of products incorporating the
licensed technology (¢?). Passive sales restrictions on the
licensee may be the result of direct obligations, such

(°1) For a definition of passive sales, see point (108) of these guidelines

and the Guidelines on Vertical Restraints cited in footnote 52,
point 51.

This hardcore restriction applies to technology transfer agreements
concerning trade within the Union. In so far as technology transfer
agreements concern exports outside the Union or imports/re-
imports from outside the Union see judgment of the Court of
Justice in Case C-306/96, Javico v Yves Saint Laurent [1998] ECR
[-1983. In that judgment the ECJ held in paragraph 20 that ‘an
agreement in which the reseller gives to the producer an under-
taking that it will sell the contractual products on a market outside
the Community cannot be regarded as having the object of
appreciably restricting competition within the common market or
as being capable of affecting, as such, trade between Member
States’.
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as the obligation not to sell to certain customers or to
customers in certain territories or the obligation to refer
orders from these customers to other licensees. It may
also result from indirect measures aimed at inducing the
licensee to refrain from making such sales, such as
financial incentives and the implementation of a moni-
toring system aimed at verifying the effective destination
of the licensed products. Quantity limitations may be an
indirect means to restrict passive sales. The Commission
will not assume that quantity limitations as such serve this
purpose. However, it will assume otherwise where
quantity limitations are used to implement an underlying
market partitioning agreement. Indications thereof include
the adjustment of quantities over time to cover only local
demand, the combination of quantity limitations and an
obligation to sell minimum quantities in the territory, as
well as minimum royalty obligations linked to sales in the
territory, differentiated royalty rates depending on the
destination of the products and the monitoring of the
destination of products sold by individual licensees. The
general hardcore restriction covering passive sales by
licensees is subject to a number of exceptions, which
are dealt with in points (120) to (125).

Exception 1: Article 4(2)(b) does not cover sales
restrictions (both active and passive) on the licensor. All
sales restrictions on the licensor are block exempted up to
the market share threshold of 30 %. The same applies to
all restrictions on active sales by the licensee, with the
exception of what is said on active selling in point
(125). The block exemption of restrictions on active
selling is based on the assumption that such restrictions
promote investments, non-price competition and
improvements in the quality of services provided by the
licensees by solving free rider problems and hold-up
problems. In the case of restrictions of active sales
between licensees’ territories or customer groups, it is
not necessary that the protected licensee has been
granted an exclusive territory or an exclusive customer
group. The block exemption also applies to active sales
restrictions where more than one licensee has been
appointed for a particular territory or customer group.
Efficiency enhancing investment is likely to be promoted
where a licensee can be sure that it will only face active
sales competition from a limited number of licensees
inside the territory and not also from licensees outside
the territory.

Exception 2: Restrictions on active and passive sales by
licensees into an exclusive territory or to an exclusive
customer group reserved for the licensor do not constitute
hardcore restrictions of competition (see Article 4(2)(b)(i))
and are block exempted. It is presumed that up to the
market share threshold such restraints, where restrictive of
competition, promote pro-competitive dissemination of
technology and integration of such technology into the
production assets of the licensee. For a territory or
customer group to be reserved for the licensor, the
licensor does not actually have to be producing with
the licensed technology in the territory or for the
customer group in question. A territory or customer
group can also be reserved by the licensor for later exploi-
tation.
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Exception 3: Article 4(2)(b)(ii) brings under the block
exemption a restriction whereby the licensee is obliged
to produce products incorporating the licensed technology
only for its own (captive) use. Where the contract product
is a component the licensee can thus be obliged to use
that product only for incorporation into its own products
and can be obliged not to sell the product to other
producers. The licensee must however be able to
actively and passively sell the products as spare parts for
its own products and must thus be able to supply third
parties that perform after sale services on these products.
Captive use restrictions are also dealt with in section
4.2.5.

Exception 4: As in the case of agreements between
competitors (see point (112) above) the block
exemption also applies to agreements whereby the
licensee is obliged to produce the contract products
only for a particular customer in order to provide that
customer with an alternative source of supply, regardless
of the duration of the licence agreement (cf.
Article 4(2)(b)(iii)). In the case of agreements between
non-competitors, such restrictions are unlikely to be
caught by Article 101(1) of the Treaty.

Exception 5: Article 4(2)(b)(iv) brings under the block
exemption an obligation on the licensee, if operating at
the wholesale level of trade, not to sell to end users and
thus only to sell to retailers. Such an obligation allows the
licensor to assign the licensee to the wholesale
distribution  function and normally falls outside
Article 101(1) (3).

Exception 6: Finally Article 4(2)(b)(v) brings under the
block exemption a restriction on the licensee not to sell
to unauthorised distributors. This exception allows the
licensor to impose an obligation on the licensees to
form part of a selective distribution system. In that case,
however, the licensees must according to Article 4(2)(c) be
permitted to sell both actively and passively to end users,
without prejudice to the possibility to restrict the licensee
to a wholesale function as provided for in
Article 4(2)(b)(iv) (see point (124)). Within the territory
where the licensor operates a selective distribution system,
this system may not be combined with exclusive terri-
tories or exclusive customer groups where this would
lead to a restriction of active or passive sales to end-
users as that would lead to a hardcore restriction under
Article 4(2)(c), without prejudice to the possibility of
prohibiting a licensee from operating out of an unauth-
orised place of establishment.

(°%) See in this respect Case 26/76, Metro (I), [1977] ECR 1875.
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126. Restrictions on passive sales by licensees into an exclusive exemption to the rest of the agreement, if the remainder
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territory or customer group allocated to another licensee,
while normally a hardcore restriction, may fall outside
Article 101(1) of the Treaty for a certain duration if the
restraints are objectively necessary for the protected
licensee to penetrate a new market. This may be the
case where licensees have to commit substantial
investments in production assets and promotional
activities in order to start up and develop a new
market. The risks facing a new licensee may therefore
be substantial, in particular since promotional expenses
and investment in assets required to produce on the
basis of a particular technology are often sunk, that is
to say, that upon leaving that particular field of activity
the investment cannot be used by the licensee for other
activities or sold other than at a significant loss. For
instance, the licensee may be the first to produce and
sell a new type of product or the first to apply a new
technology. In such circumstances, it is often the case that
licensees would not enter into the licence agreement
without protection for a certain period of time against
(active and) passive sales into their territory or to their
customer groups by other licensees. Where substantial
investments by the licensee are necessary to start up
and develop a new market, restrictions of passive sales
by other licensees into such a territory or to such a
customer group fall outside Article 101(1) for the
period necessary for the licensee to recoup those invest-
ments. In most cases a period of up to two years from the
date on which the contract product was first put on the
market in the exclusive territory by the licensee in
question or sold to its exclusive customer group would
be considered sufficient for the licensee to recoup the
investments made. However, in an individual case a
longer period of protection for the licensee might be
necessary in order for the licensee to recoup the costs
incurred.

Similarly, a prohibition imposed on all licensees not to
sell to certain categories of end users may not be
restrictive of competition if such a restraint is objectively
necessary for reasons of safety or health related to the
dangerous nature of the product in question.

3.5. Excluded restrictions

Article 5 of the TTBER lists three types of restrictions that
are not block exempted and which thus require individual
assessment of their anti-competitive and pro-competitive
effects. The purpose of Article 5 is to avoid block
exemption of agreements that may reduce the incentive
to innovate. It follows from Article 5 that the inclusion in
a licence agreement of any of the restrictions contained in
that Article does not prevent the application of the block
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is severable from the excluded restriction(s). It is only the
individual restriction in question that is not covered by
the block exemption, implying that individual assessment
is required.

Exclusive grant backs

Article 5(1)(a) TTBER concerns exclusive grant backs (that
is to say an exclusive licence back to the licensor of the
licensee’s improvement) or assignments to the licensor of
improvements of the licensed technology. An obligation
to grant the licensor an exclusive licence to improvements
of the licensed technology or to assign such
improvements to the licensor is likely to reduce the
licensee’s incentive to innovate since it hinders the
licensee in exploiting the improvements, including by
way of licensing to third parties. An exclusive grant
back is defined as a grant back which prevents the
licensee (which is the innovator and licensor of the
improvement in this case) from exploiting the
improvement (either for its own production or for
licensing out to third parties). This is the case both
where the improvement concerns the same application
as the licensed technology and where the licensee
develops new applications of the licensed technology.
According to Article 5(1)(a) such obligations are not
covered by the block exemption.

The application of Article 5(1)(a) does not depend on
whether or not the licensor pays consideration in return
for acquiring the improvement or for obtaining an
exclusive licence. However, the existence and level of
such consideration may be a relevant factor in the
context of an individual assessment under Article 101.
When grant backs are made against consideration it is
less likely that the obligation creates a disincentive for
the licensee to innovate. In the assessment of exclusive
grant backs outside the scope of the block exemption the
market position of the licensor on the technology market
is also a relevant factor. The stronger the position of the
licensor, the more likely it is that exclusive grant back
obligations will have restrictive effects on competition in
innovation. The stronger the position of the licensor’s
technology the more important it is that the licensee
can become an important source of innovation and
future competition. The negative impact of grant back
obligations can also be increased in case of parallel
networks of licence agreements containing such
obligations. When available technologies are controlled
by a limited number of licensors that impose exclusive
grant back obligations on licensees, the risk of anti-
competitive effects is greater than where there are a
number of technologies only some of which are
licensed on exclusive grant back terms.
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131. Non-exclusive grant back obligations are covered by the are unlikely to be fulfilled. However, if the licensed tech-

132.

133.

134.

safe harbour of the TTBER. This is the case even where
they are non-reciprocal, that is to say, only imposed on
the licensee, and where under the agreement the licensor
is entitled to feed-on the improvements to other licensees.
A non-reciprocal grant back obligation may promote the
dissemination of new technology by permitting the
licensor to freely determine whether and to what extent
to pass on its own improvements to its licensees. A feed-
on clause may also promote the dissemination of tech-
nology, in particular when each licensee knows at the
time of contracting that it will be on an equal footing
with other licensees in terms of the technology on the
basis of which it is producing.

Non-exclusive grant back obligations may in particular
have negative effects on innovation in the case of cross
licensing between competitors where a grant back
obligation on both parties is combined with an obligation
on both parties to share improvements of its own tech-
nology with the other party. The sharing of all
improvements between competitors may prevent each
competitor from gaining a competitive lead over the
other (see also point (241) below). However, the parties
are unlikely to be prevented from gaining a competitive
lead over each other where the purpose of the licence is
to permit them to develop their respective technologies
and where the licence does not lead them to use the same
technological base in the design of their products. This is
the case where the purpose of the licence is to create
design freedom rather than to improve the technological
base of the licensee.

Non-challenge and termination clauses

The excluded restriction set out in Article 5(1)(b) TTBER
concerns non-challenge clauses, that is to say, direct or
indirect obligations not to challenge the validity of the
licensor’s intellectual property, without prejudice to the
possibility, in the case of an exclusive licence, for the
licensor to terminate the technology transfer agreement
in the event that the licensee challenges the validity of
any of the licensed technology rights.

The reason for excluding non-challenge clauses from the
scope of the block exemption is the fact that licensees are
normally in the best position to determine whether or not
an intellectual property right is invalid. In the interest of
undistorted competition and in accordance with the prin-
ciples underlying the protection of intellectual property,
invalid intellectual property rights should be eliminated.
Invalid intellectual property stifles innovation rather than
promoting it. Article 101(1) of the Treaty is likely to
apply to non-challenge clauses where the licensed tech-
nology is valuable and therefore creates a competitive
disadvantage for undertakings that are prevented from
using it or are only able to use it against payment of
royalties. In such cases the conditions of Article 101(3)

135.
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nology is related to a technically outdated process which
the licensee does not use, or if the licence is granted for
free, no restriction of competition arises (*4). As to non-
challenge clauses in the context of settlement agreements
see points (242) and (243).

Generally a clause obliging the licensee not to challenge
the ownership of the technology rights does not
constitute a restriction of competition within the
meaning of Article 101(1). Whether or not the licensor
has the ownership of the technology rights, the use of the
technology by the licensee and any other party is
dependent on obtaining a licence in any event, and
competition would thus generally not be affected ().

Article 5(1)(b) TTBER also excludes from the safe harbour
of the block exemption the right, in the context of non-
exclusive licences, for the licensor to terminate the
agreement in the event that the licensee challenges the
validity of any of the intellectual property rights that
the licensor holds in the Union. Such a termination
right can have the same effect as a non-challenge clause,
in particular where switching away from the licensor’s
technology would result in a significant loss to the
licensee (for example where the licensee has already
invested in specific machines or tools which cannot be
used for producing with another technology) or where the
licensor’s technology is a necessary input for the licensee’s
production. For example, in the context of standard
essential patents the licensee producing a standard
compliant product will necessarily have to use all
patents reading on the standard. In such a case, chall-
enging the validity of the relevant patents may result in
a significant loss if the technology transfer agreement is
terminated. Where the licensor's technology is not
standard essential, but has a very significant market
position, the disincentive to challenge may also be high
considering the difficulty for the licensee in finding a
viable alternative technology to license-in. The question
whether the licensee’s loss of profit would be significant,
and therefore act as a strong disincentive to challenge,
would need to be assessed on a case by case basis.

In the scenarios described in point (136), the licensee may
be deterred from challenging the validity of the intellectual
property right if it would risk the termination of the
licensing agreement and thus face significant risks which
go far beyond its royalty obligations. However, it should
also be noted that, outside the context of these scenarios a
termination clause will often not provide a significant
disincentive to challenge and therefore not produce the
same effect as a non-challenge clause.

(¢4 See in this respect Case 65/86, Bayer v Siillhofer, [1988] ECR 5249.
() Cf. in respect of challenging the ownership of a trademark

Commission  Decision
20.4.1990, p. 32).

in  Moosehead/Whitbread (O] L 100,
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138. The public interest of strengthening the incentive of the

139.

140.

141.

(°)
)

licensor to license out by not being forced to continue
dealing with a licensee that challenges the very subject
matter of the licence agreement has to be balanced
against the public interest to eliminate any obstacle to
economic activity which may arise where an intellectual
property right was granted in error (°°). In balancing those
interests it should be taken into account whether the
licensee fulfils all the obligations under the agreement at
the time of the challenge, in particular the obligation to
pay the agreed royalties.

In the case of exclusive licensing, termination clauses are
usually less likely on balance to have anti-competitive
effects. Once the licence is granted, the licensor may
find itself in a particular situation of dependency, as the
licensee will be its only source of income as regards the
licensed technology rights if royalties are dependent on
production with the licensed technology rights, as may
often be an efficient way to structure royalty payments.
In this scenario, the incentives for innovation and for
licensing out could be undermined if, for example, the
licensor were to be locked into an agreement with an
exclusive licensee which no longer makes significant
efforts to develop, produce and market the product (to
be) produced with the licensed technology rights (¢7). This
is why the TTBER block exempts termination clauses for
exclusive licensing agreements as long as also the other
conditions of the safe harbour, such as respecting the
market share threshold, are fulfilled. Outside the safe
harbour, a case by case assessment has to be carried out
taking into account the different interests as described in
point (138).

Moreover, the Commission takes a more favourable view
of non-challenge and termination clauses relating to
know-how where the recovery of the licensed know-
how is likely to be impossible or very difficult once it is
disclosed. In such cases, an obligation on the licensee not
to challenge the licensed know-how promotes dissemi-
nation of new technology, in particular by allowing
weaker licensors to license stronger licensees without
fear of a challenge once the know-how has been
absorbed by the licensee. Therefore, non-challenge and
termination clauses solely concerning know-how are not
excluded from the scope of the TTBER.

Limiting the licensee’s use or development of its own technology
(between non-competitors)

In the case of agreements between non-competitors,
Article 5(2) excludes from the scope of the block
exemption any direct or indirect obligation limiting the
licensee’s ability to exploit its own technology rights or
limiting the ability of the parties to the agreement to carry

Case 193/83 International  [1986] ECR 611,
paragraph 92.

In the context of an agreement which is technically not an exclusive
agreement, and where a termination clause is thus not covered by
the safe harbour of the TTBER, the licensor may, in a specific case,
be in a similar situation of dependency in relation to a licensee with
considerable buyer power. Such dependency will be taken into

account in the individual assessment.

Windsurfing
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143.

out research and development, unless that restriction is
indispensable to prevent the disclosure of licensed know-
how to third parties. The content of this condition is the
same as that of Article 4(1)(d) of the hardcore list
concerning agreements between competitors, which is
dealt with in points (115) and (116) of these guidelines.
However, in the case of agreements between non-
competitors it cannot be considered that such restrictions
generally have negative effects on competition, or that the
conditions of Article 101(3) of the Treaty are generally
not satisfied (°®). Individual assessment is therefore
required.

In the case of agreements between non-competitors, the
licensee normally does not own a competing technology.
However, there may be cases where for the purposes of
the block exemption the parties are considered non-
competitors despite the fact that the licensee does own
a competing technology. This is the case where the
licensee owns a technology but does not license it and
the licensor is not an actual or potential supplier on the
product market. For the purposes of the block exemption,
in such circumstances, the parties are neither competitors
on the technology market nor competitors on the down-
stream product market (°°). In such cases it is important
to ensure that the licensee is not restricted in its ability to
exploit its own technology and further develop it. This
technology constitutes a competitive constraint in the
market, which should be preserved. In such a situation
restrictions on the licensee’s use of its own technology
rights or on research and development are normally
considered to be restrictive of competition and not to
satisfy the conditions of Article 101(3) of the Treaty.
For instance, an obligation on the licensee to pay
royalties not only on the basis of products it produces
with the licensed technology but also on the basis of
products it produces only with its own technology will
generally limit the ability of the licensee to exploit its own
technology and thus be excluded from the scope of the
block exemption.

In cases where the licensee does not own a competing
technology or is not already developing such a tech-
nology, a restriction on the ability of the parties to
carry out independent research and development may be
restrictive of competition where only a few technologies
are available. In that case the parties may be an important
(potential) source of innovation in the market. This is
particularly so where the parties possess the necessary
assets and skills to carry out further research and devel-
opment. In that case the conditions of Article 101(3) of
the Treaty are unlikely to be fulfilled. In other cases where
a number of technologies are available and where the
parties do not possess special assets or skills, the
restriction on research and development is likely either
to fall outside Article 101(1) for lack of an appreciable
restrictive effect or to satisfy the conditions of
Article 101(3). The restraint may promote the dissemi-
nation of new technology by assuring the licensor that
the licence does not create a new competitor and by
inducing the licensee to focus on the exploitation and
development of the licensed technology. Moreover,
Article 101(1) only applies where the agreement reduces

(%%) See point (14) above.
(%% See point (36) above.
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the licensee’s incentive to improve and exploit its own
technology. This is, for instance, not likely to be the
case where the licensor is entitled to terminate the
licence agreement once the licensee commences to
produce on the basis of its own competing technology.
Such a right does not reduce the licensee’s incentive to
innovate, since the agreement can only be terminated
when a commercially viable technology has been
developed and products produced on the basis thereof
are ready to be put on the market.

3.6. Withdrawal and non-application of the Block
Exemption Regulation

3.6.1. Withdrawal procedure

144. According to Article 6 of the TTBER, the Commission

145.

146.

147.

()

and the competition authorities of the Member States
may withdraw the benefit of the block exemption in
respect of individual agreements that are likely to have
anticompetitive effects (account must be taken of both
actual and potential effects) and do not fulfil the
conditions of Article 101(3) of the Treaty. The power of
the competition authorities of the Member States to
withdraw the benefit of the block exemption is limited
to cases where the relevant geographic market is no wider
than the territory of the Member State in question.

The four conditions of Article 101(3) are cumulative and
must all be fulfilled for the exception rule to be appli-
cable (). The block exemption can therefore be
withdrawn where a particular agreement fails to fulfil
one or more of the four conditions.

Where the withdrawal procedure is applied, the with-
drawing authority bears the burden of proving that the
agreement falls within the scope of Article 101(1) and
that the agreement does not satisfy all four conditions
of Article 101(3). Given that withdrawal implies that the
agreement in question restricts competition within the
meaning of Article 101(1) and does not fulfil the
conditions of Article 101(3), withdrawal is necessarily
accompanied by a negative decision based on Articles 5,
7 or 9 of Regulation (EC) No 1/2003.

According to Article 6 of the TTBER, withdrawal may in
particular be warranted in the following circumstances:

See in this respect point 42 of the Guidelines on the application of

Article 81(3) of the Treaty, cited in footnote 3.

(a) access of third parties’ technologies to the market is
restricted, for instance by the cumulative effect of
parallel networks of similar restrictive agreements
prohibiting licensees from using third parties’ technol-
ogies;

(b) access of potential licensees to the market is restricted,
for instance by the cumulative effect of parallel
networks of similar restrictive agreements preventing
licensors from licensing to other licensees or because
the only technology owner licensing out relevant tech-
nology rights concludes an exclusive license with a
licensee who is already active on the product market
on the basis of substitutable technology rights. In
order to qualify as relevant, the technology rights
need to be both technically and commercially
substitutable in order for the licensee to be active
on the relevant product market.

148. Articles 4 and 5 of the TTBER, containing the list of

hardcore restrictions of competition and excluded restric-
tions, aim at ensuring that block exempted agreements do
not reduce the incentive to innovate, do not delay the
dissemination of technology, and do not unduly restrict
competition between the licensor and licensee or between
licensees. However, the list of hardcore restrictions and
the list of excluded restrictions do not take into account
all the possible impacts of licence agreements. In
particular, the block exemption does not take account
of any cumulative effect of similar restrictions contained
in networks of licence agreements. Licence agreements
may lead to foreclosure of third parties both at the level
of the licensor and at the level of the licensee. Foreclosure
of other licensors may stem from the cumulative effect of
networks of licence agreements prohibiting the licensees
from exploiting competing technologies, leading to the
exclusion of other (potential) licensors. Foreclosure of
licensors is likely to arise in cases where most of the
undertakings on the market that could (efficiently) take
a competing licence are prevented from doing so as a
consequence of restrictive agreements and where
potential licensees face relatively high barriers to entry.
Foreclosure of other licensees may stem from the cumu-
lative effect of licence agreements prohibiting licensors
from licensing other licensees and thereby preventing
potential licensees from gaining access to the necessary
technology. The issue of foreclosure is examined in more
detail in sections 4.2.2 and 4.2.7. In addition, the
Commission is likely to withdraw the benefit of the
block exemption where, in individual agreements,
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150.
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a significant number of licensors of competing tech-
nologies impose on their licensees to extend to them
more favourable conditions agreed with other licensors.

3.6.2. Non-application of the Block Exemption Regulation

Article 7 of the TTBER enables the Commission to
exclude from the scope of the TTBER, by means of regu-
lation, parallel networks of similar agreements where these
cover more than 50 % of a relevant market. Such a
measure is not addressed to individual undertakings but
concerns all undertakings whose agreements are defined
in the regulation declaring that the TTBER is not to apply.

Whereas withdrawal of the benefit of the TTBER by the
Commission under Article 6 implies the adoption of a
decision pursuant to Articles 7 or 9 of Regulation (EC)
No 1/2003, the effect of a Commission regulation
pursuant to Article 7 of the TTBER declaring that the
TTBER is not to apply, is merely to remove the benefit
of the TTBER and to restore the full application of
Article 101(1) and (3) of the Treaty in respect of the
restraints and the markets concerned. Following the
adoption of a regulation declaring the TTBER not
applicable for a particular market in respect of agreements
containing certain restraints, the criteria developed by the
relevant case law of the Union Courts and by notices and
previous decisions adopted by the Commission will give
guidance on the application of Article 101 to individual
agreements. Where appropriate, the Commission will take
a decision in an individual case, which can provide
guidance to all the undertakings operating on the
market concerned.

For the purpose of calculating the 50 % market coverage
ratio, account must be taken of each individual network
of licence agreements containing restraints, or
combinations of restraints, producing similar effects on
the market.

Article 7 TTBER does not entail an obligation on the part
of the Commission to act where the 50 % market-
coverage ratio is exceeded. In general, the adoption of a
regulation pursuant to Article 7 is appropriate when it is
likely that access to the relevant market or competition in
that market is appreciably restricted. In assessing the need
to apply Article 7, the Commission will consider whether
individual withdrawal would be a more appropriate
remedy. This may depend, in particular, on the number
of competing undertakings contributing to a cumulative
effect on a market or the number of affected geographic
markets within the Union.

Any regulation adopted under Article 7 must clearly set
out its scope. Therefore the Commission must first define
the relevant product and geographic market(s) and,
secondly, identify the type of licensing restraint in
respect of which the TTBER will no longer apply. As
regards the latter aspect, the Commission may modulate

154.
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the scope of the regulation according to the competition
concern which it intends to address. For instance, while all
parallel networks of non-compete arrangements will be
taken into account for the purpose of establishing the
50 % market coverage ratio, the Commission may never-
theless restrict the scope of the regulation only to non-
compete obligations exceeding a certain duration. Thus,
agreements of a shorter duration or of a less restrictive
nature might be left unaffected, due to the lesser degree of
foreclosure attributable to such restraints. Where appro-
priate, the Commission may also provide guidance by
specifying the market share level which, in the specific
market context, may be regarded as insufficient to bring
about a significant contribution by an individual under-
taking to the cumulative effect. In general, when the
market share of the products incorporating a technology
licensed by an individual licensor does not exceed 5 %, the
agreement or network of agreements covering that tech-
nology is not considered to contribute significantly to a
cumulative foreclosure effect (71).

The transitional period of not less than six months that
the Commission will have to set under Article 7(2) should
allow the undertakings concerned to adapt their
agreements to take account of the regulation declaring
that the TTBER is not to apply.

A regulation declaring that the TTBER is not to apply will
not affect the block exempted status of the agreements
concerned for the period preceding its entry into force.

4. APPLICATION OF ARTICLE 101(1) AND 101(3) OF THE
TREATY OUTSIDE THE SCOPE OF THE TTBER

4.1. The general framework for analysis

Agreements that fall outside the block exemption, for
example because the market share thresholds are
exceeded or the agreement involves more than two
parties, are subject to individual assessment. Agreements
that either do not restrict competition within the meaning
of Article 101(1) of the Treaty or which fulfil the
conditions of Article 101(3) are valid and enforceable. It
is recalled that there is no presumption of illegality of
agreements that fall outside the scope of the block
exemption provided that they do not contain hardcore
restrictions of competition. In particular, there is no
presumption that Article 101(1) applies merely because
the market share thresholds are exceeded. Individual
assessment based on the principles described in these
guidelines is always required.

Safe harbour if there are sufficient independently
controlled technologies

In order to promote predictability beyond the application
of the TTBER and to confine detailed analysis to cases that
are likely to present real competition concerns, the
Commission takes the view that outside the area

See in this respect point 8 of the Commission Notice on

agreements of minor importance, cited in footnote 20.
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of hardcore restrictions Article 101 of the Treaty is
unlikely to be infringed where there are four or more
independently controlled technologies in addition to the
technologies controlled by the parties to the agreement
that may be substitutable for the licensed technology at a
comparable cost to the user. In assessing whether the
technologies are sufficiently substitutable the relative
commercial strength of the technologies in question
must be taken into account. The competitive constraint
imposed by a technology is limited if it does not
constitute a commercially viable alternative to the
licensed technology. For instance, if due to network
effects in the market consumers have a strong preference
for products incorporating the licensed technology, other
technologies already on the market or likely to come to
the market within a reasonable period of time may not
constitute a real alternative and may therefore impose
only a limited competitive constraint.

The fact that an agreement falls outside the safe harbour
described in point (157) does not imply that the
agreement is caught by Article 101(1) of the Treaty
and, if so, that the conditions of Article 101(3) are not
satisfied. As for the market share safe harbour of the
TTBER, this additional safe harbour merely creates a
presumption that the agreement is not prohibited by
Article 101. Outside the safe harbour individual
assessment of the agreement based on the principles
developed in these guidelines is required.

4.1.1. The relevant factors

In the application of Article 101 of the Treaty to indi-
vidual cases it is necessary to take due account of the way
in which competition operates on the market in question.
The following factors are particularly relevant in this
respect:

(a) the nature of the agreement;

(b) the market position of the parties;

(c) the market position of competitors;

(d) the market position of buyers on the relevant markets;
(e) entry barriers and

(f) maturity of the market.

The importance of individual factors may vary from case
to case and depends on all other factors. For instance, a
high market share of the parties is usually a good
indicator of market power, but in the case of low entry
barriers it may not be indicative of market power. It is
therefore not possible to provide firm rules on the
importance of the individual factors.

Technology transfer agreements can take many shapes
and forms. It is therefore important to analyse the
nature of the agreement in terms of the competitive rela-
tionship between the parties and the restraints that it
contains. In the latter regard it is necessary to go
beyond the express terms of the agreement. The
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existence of implicit restraints may be derived from the
way in which the agreement has been implemented by the
parties and from the incentives that they face.

The market position of the parties, including any under-
takings de facto or de jure controlled by the parties,
provides an indication of the degree of market power, if
any, possessed by the licensor, the licensee or both. The
higher their market share the greater their market power
is likely to be. This is particularly so where the market
share reflects cost advantages or other competitive
advantages vis-a-vis competitors. These competitive
advantages may for instance result from being a first
mover in the market, from holding essential patents or
from having superior technology. However, market shares
are always only one factor in assessing market positions.
For instance, in particular in the case of technology
markets, market shares may not always be a good
indicator of the relative strength of the technology in
question and the market share figures may differ
considerably depending on the different calculation
methods.

Market shares and possible competitive advantages and
disadvantages are also used to assess the market
position of competitors. The stronger the actual
competitors and the greater their number the less risk
there is that the parties will be able to exercise market
power individually. However, if the number of
competitors is rather small and their market position
(size, costs, R&D potential, etc.) is rather similar, this
market structure may increase the risk of collusion.

The market position of buyers provides an indication of
whether or not one or more buyers possess buyer power.
The first indicator of buyer power is the market share of
the buyer on the purchase market. This share reflects the
importance of its demand for possible suppliers. Other
indicators focus on the position of the buyer on its
resale market, including characteristics such as a wide
geographic spread of its outlets, and its brand image
amongst final consumers. In some circumstances buyer
power may prevent the licensor andfor the licensee
from exercising market power on the market and
thereby solve a competition problem that would
otherwise have existed. This is particularly so when
strong buyers have the capacity and the incentive to
bring new sources of supply on to the market in the
case of a small but permanent increase in relative prices.
Where the strong buyers merely extract favourable terms
from the supplier or simply pass on any price increase to
their customers, the position of the buyers is not such as
to prevent the exercise of market power by the licensee
on the product market and therefore not such as to solve
the competition problem on that market (2.

Entry barriers are measured by the extent to which
incumbent companies can increase their price above the
competitive level without attracting new entry. In the
absence of entry barriers, easy and quick entry would

(7?) See in this respect Case T-228/97, Irish Sugar, [1999] ECR 11-2969,

paragraph 101.
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render price increases unprofitable. When effective entry,
preventing or eroding the exercise of market power, is
likely to occur within one or two years, entry barriers
can, as a general rule, be said to be low.

Entry barriers may result from a wide variety of factors
such as economies of scale and scope, government regu-
lations, especially where they establish exclusive rights,
state aid, import tariffs, intellectual property rights,
ownership of resources where the supply is limited due
to for instance natural limitations, essential facilities, a first
mover advantage or brand loyalty of consumers created
by strong advertising over a period of time. Restrictive
agreements entered into by undertakings may also work
as an entry barrier by making access more difficult and
foreclosing (potential) competitors. Entry barriers may be
present at all stages of the research and development,
production and distribution process. The question
whether certain of these factors should be described as
entry Dbarriers depends particularly on whether they
entail sunk costs. Sunk costs are those costs which have
to be incurred to enter or be active on a market but
which are lost when the market is exited. The more
costs are sunk, the more potential entrants have to
weigh the risks of entering the market and the more
credibly incumbents can threaten that they will match
new competition, as sunk costs make it costly for
incumbents to leave the market. In general, entry
requires sunk costs, sometimes minor and sometimes
major. Therefore, actual competition is in general more
effective and will weigh more heavily in the assessment of
a case than potential competition.

In a mature market, that is to say a market that has
existed for some time, where the technology used is
well known and widespread and not changing very
much and in which demand is relatively stable or
declining, restrictions of competition are more likely to
have negative effects than in more dynamic markets.

In the assessment of particular restraints other factors may
have to be taken into account. Such factors include cumu-
lative effects, that is to say, the coverage of the market by
similar agreements, the duration of the agreements, the
regulatory environment and behaviour that may indicate
or facilitate collusion such as price leadership, pre-
announced price changes and discussions on the ‘right’
price, price rigidity in response to excess capacity, price
discrimination and past collusive behaviour.

4.1.2. Negative effects of restrictive licence agreements

The negative effects on competition on the market that
may result from restrictive technology transfer agreements
include the following:

(a) reduction of inter-technology competition between
the companies operating on a technology market or
on a market for products incorporating the tech-
nologies in question, including facilitation of
collusion, both explicit and tacit;
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(b) foreclosure of competitors by raising their costs,
restricting their access to essential inputs or
otherwise raising barriers to entry; and

(c) reduction of intra-technology competition between
undertakings that produce products on the basis of
the same technology.

Technology transfer agreements may reduce inter-tech-
nology competition, that is to say, competition between
undertakings that license or produce on the basis of
substitutable technologies. This is particularly the case
where reciprocal obligations are imposed. For instance,
where competitors transfer competing technologies to
each other and impose a reciprocal obligation to
provide each other with future improvements of their
respective  technologies and where this agreement
prevents either competitor from gaining a technological
lead over the other, competition in innovation between
the parties is restricted (see also point (241)).

Licensing between competitors may also facilitate
collusion. The risk of collusion is particularly high in
concentrated markets. Collusion requires that the under-
takings concerned have similar views on what is in their
common interest and on how the co-ordination mech-
anisms function. For collusion to work the undertakings
must also be able to monitor each other’s market
behaviour and there must be adequate deterrents to
ensure that there is an incentive not to depart from the
common policy on the market, while entry barriers must
be high enough to limit entry or expansion by outsiders.
Agreements can facilitate collusion by increasing trans-
parency in the market, by controlling certain behaviour
and by raising barriers to entry. Collusion can also excep-
tionally be facilitated by licensing agreements that lead to
a high degree of commonality of costs, because under-
takings that have similar costs are more likely to have
similar views on the terms of coordination (73).

Licence agreements may also affect inter-technology
competition by creating barriers to entry for and
expansion by competitors. Such foreclosure effects may
stem from restraints that prevent licensees from
licensing from third parties or create disincentives for
them to do so. For instance, third parties may be

() See in this respect point 36 of the Guidelines on horizontal

cooperation agreements, cited in footnote 27.
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foreclosed where incumbent licensors impose non-
compete obligations on licensees to such an extent that
an insufficient number of licensees are available to third
parties and where entry at the level of licensees is difficult.
Suppliers of substitutable technologies may also be fore-
closed where a licensor with a sufficient degree of market
power ties together various parts of a technology and
licenses them together as a package while only part of
the package is essential to produce a certain product.

173. Licence agreements may also reduce intra-technology

competition, that is to say, competition between under-
takings that produce on the basis of the same technology.
An agreement imposing territorial restraints on licensees,
preventing them from selling into each other’s territory
reduces competition between them. Licence agreements
may also reduce intra-technology competition by facili-
tating collusion between licensees. Moreover, licence
agreements that reduce intra-technology competition
may facilitate collusion between owners of competing
technologies or reduce inter-technology competition by
raising barriers to entry.

4.1.3. Positive effects of restrictive licence agreements and the
framework for analysing such effects

174. Even restrictive licence agreements often also produce

175.

pro-competitive effects in the form of efficiencies, which
may outweigh their anti-competitive effects. The
assessment of the possible pro-competitive effects takes
place within the framework of Article 101(3), which
contains an exception from the prohibition rule of
Article 101(1) of the Treaty. For that exception to be
applicable the licence agreement must produce objective
economic benefits, the restrictions on competition must
be indispensable to attain the efficiencies, consumers must
receive a fair share of the efficiency gains, and the
agreement must not afford the parties the possibility of
eliminating competition in respect of a substantial part of
the products concerned. An undertaking that relies on
Article 101(3) must demonstrate, by means of convincing
arguments and evidence, that the conditions for obtaining
an exemption are satisfied (74).

The assessment of restrictive agreements under
Article 101(3) of the Treaty is made within the actual
context in which they occur (7°) and on the basis of the

(%) Joined Cases C-501/06 P, C-513/06 P, C-515/06 P and C-519/06 P

)

GlaxoSmithKline Services and Others v Commission and Others [2009]
ECR 1-9291, paragraph 82.

See Joined Cases 25/84 and 26/84, Ford, [1985] ECR 2725; Joined
Cases C-501/06 P, C-513/06 P, C-515/06 P and C-519/06 P Glaxo-
SmithKline Services and Others v Commission and Others [2009] ECR I-
9291, paragraph 103.

facts existing at any given point in time. The assessment is
therefore sensitive to material changes in the facts. The
exception rule of Article 101(3) applies as long as the
four conditions are fulfilled and ceases to apply when
that is no longer the case (7%). However, when applying
Article 101(3) it is necessary to take into account the
initial sunk investments made by any of the parties and
the time needed and the restraints required to commit and
recoup an efficiency enhancing investment. Article 101
cannot be applied without considering the ex ante
investment and the risks relating thereto. The risk facing
the parties and the sunk investment that must be
committed to implement the agreement can thus lead to
the agreement falling outside Article 101(1) or fulfilling
the conditions of Article 101(3), as the case may be, for
the period of time required to recoup the investment.

176. The first condition of Article 101(3) of the Treaty requires

an assessment of the objective benefits in terms of effi-
ciencies produced by the agreement. In this respect,
licence agreements have the potential of bringing
together complementary technologies and other assets
allowing new or improved products to be put on the
market or existing products to be produced at lower
cost. Outside the context of hardcore cartels, licensing
often occurs because it is more efficient for the licensor
to licence the technology than to exploit it itself. This may
particularly be the case where the licensee already has
access to the necessary production assets. The agreement
then allows the licensee to gain access to a technology
that can be combined with those assets, allowing it to
exploit new or improved technologies. Another example
of potentially efficiency enhancing licensing is where the
licensee already has a technology and the combination of
this technology and the licensor’s technology gives rise to
synergies. When the two technologies are combined the
licensee may be able to attain a cost/output configuration
that would not otherwise be possible. Licence agreements
may also give rise to efficiencies at the distribution stage
in the same way as vertical distribution agreements. Such
efficiencies can take the form of cost savings or the
provision of valuable services to consumers. The positive
effects of vertical agreements are described in the
Guidelines on Vertical Restraints ("7). A further example
of possible efficiency gains is to be found in agreements
whereby technology owners assemble a technology
package for licensing to third parties. Such pooling
arrangements may in particular reduce transaction costs,
as licensees do not have to conclude separate licence
agreements with each licensor. Pro-competitive licensing

(76) See in this respect for example Commission Decision of 3 March

1999, TPS (O] L 90, 2.4.1999, p. 6). Similarly, the prohibition of
Article 101(1) also only applies as long as the agreement has a
restrictive object or restrictive effects.

(77) Cited in footnote 52. See in particular paragraphs 106 et seq.
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may also occur to ensure design freedom. In sectors
where large numbers of intellectual property rights exist
and where individual products may infringe upon a
number of existing and future property rights, licence
agreements whereby the parties agree not to assert their
property rights against each other are often pro-
competitive because they allow the parties to develop
their respective technologies without the risk of
subsequent infringement claims.

In the application of the indispensability test contained in
Article 101(3) of the Treaty the Commission will in
particular examine whether individual restrictions make
it possible to perform the activity in question more effi-
ciently than would have been the case in the absence of
the restriction concerned. In making this assessment the
market conditions and the realities facing the parties must
be taken into account. Undertakings invoking the benefit
of Article 101(3) are not required to consider hypothetical
and theoretical alternatives. They must, however, explain
and demonstrate why seemingly realistic and significantly
less restrictive alternatives would be significantly less effi-
cient. If the application of what appears to be a commer-
cially realistic and less restrictive alternative would lead to
a significant loss of efficiencies, the restriction in question
is treated as indispensable. In some cases, it may also be
necessary to examine whether the agreement as such is
indispensable to achieve the efficiencies. This may for
example be so in the case of technology pools that
include complementary but non-essential technologies (%),
in which case it must be examined to what extent the
inclusion of those technologies gives rise to particular
efficiencies or whether, without a significant loss of effi-
ciencies, the pool could be limited to technologies for
which there are no substitutes. In the case of simple
licensing between two parties it is generally not
necessary to go beyond an examination of whether indi-
vidual restraints are indispensable. Normally there is no
less restrictive alternative to the licence agreement as such.

The condition that consumers must receive a fair share of
the benefits implies that consumers of the products
produced under the licence must at least be compensated
for the negative effects of the agreement (7%). This means
that the efficiency gains must fully off-set the likely
negative impact on prices, output and other relevant

As to these concepts see section 4.4.1.

See point 85 of the Guidelines on the application of Article 81(3)
of the Treaty, cited in footnote 3.

179.

180.

factors caused by the agreement. They may do so by
changing the cost structure of the undertakings
concerned, giving them an incentive to reduce price, or
by allowing consumers to gain access to new or improved
products, compensating for any likely price increase (80).

The last condition of Article 101(3) of the Treaty,
according to which the agreement must not afford the
parties the possibility of eliminating competition in
respect of a substantial part of the products concerned,
presupposes an analysis of remaining competitive
pressures on the market and the impact of the
agreement on such sources of competition. In the appli-
cation of the last condition of Article 101(3) the rela-
tionship between Article 101(3) and Article 102 must
be taken into account. According to settled case law,
the application of Article 101(3) cannot prevent the appli-
cation of Article 102 of the Treaty (8!). Moreover, since
Articles 101 and 102 both pursue the aim of maintaining
effective competition on the market, consistency requires
that Article 101(3) be interpreted as precluding any appli-
cation of the exception rule to restrictive agreements that
constitute an abuse of a dominant position (%2).

The fact that the agreement substantially reduces one
dimension of competition does not necessarily mean
that competition is eliminated within the meaning of
Article 101(3). A technology pool, for instance, can
result in an industry standard, leading to a situation in
which there is little competition in terms of the tech-
nological format. Once the main players in the market
adopt a certain format, network effects may make it
very difficult for alternative formats to survive. This
does not imply, however, that the creation of a de facto
industry standard always eliminates competition within
the meaning of the last condition of Article 101(3).
Within the standard, suppliers may compete on price,
quality and product features. However, in order for the
agreement to comply with Article 101(3), it must be
ensured that the agreement does not unduly restrict
competition and does not unduly restrict future inno-
vation.

(®%) Idem, paragraphs 98 and 102.

(®1) See by analogy paragraph 130 of Joined Cases C-395/96 P and C-

(82

=

396/96 P, Compagnie Maritime Belge, cited in footnote 3. Similarly,
the application of Article 101(3) does not prevent the application
of the Treaty rules on the free movement of goods, services,
persons and capital. These provisions are in certain circumstances
applicable to agreements, decisions and concerted practices within
the meaning of Article 101, see to that effect Case C-309/99,
Wouters, [2002] ECR [-1577, paragraph 120.

See in this respect Case T-51/89, Tetra Pak (I), [1990] ECR II-309.
See also point 106 of the Guidelines on the application of
Article 81(3) of the Treaty cited in footnote 3 above.
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4.2. Application of Article 101 to various types of
licensing restraints

This section deals with various types of restraints that are
commonly included in licence agreements. Given their
prevalence it is useful to provide guidance as to how
they are assessed outside the safe harbour of the TTBER.
Restraints that have already been dealt with in the other
sections of these guidelines, in particular sections 3.4 and
3.5, are only dealt with briefly in this section.

This section covers both agreements between non-
competitors and agreements between competitors. In
respect of the latter a distinction is made — where appro-
priate — between reciprocal and non-reciprocal agree-
ments. No such distinction is required in the case of
agreements between non-competitors. Indeed, when
undertakings are neither actual nor potential competitors
on a relevant technology market or on a market for
products incorporating the licensed technology, a
reciprocal licence is for all practical purposes no
different from two separate licences. The situation is
different for arrangements whereby the parties assemble
a technology package, which is then licensed to third
parties. Such arrangements are technology pools, which
are dealt with in section 4.

This section does not deal with obligations in licence
agreements that are generally not restrictive of
competition within the meaning of Article 101(1) of the
Treaty. These obligations include but are not limited to:

(a) confidentiality obligations;

(b) obligations on licensees not to sub-license;

(c) obligations not to use the licensed technology rights
after the expiry of the agreement, provided that the
licensed technology rights remain valid and in force;

(d) obligations to assist the licensor in enforcing the
licensed intellectual property rights;

(e) obligations to pay minimum royalties or to produce a
minimum quantity of products incorporating the
licensed technology; and

(f) obligations to use the licensor’s trade mark or indicate
the name of the licensor on the product.

4.2.1. Royalty obligations

The parties to a licence agreement are normally free to
determine the royalty payable by the licensee and its
mode of payment without being caught by Article 101(1)

of the Treaty. This principle applies both to agreements
between competitors and agreements between non-
competitors. Royalty obligations may for instance take
the form of lump sum payments, a percentage of the
selling price or a fixed amount for each product incor-
porating the licensed technology. In cases where the
licensed technology relates to an input which is incor-
porated into a final product it is as a general rule not
restrictive of competition that royalties are calculated on
the basis of the price of the final product, provided that it
incorporates the licensed technology (*3). In the case of
software licensing royalties based on the number of
users and royalties calculated on a per machine basis
are generally compatible with Article 101(1).

185. In the case of licence agreements between competitors it

should be borne in mind (see points (100) to (101) and
(116) above) that in a limited number of circumstances
royalty obligations may amount to price fixing, which is
considered a hardcore restriction (see Article 4(1)(a)). It is
a hardcore restriction under Article 4(1)(a) if competitors
provide for reciprocal running royalties in circumstances
where the licence is a sham, in that its purpose is not to
allow an integration of complementary technologies or to
achieve another pro-competitive aim. It is also a hardcore
restriction under Article 4(1)(a) and 4(1)(d) if royalties
extend to products produced solely with the licensee’s
own technology rights.

186. Other types of royalty arrangements between competitors

are block exempted up to the market share threshold of
20 % even if they restrict competition. Outside the safe
harbour of the block exemption Article 101(1) of the
Treaty may be applicable where competitors cross
license and impose running royalties that are clearly
disproportionate compared to the market value of the
licence and where such royalties have a significant
impact on market prices. In assessing whether the
royalties are disproportionate it is necessary to examine
the royalties paid by other licensees on the product
market for the same or substitute technologies. In such
cases it is unlikely that the conditions of Article 101(3)
are satisfied.

187. Notwithstanding the fact that the block exemption only

applies as long as the technology rights are valid and in
force, the parties can normally agree to extend royalty
obligations beyond the period of validity of the licensed
intellectual property rights without falling foul of
Article 101(1) of the Treaty. Once these rights expire,
third parties can legally exploit the technology in
question and compete with the parties to the agreement.
Such actual and potential competition will normally be
sufficient to ensure that the obligation in question does
not have appreciable anti-competitive effects.

(®%) This is without prejudice to the possible application of Article 102

TFEU to the setting of royalties (see Case 2776, United Brands,
paragraph 250, see also Case C-385/07 P, Der Griine Punkt —
Duales System Deutschland GmbH [2009] ECR [-6155, paragraph
142).
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188. In the case of agreements between non-competitors the 192. Reciprocal exclusive licensing between competitors falls
block exemption covers agreements whereby royalties are under Article 4(1)(c) TTBER, which identifies market and
calculated on the basis of both products produced with customer sharing between competitors as a hardcore
the licensed technology and products produced with tech- restriction. Reciprocal sole licensing between competitors
nologies licensed from third parties. Such arrangements is, however, block exempted up to the market share
may facilitate the metering of royalties. However, they threshold of 20 %. Under such an agreement the parties
may also lead to foreclosure by increasing the cost of mutually commit not to license their competing tech-
using third party inputs and may thus have effects nologies to third parties. In cases where the parties have
similar to those of a non-compete obligation. If royalties a significant degree of market power such agreements
are paid not just on products produced with the licensed may facilitate collusion by ensuring that the parties are
technology but also on products produced with third the only sources of output in the market based on the
party technology, then the royalties will increase the licensed technologies.
cost of the latter products and reduce demand for third
party technology. Outside the scope of the block
exemption the question whether the restriction has fore-
closure effects must therefore be considered. For that
purpose it is appropriate to use the analytical
framework set out in section 4.2.7 below. In the case of
appreciable foreclosure effects such agreements are caught ) o ) )
by Article 101(1) of the Treaty and unlikely to fulfil the 193. Non-reciprocal exclusive licensing between competitors Is
conditions of Article 101(3), unless there is no other block exempted up to the market share‘ threshold of 20 %.
practical way of calculating and monitoring royalty Above the mgrket shar.e threshf)l.d It 1 necessary to
payments. analys_e the l}kely anti-competitive effects _of such
exclusive licensing. Where the exclusive licence is world-
wide it implies that the licensor leaves the market. In cases
where exclusivity is limited to a particular territory such as
a Member State the agreement implies that the licensor
abstains from producing goods and services inside the
territory in question. In the context of Article 101(1) of
4.2.2. Exclusive licensing and sales restrictions the Treaty, the competitive significance of the licensor
o o must, in particular, be assessed. If the licensor has a
189. For. the‘ purpose of th§s§ guidelines, it 1s‘usefuhl fo limited market position on the product market or lacks
dlstn.lgmsh betlween restrictions as to prodgctlon within the capacity to effectively exploit the technology in the
a given territory (exclusive or sole licences) and licensee’s territory, the agreement is unlikely to be caught
restrictions on the .sale Of. products incorporating  the by Article 101(1). A special case exists where the licensor
licensed technology into a given territory and to a given and the licensee only compete on the technology market
customer group (sales restrictions). and the licensor, for instance being a research institute or
a small research based undertaking, lacks the production
and distribution assets to effectively bring to market
products incorporating the licensed technology. In such
cases Article 101(1) is unlikely to be infringed.
4.2.2.1. Exclusive and sole licences
190. An ‘exclusive licence’ means that the licensor itself is not
permitted to produce on the basis of the licensed tech-
nology rights, nor is it permitted to license the licensed
techpology rights ‘o third parties, 1n.general o for a 194. Exclusive licensing between non-competitors — to the
particular use or in a particular territory. This means hat it i ht by Article 101(1) of the T ”
that, in general or for that particular use or in that extejntl.tk éit t 1sfclaf1.11g£ Y (rit.@e f( ) (')lt ¢ lreaty (h)
particular territory, the licensee is the only one allowed — is likely to fulfil the conditions of Article 101(3). The
to produce on the basis of the licensed technology rights. right to grant an excl.uswe llcenFe ' gc.:nerallyl necessary
order to induce the licensee to invest in the licensed tech-
nology and to bring the products to market in a timely
manner. This is in particular the case where the licensee
must make large investments in further developing the
licensed technology. To intervene against the exclusivity
once the licensee has made a commercial success of the
191. Where the licensor undertakes not to produce itself or licensed technology would deprive the licensee of the

license others to produce within a given territory, this
territory may cover the whole world or any part of it.
Where the licensor undertakes only not to licence third
parties to produce within a given territory, the licence is a
sole licence. Exclusive or sole licensing is often accom-
panied by sales restrictions that limit the parties as to
where they may sell products incorporating the licensed
technology.

fruits of its success and would be detrimental to
competition, the dissemination of technology and inno-
vation. The Commission will therefore only exceptionally
intervene against exclusive licensing in agreements
between non-competitors, irrespective of the territorial
scope of the licence.

(*4) See the judgment in Nungesser cited in footnote 13.
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196.

197.

198.

*)

nology used for in-house production, the exclusive license
might not be necessary in order to give incentives to the
licensee to bring a product to the market. In such a
scenario, the exclusive licensing may instead be caught
by Article 101(1) of the Treaty, in particular where the
licensee has market power on the product market. The
main situation in which intervention may be warranted is
where a dominant licensee obtains an exclusive licence to
one or more competing technologies. Such agreements
are likely to be caught by Article 101(1) and unlikely to
fulfil the conditions of Article 101(3). However, for
Article 101(1) to apply entry into the technology
market must be difficult and the licensed technology
must constitute a real source of competition on the
market. In such circumstances an exclusive licence may
foreclose third party licensees, raise the barriers to entry
and allow the licensee to preserve its market power.

Arrangements whereby two or more parties cross licence
each other and undertake not to licence third parties give
rise to particular concerns when the package of tech-
nologies resulting from the cross licences creates a de
facto industry standard to which third parties must have
access in order to compete effectively on the market. In
such cases the agreement creates a closed standard
reserved for the parties. The Commission will assess
such arrangements according to the same principles as
those applied to technology pools (see section 4.4).
There will normally be a requirement that the tech-
nologies which support such a standard be licensed to
third parties on fair, reasonable and non-discriminatory
terms (3°). Where the parties to the arrangement
compete with third parties on an existing product
market and the arrangement relates to that product
market, a closed standard is likely to have substantial
exclusionary effects. This negative impact on competition
can only be avoided by licensing also to third parties.

4.2.2.2. Sales restrictions

Also as regards sales restrictions there is an important
distinction to be made between licensing between
competitors and between non-competitors.

Restrictions on active and passive sales by one or both
parties in a reciprocal agreement between competitors are
hardcore restrictions of competition under Article 4(1)(c)
TTBER. Such sales restrictions are caught by Article 101(1)

See in this respect the Commission’s Notice in the Canon/Kodak

Case (O] C 330, 1.11.1997, p. 10) and the IGR Stereo Television
Case mentioned in the XI Report on Competition Policy,
paragraph 94.

199.

200.

Such restrictions are generally considered market sharing,
since they prevent the affected party from selling actively
and passively into territories and to customer groups
which it actually served or could realistically have served
in the absence of the agreement.

In the case of non-reciprocal agreements between
competitors the block exemption applies to restrictions
on active andfor passive sales by the licensee or the
licensor into the exclusive territory or to the exclusive
customer group reserved for the other party (see
Article 4(1)(c)() TTBER). Above the market share
threshold of 20 % sales restrictions between licensor and
licensee are caught by Article 101(1) of the Treaty when
one or both of the parties have a significant degree of
market power. Such restrictions may, however, be indis-
pensable for the dissemination of valuable technologies
and may therefore fulfil the conditions of Article 101(3).
This may be the case where the licensor has a relatively
weak market position in the territory where it exploits the
technology itself. In such circumstances restrictions on
active sales in particular may be indispensable to induce
the licensor to grant the licence. In the absence of such
restrictions  the licensor would risk facing active
competition in its main area of activity. Similarly,
restrictions on active sales by the licensor may be indis-
pensable, in particular, where the licensee has a relatively
weak market position in the territory allocated to it and
has to make significant investments in order to efficiently
exploit the licensed technology.

The block exemption also covers restrictions on active
sales into the territory or to the customer group
allocated to another licensee, which was not a competitor
of the licensor at the time when it concluded the licence
agreement with the licensor. This is, however, only the
case when the agreement between the parties in question
is non-reciprocal (see Article 4(1)(c)(ii) TTBER). Above the
market share threshold such active sales restrictions are
likely to be caught by Article 101(1) of the Treaty when
the parties have a significant degree of market power. The
restraint is nevertheless likely to be indispensable within
the meaning of Article 101(3) for the period of time
required for the protected licensee to penetrate a new
market and establish a market presence in the allocated
territory or vis-a-vis the allocated customer group. This
protection against active sales allows the licensee to
overcome the asymmetry, which it faces due to the fact
that some of the licensees are competing undertakings of
the licensor and thus already established on the market.
Restrictions on passive sales by licensees into a territory
or to a customer group allocated to another licensee are
hardcore restrictions under Article 4(1)(c) of the TTBER.
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201. In the case of agreements between non-competitors sales Restrictions on passive sales are covered by the hardcore
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restrictions between the licensor and a licensee are block
exempted up to the market share threshold of 30 %.
Above the market share threshold restrictions on active
and passive sales by licensees to territories or customer
groups reserved exclusively for the licensor may be indis-
pensable for the dissemination of valuable technologies
and therefore fall outside Article 101(1) or fulfil the
conditions of Article 101(3) of the Treaty. This may be
the case where the licensor has a relatively weak market
position in the territory where it exploits itself the tech-
nology. In such circumstances restrictions on active sales
in particular may be indispensable to induce the licensor
to grant the licence. In the absence of such restrictions the
licensor would risk facing active competition in its main
area of activity. In other cases sales restrictions on the
licensee may be caught by Article 101(1) and may not
fulfil the conditions of Article 101(3). This is likely to be
the case where the licensor individually has a significant
degree of market power and also where a series of similar
agreements concluded by licensors which together hold a
strong position on the market have a cumulative effect.

Sales restrictions on the licensor, when caught by
Article 101(1) of the Treaty, are likely to fulfil the
conditions of Article 101(3) unless there are no real alter-
natives to the licensor’s technology on the market or such
alternatives are licensed by the licensee from third parties.
Such restrictions and in particular restrictions on active
sales are likely to be indispensable within the meaning of
Article 101(3) in order to induce the licensee to invest in
the production, marketing and sale of the products incor-
porating the licensed technology. It is likely that the
licensee’s incentive to invest would be significantly
reduced if it faced direct competition from the licensor
whose production costs are not burdened by royalty
payments, possibly leading to sub-optimal levels of
investment.

As regards sales restrictions between licensees in
agreements between non-competitors, the TTBER block
exempts restrictions on active selling between territories
or customer groups. Above the market share threshold of
30% restrictions on active sales between licensees’ terri-
tories and customer groups limit intra-technology
competition and are likely to be caught by Article 101(1)
of the Treaty when the individual licensee has a significant
degree of market power. However, such restrictions may
fulfil the conditions of Article 101(3) where they are
necessary to prevent free riding and to induce the
licensee to make the investment necessary for efficient
exploitation of the licensed technology inside its
territory and to promote sales of the licensed product.

204.
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list of Article 4(2)(b) of the TTBER (see points (119) to
(127) above).

4.2.3. Output restrictions

Reciprocal output restrictions in licence agreements
between competitors constitute a hardcore restriction as
set out in Article 4(1)(b) of the TTBER (see point (103)
above). Article 4(1)(b) does not cover output restrictions
on the licensor’s technology imposed on the licensee in a
non-reciprocal agreement or on one of the licensees in an
reciprocal agreement. Such restrictions are block
exempted up to the market share threshold of 20 %.
Above the market share threshold, output restrictions
on the licensee may restrict competition where the
parties have a significant degree of market power.
However, Article 101(3) is likely to apply in cases
where the licensor’s technology is substantially better
than the licensee’s technology and the output limitation
substantially exceeds the output of the licensee prior to
the conclusion of the agreement. In that case the effect of
the output limitation is limited even in markets where
demand is growing. In the application of Article 101(3)
of the Treaty it must also be taken into account that such
restrictions may be necessary in order to induce the
licensor to disseminate its technology as widely as
possible. For instance, a licensor may be reluctant to
license its competitors if it cannot limit the licence to a
particular production site with a specific capacity (a site
licence). Where the licence agreement leads to a real inte-
gration of complementary assets, output restrictions on
the licensee may therefore fulfil the conditions of
Article 101(3). However, this is unlikely to be the case
where the parties have substantial market power.

Output restrictions in licence agreements between non-
competitors are block exempted up to the market share
threshold of 30 %. The main anti-competitive risk flowing
from output restrictions on licensees in agreements
between non-competitors is reduced intra-technology
competition between licensees. The significance of such
anti-competitive effects depends on the market position
of the licensor and the licensees and the extent to which
the output limitation prevents the licensee from satisfying
demand for the products incorporating the licensed tech-
nology.

When output restrictions are combined with exclusive
territories or exclusive customer groups, the restrictive
effects are increased. The combination of the two types
of restraints makes it more likely that the agreement
serves to partition markets.
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between non-competitors may also have pro-competitive
effects by promoting the dissemination of technology. As
a supplier of technology, the licensor should normally be
free to determine the output produced with the licensed
technology by the licensee. If the licensor were not free to
determine the output of the licensee, a number of licence
agreements might not come into existence in the first
place, which would have a negative impact on the
dissemination of new technology. This is particularly
likely to be the case where the licensor is also a
producer, since the licensee’s output may find its way
back into the licensor’s main area of operation and thus
have a direct impact on those activities. On the other
hand, it is less likely that output restrictions are
necessary in order to ensure dissemination of the
licensor’s technology when they are combined with sales
restrictions on the licensee prohibiting it from selling into
a territory or customer group reserved for the licensor.

4.2.4. Field of use restrictions

Under a field of use restriction the licence is either limited
to one or more technical fields of application or one or
more product markets or industrial sectors. An industrial
sector may encompass several product markets but not
part of a product market. There are many cases in which
the same technology can be used to make different
products or can be incorporated into products
belonging to different product markets. A new
moulding technology may for instance be used to make
plastic bottles and plastic glasses, each product belonging
to a separate product market. However, a single product
market may encompass several technical fields of use. For
instance a new engine technology may be employed in
four cylinder engines and six cylinder engines. Similarly, a
technology to make chipsets may be used to produce
chipsets with up to four CPUs and more than four
CPUs. A licence limiting the use of the licensed tech-
nology to produce say four cylinder engines and
chipsets with up to four CPUs constitutes a technical
field of use restriction.

Given that field of use restrictions are covered by the
block exemption and that certain customer restrictions
are hardcore restrictions under Articles 4(1)(c) and
4(2)(b) of the TTBER, it is important to distinguish the
two categories of restrictions. A customer restriction
presupposes that specific customer groups are identified
and that the parties are restricted in selling to such
identified groups. The fact that a technical field of use

210.
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within a product market does not imply that the restraint
is to be classified as a customer restriction. For instance,
the fact that certain customers buy predominantly or
exclusively chipsets with more than four CPUs does not
imply that a licence which is limited to chipsets with up
to four CPUs constitutes a customer restriction. However,
the field of use must be defined objectively by reference to
identified and meaningful technical characteristics of the
contract product.

Because certain output restrictions are hardcore
restrictions under Article 4(1)(b) of the TTBER, it is
important to note that field of use restrictions are not
considered to be output restrictions because a field of
use restriction does not limit the output the licensee
may produce within the licensed field of use.

A field of use restriction limits the exploitation of the
licensed technology by the licensee to one or more
particular fields of use without limiting the licensor’s
ability to exploit the licensed technology. In addition, as
with territories, these fields of use can be allocated to the
licensee under an exclusive or sole licence. Field of use
restrictions combined with an exclusive or sole licence
also restrict the licensor’s ability to exploit its own tech-
nology, by preventing it from exploiting it itself, including
by way of licensing to others. In the case of a sole license
only licensing to third parties is restricted. Field of use
restrictions combined with exclusive and sole licences are
treated in the same way as the exclusive and sole licenses
dealt with in section 4.2.2 above. In particular, for
licensing between competitors, this means that reciprocal
exclusive licensing is hardcore under Article 4(1)(c).

Field of use restrictions may have pro-competitive effects
by encouraging the licensor to license its technology for
applications that fall outside its main area of focus. If the
licensor could not prevent licensees from operating in
fields where it exploits the technology itself or in fields
where the value of the technology is not yet well estab-
lished, it would be likely to create a disincentive for the
licensor to license or would lead it to charge a higher
royalty. The fact that in certain sectors licensing often
occurs to ensure design freedom by preventing
infringement claims must also be taken into account.
Within the scope of the licence the licensee is able to
develop its own technology without fearing infringement
claims by the licensor.
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213. Field of use restrictions on licensees in agreements 215. In agreements between non-competitors the licensor is
etween actual or potential competitors are bloc normally also entitled to grant sole or exclusive licences
bet tual potential petit block lly al titled to grant sol 1 1
exempted up to the market share threshold of 20 %. to different licensees limited to one or more fields of use.
The main competitive concern in the case of such Such restrictions limit intra-technology competition
restrictions is the risk that the licensee ceases to be a between licensees in the same way as exclusive licensing
competitive force outside the licensed field of use. This and are analysed in the same way (see section 4.2.2.1
risk is greater in the case of cross licensing between above).
competitors where the agreement provides for asym-
metrical field of use restrictions. A field of use restriction
is asymmetrical where one party is permitted to use the
licensed technology within one industrial sector, product
market or technical field of use and the other party is
permitted to use the other licensed technology within
another industrial sector, product market or technical
field of use. Competition concerns may in particular
arise where the licensee’s production facility, which is
tooled up to use the licensed technology, is also used to
produce products outside the licensed field of use with its 4.2.5. Captive use restrictions
own technology. If the agreement is likely to lead the . . . I
licensee to re%lﬁce outputg outside the liceynse 4 field of 216. A captive use restriction can be defined as an obligation
use, the agreement is likely to be caught by Article 101(1). on éhe llcenﬁee to h,n.l It ts pro(cllufc t1onh of thg hgensec}
Symmetrical field of use restrictions, that is to say, product to the quantities required for the production o
; . its own products and for the maintenance and repair of
agreements whereby the parties are licensed to use each . .
, . o1 . its own products. In other words, this type of use
other’s technologies within the same field(s) of use, are o S
. ; restriction takes the form of an obligation on the
unlikely to be caught by Article 101(1) of the Treaty. . . : :
; . o licensee to use the products incorporating the licensed
Such agreements are unlikely to restrict competition that : : RO
. d . . technology only as an input for incorporation into its
existed in the absence of the agreement. Article 101(1) is own production: it does not cover the sale of the
also unlikely to apply in the case of agreements that . b e L
merely enable the licensee to develop and exploit its licensed product for incorporation into the products of
own technology within the scope of the licence without other péoducers. hCaptlve use reslt<nct1(;1ns a;e }})llolzk
fearing infringement claims by the licensor. In such Z};enziopt; ;fd t(; Ot(ye rgsuptesicctllget}rll; arsce; Z agl? Ehzesbl(z) cli
circumstances field of use restrictions do not in them- S > : p o
: " . . exemption it is necessary to examine the pro-competitive
selves restrict competition that existed in the absence of . I . .
the agreement. In the absence of the agreement the and anti-competitive effects of the restraint. In this respect
licensee also risked infringement claims outside the It IS necessary —to distinguish _agreements bgtween
scope of the licensed field of use. However, if the competitors from agreements between non-competitors.
licensee terminates or scales back its activities in the
area outside the licensed field of use without business
justification, this may be an indication of an underlying
market sharing arrangement amounting to a hardcore
restriction under Article 4(1)(c) of the TTBER.
217. In the case of licence agreements between competitors a

214.

Field of use restrictions on licensee and licensor in
agreements  between  non-competitors are  block
exempted up to the market share threshold of 30 %.
Field of use restrictions in agreements between non-
competitors whereby the licensor reserves one or more
product markets or technical fields of use for itself are
generally either non-restrictive of competition or effi-
ciency enhancing. They promote dissemination of new
technology by giving the licensor an incentive to license
for exploitation in fields in which it does not want to
exploit the technology itself. If the licensor could not
prevent licensees from operating in fields where the
licensor exploits the technology itself, it would be likely
to create a disincentive for the licensor to licence.

restriction that imposes on the licensee to produce under
the licence only for incorporation into its own products
prevents it from supplying components to third party
producers. If prior to the conclusion of the agreement,
the licensee was not an actual or likely potential
supplier of components to other producers, the captive
use restriction does not change anything compared to the
pre-existing situation. In those circumstances the
restriction is assessed in the same way as in the case of
agreements between non-competitors. If, on the other
hand, the licensee is an actual or likely supplier of
components, it is necessary to examine what is the
impact of the agreement on that activity. If by tooling
up to use the licensor’s technology the licensee ceases
to use its own technology on a stand alone basis and
thus to be a component supplier, the agreement restricts
competition that existed prior to the agreement. It may
result in serious negative market effects when the licensor
has a significant degree of market power on the
component market.
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competitors there are two main competitive risks
stemming from captive use restrictions: a restriction of
intra-technology competition on the market for the
supply of inputs and an exclusion of arbitrage between
licensees enhancing the possibility for the licensor to
impose discriminatory royalties on licensees.

Captive use restrictions, however, may also promote pro-
competitive licensing. If the licensor is a supplier of
components, the restraint may be necessary in order for
the dissemination of technology between non-competitors
to occur. In the absence of the restraint the licensor may
not grant the licence or may do so only against higher
royalties, because otherwise it would create direct
competition with itself on the component market. In
such cases a captive use restriction is normally either
not restrictive of competition or covered by Article 101(3)
of the Treaty. However, the licensee must not be restricted
in selling the licensed product as replacement parts for its
own products. The licensee must be able to serve the
after-market for its own products, including independent
service organisations that service and repair the products
produced by him.

Where the licensor is not a component supplier on the
relevant product market, the above reason for imposing
captive use restrictions does not apply. In such cases a
captive use restriction may in principle promote the
dissemination of technology by ensuring that licensees
do not sell to producers that compete with the licensor
on other product markets. However, a restriction on the
licensee not to sell into certain customer groups reserved
for the licensor normally constitutes a less restrictive alter-
native. Consequently, in such cases a captive use
restriction is normally not necessary for the dissemination
of technology to take place.

4.2.6. Tying and bundling

In the context of technology licensing tying occurs when
the licensor makes the licensing of one technology (the
tying product) conditional upon the licensee taking a
licence for another technology or purchasing a product
from the licensor or someone designated by it (the tied
product). Bundling occurs where two technologies or a
technology and a product are only sold together as a
bundle. In both cases, however, it is a condition that
the products and technologies involved are distinct in
the sense that there is distinct demand for each of the
products and technologies forming part of the tie or the
bundle. This is normally not the case where the tech-
nologies or products are by necessity linked in such a
way that the licensed technology cannot be exploited
without the tied product or both parts of the bundle
cannot be exploited without the other. In the following
the term ‘tying’ refers to both tying and bundling.

223.
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(*9)

block exemption by market share thresholds, ensures that
tying and bundling are not block exempted above the
market share thresholds of 20 % in the case of agreements
between competitors and 30 % in the case of agreements
between non-competitors. The market share thresholds
apply to any relevant technology or product market
affected by the licence agreement, including the market
for the tied product. Above the market share thresholds it
is necessary to balance the anti-competitive and pro-
competitive effects of tying.

The main restrictive effect of tying is foreclosure of
competing suppliers of the tied product. Tying may also
allow the licensor to maintain market power in the
market for the tying product by raising barriers to entry
since it may force new entrants to enter several markets at
the same time. Moreover, tying may allow the licensor to
increase royalties, in particular when the tying product
and the tied product are partly substitutable and the
two products are not used in fixed proportion. Tying
prevents the licensee from switching to substitute inputs
in the face of increased royalties for the tying product.
These competition concerns are independent of whether
the parties to the agreement are competitors or not. For
tying to produce likely anti-competitive effects the licensor
must have a significant degree of market power in the
tying product so as to restrict competition in the tied
product. In the absence of market power in the tying
product the licensor cannot use its technology for the
anti-competitive purpose of foreclosing suppliers of the
tied product. Furthermore, as in the case of non-
compete obligations, the tie must cover a certain
proportion of the market for the tied product for
appreciable foreclosure effects to occur. In cases where
the licensor has market power on the market for the
tied product rather than on the market for the tying
product, the restraint is analysed as a non-compete
clause or quantity forcing, reflecting the fact that any
competition problem has its origin on the market for
the ‘tied” product and not on the market for the ‘tying’
product (%9).

Tying can also give rise to efficiency gains. This is for
instance the case where the tied product is necessary for
a technically satisfactory exploitation of the licensed tech-
nology or for ensuring that production under the licence
conforms to quality standards respected by the licensor
and other licensees. In such cases tying is normally either
not restrictive of competition or covered by Article 101(3)
of the Treaty. Where the licensees use the licensor’s
trademark or brand name or where it is otherwise
obvious to consumers that there is a link between the
product incorporating the licensed technology and the
licensor, the licensor has a legitimate interest in
ensuring that the quality of the products is such that it
does not undermine the value of its technology or its
reputation as an economic operator. Moreover, where

For the applicable analytical framework see section 4.2.7 and points

129 et seq. of the Guidelines on Vertical Restraints cited in
footnote 52.
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it is known to consumers that the licensees (and the
licensor) produce on the basis of the same technology it
is unlikely that licensees would be willing to take a licence
unless the technology is exploited by all in a technically
satisfactory way.

Tying is also likely to be pro-competitive where the tied
product allows the licensee to exploit the licensed tech-
nology significantly more efficiently. For instance, where
the licensor licenses a particular process technology the
parties can also agree that the licensee buys a catalyst
from the licensor which is developed for use with the
licensed technology and which allows the technology to
be exploited more efficiently than in the case of other
catalysts. Where in such cases the restriction is caught
by Article 101(1), the conditions of Article 101(3) are
likely to be fulfilled even above the market share
thresholds.

4.2.7. Non-compete obligations

Non-compete obligations in the context of technology
licensing take the form of an obligation on the licensee
not to use third party technologies which compete with
the licensed technology. To the extent that a non-compete
obligation covers a product or an additional technology
supplied by the licensor the obligation is dealt with in
section 4.2.6 on tying.

The TTBER exempts non-compete obligations both in the
case of agreements between competitors and in the case
of agreements between non-competitors up to the market
share thresholds of 20 % and 30 % respectively.

The main competitive risk presented by non-compete
obligations is foreclosure of third party technologies.
Non-compete obligations may also facilitate collusion
between licensors when several licensors use it in
separate agreements (that is in the case of cumulative
use). Foreclosure of competing technologies reduces
competitive pressure on royalties charged by the licensor
and reduces competition between the incumbent tech-
nologies by limiting the possibilities for licensees to
substitute between competing technologies. As in both
cases the main problem is foreclosure, the analysis can
in general be the same in the case of agreements between
competitors and agreements between non-competitors.
However, in the case of cross licensing between
competitors where both agree not to use third party tech-
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nologies the agreement may facilitate collusion between
them on the product market, thereby justifying the lower
market share threshold of 20 %.

Foreclosure may arise where a substantial proportion of
potential licensees are already tied to one or, in the case
of cumulative effects, more sources of technology and are
prevented from exploiting competing technologies. Fore-
closure effects may result from agreements concluded by a
single licensor with a significant degree of market power
or from the cumulative effect of agreements concluded by
several licensors, even where each individual agreement or
network of agreements is covered by the TTBER. In the
latter case, however, a serious cumulative effect is unlikely
to arise as long as less than 50 % of the market is tied.
Above that threshold significant foreclosure is likely to
occur when there are relatively high barriers to entry for
new licensees. If barriers to entry are low, new licensees
are able to enter the market and exploit commercially
attractive technologies held by third parties and thus
represent a real alternative to incumbent licensees. In
order to determine the real possibility for entry and
expansion by third parties it is also necessary to take
account of the extent to which distributors are tied to
licensees by non-compete obligations. Third party tech-
nologies only have a real possibility of entry if they
have access to the necessary production and distribution
assets. In other words, the ease of entry depends not only
on the availability of licensees but also the extent to
which they have access to distribution. In assessing fore-
closure effects at the distribution level the Commission
will apply the analytical framework set out in section
VI.2.1 of the Guidelines on Vertical Restraints (37).

When the licensor has a significant degree of market
power, obligations on licensees to obtain the technology
only from the licensor can lead to significant foreclosure
effects. The stronger the market position of the licensor
the higher the risk of foreclosing competing technologies.
For appreciable foreclosure effects to occur the non-
compete obligations do not necessarily have to cover a
substantial part of the market. Even in the absence
thereof, appreciable foreclosure effects may occur where
non-compete obligations are targeted at undertakings that
are the most likely to license competing technologies. The
risk of foreclosure is particularly high where there is only
a limited number of potential licensees and the licence
agreement concerns a technology which is used by the
licensees to make an input for their own use. In such
cases the entry barriers for a new licensor are likely to
be high. Foreclosure may be less likely in cases where the
technology is used to make a product that is sold to third
parties. Although in this case the restriction also ties
production capacity for the input in question, it does
not tie demand downstream of the licensees. To enter
the market in the latter case licensors only need access

(®7) See footnote 52.
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to one or more licensee(s) that have suitable production
capacity. Unless only few undertakings possess or are able
to obtain the assets required to take a licence, it is unlikely
that by imposing non-compete obligations on its licensees
the licensor is able to deny competitors access to efficient
licensees.

Non-compete obligations may also produce pro-
competitive effects. First, such obligations may promote
dissemination of technology by reducing the risk of
misappropriation of the licensed technology, in particular
know-how. If a licensee is entitled to license competing
technologies from third parties, there is a risk that
particularly licensed know-how would be used in the
exploitation of competing technologies and thus benefit
competitors. When a licensee also exploits competing
technologies, it normally also makes monitoring of
royalty payments more difficult, which may act as a
disincentive to licensing.

Second, non-compete obligations possibly in combination
with an exclusive territory may be necessary to ensure
that the licensee has an incentive to invest in and
exploit the licensed technology effectively. In cases
where the agreement is caught by Article 101(1) of the
Treaty because of an appreciable foreclosure effect, it may
be necessary in order to benefit from Article 101(3) to
choose a less restrictive alternative, for instance to impose
minimum output or royalty obligations, which normally
have less potential to foreclose competing technologies.

Third, in cases where the licensor undertakes to make
significant client specific investments for instance in
training and tailoring of the licensed technology to the
licensee’s needs, non-compete obligations or alternatively
minimum output or minimum royalty obligations may be
necessary to induce the licensor to make the investment
and to avoid hold-up problems. However, normally the
licensor will be able to charge directly for such
investments by way of a lump sum payment, implying
that less restrictive alternatives are available.

4.3. Settlement agreements

Licensing of technology rights in settlement agreements
may serve as a means of settling disputes or avoiding that
one party exercises its intellectual property rights to
prevent the other party from exploiting its own tech-
nology rights (%9).

Settlement agreements in the context of technology
disputes are, as in many other areas of commercial
disputes, in principle a legitimate way to find a
mutually acceptable compromise to a bona fide legal
disagreement. The parties may prefer to discontinue the

The TTBER and its Guidelines are without prejudice to the appli-

cation of Article 101 to settlement agreements which do not
contain a licensing agreement.
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dispute or litigation because it proves to be too costly,
time-consuming and/or uncertain as regards its outcome.
Settlements can also save courts and/or competent admin-
istrative bodies effort in deciding on the matter and can
therefore give rise to welfare enhancing benefits. On the
other hand, it is in the general public interest to remove
invalid intellectual property rights as an unmerited barrier
to innovation and economic activity (*9).

Licensing, including cross licensing, in the context of
settlement agreements is generally not as such restrictive
of competition since it allows the parties to exploit their
technologies after the agreement is concluded. In cases
where, in the absence of the licence, it is possible that
the licensee could be excluded from the market, access to
the technology at issue for the licensee by means of a
settlement agreement is generally not caught by
Article 101(1).

However, the individual terms and conditions of
settlement agreements may be caught by Article 101(1).
Licensing in the context of settlement agreements is
treated in the same way as other licence agreements (°°).
In these cases, it is particularly necessary to assess whether
the parties are potential or actual competitors.

Pay-for-restriction in settlement agreements

‘Pay-for-restriction’ or ‘pay-for-delay’ type settlement
agreements often do not involve the transfer of tech-
nology rights, but are based on a value transfer from
one party in return for a limitation on the entry and/or
expansion on the market of the other party and may be
caught by Article 101(1) (°!).

If, however, such a settlement agreement also includes a
licensing of the technology rights concerned by the
underlying dispute, and that agreement leads to a
delayed or otherwise limited ability for the licensee to
launch the product on any of the markets concerned,
the agreement may be caught by Article 101(1) and
would then need to be assessed in particular in the light
of Articles 4(1)(c) and 4(1)(d) of the TTBER (see section
3.4.2 above). If the parties to such a settlement agreement

Case 193/83 Windsurfing v Commission [1986] ECR 611,

paragraph 92.
Cf. Case 65/86 Bayer v. Sulhofer [1988], ECR 5259, paragraph 15.
See, for instance, the Commission Decision in Lundbeck, not yet

published.
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are actual or potential competitors and there was a
significant value transfer from the licensor to the
licensee, the Commission will be particularly attentive to
the risk of market allocation/market sharing.

Cross licensing in settlement agreements

Settlement agreements whereby the parties cross license
each other and impose restrictions on the use of their
technologies, including restrictions on the licensing to
third parties, may be caught by Article 101(1) of the
Treaty. Where the parties have a significant degree of
market power and the agreement imposes restrictions
that clearly go beyond what is required in order to
unblock, the agreement is likely to be caught by
Article 101(1) even if it is likely that a mutual blocking
position exists. Article 101(1) is particularly likely to
apply where the parties share markets or fix reciprocal
running royalties that have a significant impact on
market prices.

Where under the settlement agreement the parties are
entitltd to use each other's technology and the
agreement extends to future developments, it is
necessary to assess what is the impact of the agreement
on the parties’” incentive to innovate. In cases where the
parties have a significant degree of market power the
agreement is likely to be caught by Article 101(1) of
the Treaty where the agreement prevents the parties
from gaining a competitive lead over each other.
Agreements that eliminate or substantially reduce the
possibilities of one party to gain a competitive lead over
the other reduce the incentive to innovate and thus
adversely affect an essential part of the competitive
process. Such agreements are also unlikely to satisfy the
conditions of Article 101(3). It is particularly unlikely that
the restriction can be considered indispensable within the
meaning of the third condition of Article 101(3). The
achievement of the objective of the agreement, namely
to ensure that the parties can continue to exploit their
own technology without being blocked by the other party,
does not require that the parties agree to share future
innovations. However, the parties are unlikely to be
prevented from gaining a competitive lead over each
other where the purpose of the licence is to allow the
parties to develop their respective technologies and where
the licence does not lead them to use the same tech-
nological solutions. Such agreements merely create
design freedom by preventing future infringement claims
by the other party.

Non-challenge clauses in settlement agreements

In the context of a settlement agreement, non-challenge
clauses are generally considered to fall outside
Article 101(1) of the Treaty. It is inherent in such
agreements that the parties agree not to challenge ex
post the intellectual property rights which were the
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centre of the dispute. Indeed, the very purpose of the
agreement is to settle existing disputes andfor to avoid
future disputes.

However, non-challenge clauses in settlement agreements
can under specific circumstances be anti-competitive and
may be caught by Article 101(1) of the Treaty. The
restriction of the freedom to challenge an intellectual
property right is not part of the specific subject-matter
of an intellectual property right and may restrict
competition. For instance, a non-challenge clause may
infringe Article 101(1) where an intellectual property
right was granted following the provision of incorrect
or misleading information (°2). Scrutiny of such clauses
may also be necessary if the licensor, besides licensing
the technology rights, induces, financially or otherwise,
the licensee to agree not to challenge the validity of the
technology rights or if the technology rights are a
necessary input for the licensee’s production (see also
point (136)).

4.4. Technology pools

Technology pools are defined as arrangements whereby
two or more parties assemble a package of technology
which is licensed not only to contributors to the pool
but also to third parties. In terms of their structure tech-
nology pools can take the form of simple arrangements
between a limited number of parties or of elaborate
organisational arrangements whereby the organisation of
the licensing of the pooled technologies is entrusted to a
separate entity. In both cases the pool may allow licensees
to operate on the market on the basis of a single licence.

There is no inherent link between technology pools and
standards, but the technologies in the pool often support,
in whole or in part, a de facto or de jure industry stan-
dard (°%). Different technology pools may support
competing standards (°#). Technology pools can produce
pro-competitive effects, in particular by reducing trans-
action costs and by setting a limit on cumulative
royalties to avoid double marginalisation. The creation
of a pool allows for one-stop licensing of the technologies
covered by the pool. This is particularly important in
sectors where intellectual property rights are prevalent
and licences need to be obtained from a significant
number of licensors in order to operate on the market.
In cases where licensees receive on-going services

(°?) Cf. Case C-457/10 P, AstraZeneca v. Commission, [2012] ECR not

yet published.

(*®) See concerning the treatment of standards and the treatment of

&

)

standardisation agreements the Horizontal Guidelines, point 257
ff., cited in footnote 27.

See in this respect the Commission’s press release IP/02/1651
concerning the licensing of patents for third generation (3G)
mobile services. This case involved five technology pools creating
five different technologies, each of which could be used to produce
3G equipment.
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concerning the application of the licensed technology,
joint licensing and servicing can lead to further cost
reductions. Patent pools can also play a beneficial role
in the implementation of pro-competitive standards.

Technology pools may also be restrictive of competition.
The creation of a technology pool necessarily implies joint
selling of the pooled technologies, which in the case of
pools composed solely or predominantly of substitute
technologies amounts to a price fixing cartel. Moreover,
in addition to reducing competition between the parties,
technology pools may also, in particular when they
support an industry standard or establish a de facto
industry standard, result in a reduction of innovation by
foreclosing alternative technologies. The existence of the
standard and a related technology pool may make it more
difficult for new and improved technologies to enter the
market.

Agreements establishing technology pools and setting out
the terms and conditions for their operation are not —
irrespective of the number of parties — covered by the
block exemption, as the agreement to establish the pool
does not permit a particular licensee to produce contract
products (see section 3.2.4). Such agreements are
addressed only by these guidelines. Pooling arrangements
give rise to a number of particular issues regarding the
selection of the included technologies and the operation
of the pool, which do not arise in the context of other
types of licensing. Licensing out from the pool is generally
a multiparty agreement, taking into account that the
contributors commonly determine the conditions for
such licensing out, and is therefore also not covered by
the block exemption. Licensing out from the pool is dealt
with in point (261) and in section 4.4.2.

4.4.1. The assessment of the formation and operation of tech-
nology pools

The way in which a technology pool is formed, organised
and operated can reduce the risk of it having the object or
effect of restricting competition and provide assurances to
the effect that the arrangement is pro-competitive. In
assessing the possible competitive risks and efficiencies,
the Commission will, inter alia, take account of the trans-
parency of the pool creation process; the selection and
nature of the pooled technologies, including the extent to
which independent experts are involved in the creation
and operation of the pool and whether safeguards
against exchange of sensitive information and independent
dispute resolution mechanisms have been put in place.

Open participation

When participation in a standard and pool creation
process is open to all interested parties it is more likely
that technologies for inclusion into the pool are selected
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on the basis of price/quality considerations than when the
pool is set up by a limited group of technology owners.

Selection and nature of the pooled technologies

The competitive risks and the efficiency enhancing
potential of technology pools depend to a large extent
on the relationship between the pooled technologies and
their relationship with technologies outside the pool. Two
basic distinctions must be made, namely (a) between tech-
nological complements and technological substitutes and
(b) between essential and non-essential technologies.

Two technologies are complements as opposed to
substitutes when they are both required to produce the
product or carry out the process to which the tech-
nologies relate. Conversely, two technologies are
substitutes when either technology allows the holder to
produce the product or carry out the process to which the
technologies relate.

A technology can be essential either (a) to produce a
particular product or carry out a particular process to
which the pooled technologies relate or (b) to produce
such product or carry out such a process in accordance
with a standard which includes the pooled technologies.
In the first case, a technology is essential (as opposed to
non-essential) if there are no viable substitutes (both from
a commercial and technical point of view) for that tech-
nology inside or outside the pool and the technology in
question constitutes a necessary part of the package of
technologies for the purposes of producing the product(s)
or carrying out the process(-es) to which the pool relates.
In the second case, a technology is essential if it
constitutes a necessary part (that is to say, there are no
viable substitutes) of the pooled technologies needed to
comply with the standard supported by the pool (standard
essential technologies). Technologies that are essential are
by necessity also complements. The fact that a technology
holder merely declares that a technology is essential does
not imply that such a technology is essential according to
the criteria described in this point.

When technologies in a pool are substitutes, royalties are
likely to be higher than they would otherwise be, because
licensees do not benefit from rivalry between the tech-
nologies in question. When the technologies in the pool
are complements the technology pool reduces transaction
costs and may lead to lower overall royalties because the
parties are in a position to fix a common royalty for the
package as opposed to each party fixing a royalty for
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its own technology while not taking into account that a
higher royalty for one technology will usually decrease the
demand for complementary technologies. If royalties for
complementary technologies are set individually, the total
of these royalties may often exceed what would be collec-
tively set by a pool for the package of the same comple-
mentary technologies. The assessment of the role of
substitutes outside the pool is set out in point (262).

The distinction between complementary and substitute
technologies is not clear-cut in all cases, since tech-
nologies may be substitutes in part and complements in
part. When due to efficiencies stemming from the inte-
gration of two technologies licensees are likely to demand
both technologies, the technologies are treated as comple-
ments, even if they are partly substitutable. In such cases
it is likely that in the absence of the pool licensees would
want to licence both technologies due to the additional
economic benefit of using both technologies as opposed
to using only one of them. Absent such demand based
evidence on the complementarity of the pooled technol-
ogies, it is an indication that these technologies are
complements if (i) the parties contributing technology to
a pool remain free to license their technology individually
and (i) the pool is willing, besides licensing the package
of technologies of all parties, to license the technology of
each party also separately and (i) the total royalties
charged when taking separate licences to all pooled tech-
nologies do not exceed the royalties charged by the pool
for the whole package of technologies.

The inclusion of substitute technologies in the pool
generally restricts inter-technology competition since it
can amount to collective bundling and lead to price
fixing between competitors. As a general rule the
Commission considers that the inclusion of significant
substitute technologies in the pool constitutes a
violation of Article 101(1) of the Treaty. The Commission
also considers that it is unlikely that the conditions of
Article 101(3) will be fulfilled in the case of pools
comprising to a significant extent substitute technologies.
Given that the technologies in question are alternatives,
no transaction cost savings accrue from including both
technologies in the pool. In the absence of the pool
licensees would not have demanded both technologies.
To alleviate the competition concerns it is not sufficient
that the parties remain free to license independently. This
is because the parties are likely to have little incentive to
license independently in order not to undermine the
pool’s licensing activity, which allows them to jointly
exercise market power.

256.

257.

258.

259.

Selection and function of independent experts

Another relevant factor in assessing the competitive risks
and the efficiencies of technology pools is the extent to
which independent experts are involved in the creation
and operation of the pool. For instance, the assessment
of whether or not a technology is essential to a standard
supported by a pool is often a complex matter that
requires special expertise. The involvement in the
selection process of independent experts can go a long
way in ensuring that a commitment to include only
essential technologies is implemented in practice. Where
the selection of technologies to be included in the pool is
carried out by an independent expert this may also further
competition between available technological solutions.

The Commission will take into account how experts are
selected and the functions that they are to perform.
Experts should be independent from the undertakings
that have formed the pool. If experts are connected to
the licensors (or the licensing activity of the pool) or
otherwise depend on them, the involvement of the
expert will be given less weight. Experts must also have
the necessary technical expertise to perform the various
functions with which they have been entrusted. The
functions of independent experts may include, in
particular, an assessment of whether or not technologies
put forward for inclusion into the pool are valid and
whether or not they are essential.

Finally, any dispute resolution mechanisms foreseen in the
instruments setting up the pool are relevant and should be
taken into account. The more dispute resolution is
entrusted to bodies or persons that are independent of
the pool and its members, the more likely it is that the
dispute resolution will operate in a neutral way.

Safeguards against exchange of sensitive information

It is also relevant to consider the arrangements for
exchanging sensitive information between the parties (*°).
In oligopolistic ~markets exchanges of sensitive
information such as pricing and output data may facilitate
collusion (°%). In such cases the Commission will take into
account to what extent safeguards have been put in place,
which ensure that sensitive information is not exchanged.
An independent expert or licensing body may play an
important role in this respect by ensuring that output
and sales data, which may be necessary for the purposes
of calculating and verifying royalties is not disclosed to
undertakings that compete on affected markets.

(*°) For details on information sharing, see Horizontal Guidelines, point

55 pp., cited in footnote 27.

(°%) See in this respect the judgment in John Deere cited in footnote 11.
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)

guards when interested parties participate simultaneously
in efforts to form pools of competing standards where
this may lead to exchange of sensitive information
between competing pools.

Safe harbour

The creation and operation of the pool, including the
licensing out, generally falls outside Article 101(1) of
the Treaty, irrespective of the market position of the
parties, if all the following conditions are fulfilled:

(a) participation in the pool creation process is open to
all interested technology rights owners;

(b) sufficient safeguards are adopted to ensure that only
essential technologies (which therefore necessarily are
also complements) are pooled;

(c) sufficient safeguards are adopted to ensure that
exchange of sensitive information (such as pricing
and output data) is restricted to what is necessary
for the creation and operation of the pool;

(d) the pooled technologies are licensed into the pool on
a non-exclusive basis;

(e) the pooled technologies are licensed out to all
potential licensees on FRAND (%) terms;

(f) the parties contributing technology to the pool and
the licensees are free to challenge the validity and the
essentiality of the pooled technologies, and;

(g) the parties contributing technology to the pool and
the licensee remain free to develop competing
products and technology.

Outside the safe harbour

Where significant complementary but non-essential
patents are included in the pool there is a risk of fore-
closure of third party technologies. Once a technology is
included in the pool and is licensed as part of the
package, licensees are likely to have little incentive to
license a competing technology when the royalty paid
for the package already covers a substitute technology.
Moreover, the inclusion of technologies which are not
necessary for the purposes of producing the product(s)
or carrying out the process(-es) to which the technology
pool relates or to comply with the standard which
includes the pooled technology also forces licensees to
pay for technology that they may not need. The
inclusion of such complementary technology thus
amounts to collective bundling. Where a pool
encompasses non-essential technologies, the agreement is
likely to be caught by Article 101(1) where the pool has a
significant position on any relevant market.

Given that substitute and complementary technologies
may be developed after the creation of the pool, the

For details on FRAND see Horizontal Guidelines, point 287 pp.,

cited in footnote 27.

264.

need to assess essentiality does not necessarily end with
the creation of the pool. A technology may become non-
essential after the creation of the pool due to the
emergence of new third party technologies. Where it is
brought to the attention of the pool that such a new third
party technology is offered to and demanded by licensees,
foreclosure concerns may be avoided by offering to new
and existing licensees a licence without the no-longer
essential technology at a correspondingly reduced
royalty rate. However, there may be other ways to
ensure that third party technologies are not foreclosed.

In the assessment of technology pools comprising non-
essential  but  complementary  technologies, the
Commission will in its overall assessment, inter alia, take
account of the following factors:

(a) whether there are any pro-competitive reasons for
including the non-essential technologies in the pool,
for example due to the costs of assessing whether all
the technologies are essential in view of the high
number of technologies;

(b) whether the licensors remain free to license their
respective  technologies independently: where the
pool is composed of a limited number of technologies
and there are substitute technologies outside the pool,
licensees may want to put together their own tech-
nological package composed partly of technology
forming part of the pool and partly of technology
owned by third parties;

(c) whether, in cases where the pooled technologies have
different applications some of which do not require
use of all of the pooled technologies, the pool offers
the technologies only as a single package or whether it
offers separate packages for distinct applications, each
comprising only those technologies relevant to the
application in question: in the latter case technologies
which are not essential to a particular product or
process are not tied to essential technologies;

(d) whether the pooled technologies are available only as
a single package or whether licensees have the possi-
bility of obtaining a licence for only part of the
package with a corresponding reduction of royalties.
The possibility to obtain a licence for only part of the
package may reduce the risk of foreclosure of third
party technologies outside the pool, in particular
where the licensee obtains a corresponding reduction
in royalties. This requires that a share of the overall
royalty has been assigned to each technology in the
pool. Where the licence agreements concluded
between the pool and individual licensees are of
relatively long duration and the pooled technology
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supports a de facto industry standard, the fact that the
pool may foreclose access to the market of new
substitute technologies must also be taken into
account. In assessing the risk of foreclosure in such
cases it is relevant to take into account whether or not
licensees can terminate at reasonable notice part of
the licence and obtain a corresponding reduction of
royalties.

Even technology pool arrangements that restrict
competition may give rise to pro-competitive efficiencies
(see point (245)) which must be considered under
Article 101(3) and balanced against the negative effects
on competition. For example, if the technology pool
includes non-essential patents but fulfils all the other
criteria of the safe harbour listed in point (261), where
there are pro-competitive reasons for including non-
essential patents in the pool (see point (264)) and where
licensees have the possibility of obtaining a licence for
only part of the package with a corresponding reduction
of royalties (see point (264)), the conditions of
Article 101(3) are likely to be fulfilled.

4.4.2. Assessment of individual restraints in agreements
between the pool and its licensees

Where the agreement to set up a technology pool does
not infringe Article 101 of the Treaty, the next step is to
assess the competitive impact of the licences agreed by the
pool with its licensees. The conditions under which these
licences are granted may be caught by Article 101(1). The
purpose of this section is to address a certain number of
restraints that in one form or another are commonly
found in licensing agreements from technology pools
and which need to be assessed in the overall context of
the pool. Generally the TTBER does not apply to licence
agreements concluded between the pool and third party
licensees (see point (247)). This section therefore deals
with the individual assessment of licensing issues that
are particular to licensing in the context of technology
pools.

In making its assessment of technology transfer
agreements between the pool and its licensees the
Commission will be guided by the following main prin-
ciples:

(a) the stronger the market position of the pool the
greater the risk of anti-competitive effects;

268.

269.

(%)

(b) the stronger the market position of the pool, the more
likely that agreeing not to license to all potential
licensees or to license on discriminatory terms will
infringe Article 101;

(c) pools should not unduly foreclose third party tech-
nologies or limit the creation of alternative pools;

(d) the technology transfer agreements should not contain
any of the hardcore restrictions listed in Article 4 of
the TTBER (see section 3.4).

Undertakings setting up a technology pool that is
compatible with Article 101 of the Treaty, are normally
free to negotiate and fix royalties for the technology
package (subject to any commitment given to license on
fair, reasonable and non-discriminatory terms, FRAND)
and each technology’s share of the royalties -either
before or after the standard is set. Such agreement is
inherent in the establishment of the pool and cannot in
itself be considered restrictive of competition. In certain
circumstances it may be more efficient if the royalties of
the pool are agreed before the standard is chosen, to avoid
that the choice of the standard increases the royalty rate
by conferring a significant degree of market power on one
or more essential technologies. However, licensees must
remain free to determine the price of products produced
under the licence.

Where the pool has a dominant position on the market,
royalties and other licensing terms should be non-
excessive and non-discriminatory and licences should be
non-exclusive (°%). These requirements are necessary to
ensure that the pool is open and does not lead to fore-
closure and other anti-competitive effects on down-stream
markets. These requirements, however, do not preclude
different royalty rates for different uses. It is in general
not considered restrictive of competition to apply different
royalty rates to different product markets, whereas there
should be no discrimination within product markets. In
particular, the treatment of licensees of the pool should
not depend on whether or not they are also licensors. The
Commission will therefore take into account whether
licensors and licensees are subject to the same royalty
obligations.

However, if a technology pool has no market power, licensing out

from the pool will normally not infringe Article 101(1) even if
those conditions are not fulfilled.
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competing products and standards. They should also be
free to grant and obtain licences outside the pool. These
requirements are necessary in order to limit the risk of
foreclosure of third party technologies and ensure that the
pool does not limit innovation and does not preclude the
creation of competing technological solutions. Where
pooled technology is included in a (de facto) industry
standard and where the parties are subject to non-
compete obligations, the pool creates a particular risk of
preventing the development of new and improved tech-
nologies and standards.

Grant back obligations should be non-exclusive and
limited to developments that are essential or important
to the use of the pooled technology. This allows the
pool to feed on and benefit from improvements to the
pooled technology. It is legitimate for the parties to ensure
by grant back obligations that the exploitation of the
pooled technology cannot be held up by licensees,
including subcontractors working under the licence of
the licensee, that hold or obtain essential patents.

272. One of the problems identified with regard to technology

273.

pools is the risk that they may shield invalid patents.
Pooling may raise the costs|risks for a successful chal-
lenge, because the challenge might fail if only one
patent in the pool is valid. The shielding of invalid
patents in the pool may oblige licensees to pay higher
royalties and may also prevent innovation in the field
covered by an invalid patent. In this context, non-
challenge clauses, including termination clauses (°%), in a
technology transfer agreement between the pool and third
parties are likely to fall within Article 101(1) of the
Treaty.

Pools often include both patents and patent applications.
If patent applicants who submit their patent applications
to pools, where available, use the patent application
procedures that allow for a faster granting, this will
achieve faster certainty on the validity and scope of
these patents.

(%) See section 3.5.
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New national side of euro coins intended for circulation

(2014/C 89/04)

National side of the new commemorative 2-euro coin intended for circulation and issued by Slovakia

Euro coins intended for circulation have legal tender status throughout the euro area. For the purpose of
informing the public and all parties who handle the coins, the Commission publishes a description of the
designs of all new coins (!). In accordance with the Council conclusions of 10 February 2009 (?), euro-area
Member States and countries that have concluded a monetary agreement with the European Union
providing for the issuing of euro coins are allowed to issue commemorative euro coins intended for
circulation, provided that certain conditions are met, particularly that only the 2-euro denomination is
used. These coins have the same technical characteristics as other 2-euro coins, but their national face
features a commemorative design that is highly symbolic in national or European terms.

Issuing country: Slovakia

Subject of commemoration: The 10th anniversary of the accession of the Slovak Republic to the
European Union

Description of the design:

At the centre of the national side are the stylised letters ‘EU, as the abbreviation of the European Union,
with the coat of arms of the Slovak Republic incorporated in the foreground. On the right-hand side of the
inner part of the coin, in two lines, is the date of the Slovak Republic’s accession to the European Union,
‘1.5.2004, and immediately below it the year 2014". Inscribed along the bottom edge of the inner part is
the name of the issuing country, ‘SLOVENSKO’, while in a semi-circle along the upper edge is the
inscription ‘10. VYROCIE VSTUPU DO EUROPSKE] UNIE. To the lower left is the mint mark of
Kremnica Mint (composed of the letters ‘MK’ between two dies), and to the lower right are the stylised
letters ‘MP", the initials of the designer, Maria Poldaufova.

The coin’s outer ring depicts the 12 stars of the European flag.
Number of coins to be issued: 1 million

Date of issue: April 2014

() See OJ C 373, 28.12.2001, p. 1, for the national faces of all the coins issued in 2002.

(®) See the conclusions of the Economic and Financial Affairs Council of 10 February 2009 and the Commission
Recommendation of 19 December 2008 on common guidelines for the national sides and the issuance of euro
coins intended for circulation (O] L 9, 14.1.2009, p. 52).
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(Announcements)

PROCEDURES RELATING TO THE IMPLEMENTATION OF COMPETITION
POLICY

EUROPEAN COMMISSION

Prior notification of a concentration
(Case COMP/M.7161 — DCC Energy/Qstar Forsiljning/Qstar/Card Network Solutions)
(Text with EEA relevance)

(2014/C 89/05)

1. On 20 March 2014, the Commission received a notification of a proposed concentration pursuant to
Article 4 of Council Regulation (EC) No 139/2004 () by which the undertaking DCC Energy Limited (of
Ireland), ultimately controlled by DCC plc (of Ireland), acquires within the meaning of Article 3(1)(b) of the
Merger Regulation control of the whole of Qstar Forsilining AB, Card Network Solutions Europe AB and
Qstar AB (all of Sweden), by way of purchase of shares.

2. The business activities of the undertakings concerned are:

— DCC Energy Limited is principally active in the oil, LPG and fuel cards related markets in a number of
European countries. In Sweden it is active in the oil and LPG related markets, through its subsidiaries
Swea Energi Holding AB and Flogas Sverige AB,

— Qstar Forsiljning AB is principally active in the sale of motor fuels (mainly gasoline, diesel and ethanol)
to and from retail service stations in Sweden. The sales of motor fuels are made through a number of
retail stations that it owns and operates under the Qstar brand,

— Card Network Solutions Europe AB is a software company providing business and payment systems for
the gasoline and fuel industry. Their software ‘Allkort” offers technology for payment terminals,

— Qstar AB is principally active in the wholesale (non-retail) distribution of heating oil, diesel, alkylate
gasoline, wood-pellets and lubricants in Sweden.

3. On preliminary examination, the Commission finds that the notified transaction could fall within the
scope the Merger Regulation. However, the final decision on this point is reserved.

4. The Commission invites interested third parties to submit their possible observations on the proposed
operation to the Commission.

(") OJ L 24, 29.1.2004, p. 1 (the ‘EC Merger Regulation).
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Observations must reach the Commission not later than 10 days following the date of this publication.
Observations can be sent to the Commission by fax (+32 22964301), by e-mail to COMP-MERGER-
REGISTRY@ec.curopa.ecu or by post, under reference number COMP/M.7161 — DCC Energy/Qstar
Forsiljning/Qstar/Card Network Solutions, to the following address:

European Commission
Directorate-General for Competition
Merger Registry

1049 Bruxelles/Brussel
BELGIQUE/BELGIE


mailto:COMP-MERGER-REGISTRY@ec.europa.eu
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Prior notification of a concentration
(Case COMP/M.7206 — Bain Capital/Anchorage Capital/Ideal Standard)
Candidate case for simplified procedure
(Text with EEA relevance)

(2014/C 89/06)

1. On 20 March 2014, the Commission received a notification of a proposed concentration pursuant to
Article 4 of Council Regulation (EC) No 139/2004 (') by which the undertakings Bain Capital Investors,
L.L.C. (Bain Capital, United States) and Anchorage Capital Group, L.L.C. (‘Anchorage Capital’, United States)
acquire within the meaning of Article 3(1)(b) of the Merger Regulation joint control of the undertaking Ideal
Standard International, SA (Ideal Standard’, Luxembourg) by way of acquisition of shares. Ideal Standard is
currently controlled by Bain Capital.

2. The business activities of the undertakings concerned are:
— for Bain Capital: private equity investment firm,

— for Anchorage Capital: registered investment adviser managing private investment funds across the
credit, special situations and illiquid investment markets of North America and Europe,

— Ideal Standard: manufacture and supply of kitchen and bathroom products.

3. On preliminary examination, the Commission finds that the notified transaction could fall within the
scope of the Merger Regulation. However, the final decision on this point is reserved. Pursuant to the
Commission Notice on a simplified procedure for treatment of certain concentrations under Council
Regulation (EC) No 139/2004 (%), it should be noted that this case is a candidate for treatment under
the procedure set out in the Notice.

4. The Commission invites interested third parties to submit their possible observations on the proposed
operation to the Commission.

Observations must reach the Commission not later than 10 days following the date of this publication.
Observations can be sent to the Commission by fax (+32 22964301), by email to COMP-MERGER-
REGISTRY@ec.europa.eu or by post, under reference number COMP/M.7206 — Bain Capital/Anchorage
Capital/Ideal Standard, to the following address:

European Commission
Directorate-General for Competition
Merger Registry

1049 Bruxelles/Brussel
BELGIQUE/BELGIE

(") OJ L 24, 29.1.2004, p. 1 (the ‘Merger Regulation’).
() O] C 366, 14.12.2013, p. 5.
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Prior notification of a concentration
(Case COMP/M.7204 — Rothesay Life/MetLife Assurance)
(Text with EEA relevance)

(2014/C 89/07)

1. On 21 March 2014, the Commission received a notification of a proposed concentration pursuant to
Article 4 of Council Regulation (EC) No 139/2004 (') by which Rothesay Life Limited (Rothesay’, the
United Kingdom), acquires within the meaning of Article 3(1)(b) of the Merger Regulation control of the
whole of MetLife Assurance Limited (MAL’, the United Kingdom) by way of purchase of shares.

2. The business activities of the undertakings concerned are:

— Rothesay: an insurance company active in the field of de-risking transactions contracted with trustees
corporate pension funds in the UK, where it offers bulk annuity contracts and longevity swaps,

— MAL: an insurance company active in the field of de-risking transactions contracted with trustees
corporate pension funds in the UK and in Ireland, where it offers mainly bulk annuity contracts.

3. On preliminary examination, the Commission finds that the notified transaction could fall within the
scope the Merger Regulation. However, the final decision on this point is reserved.

4. The Commission invites interested third parties to submit their possible observations on the proposed
operation to the Commission.

Observations must reach the Commission not later than 10 days following the date of this publication.
Observations can be sent to the Commission by fax (+32 22964301), by e-mail to COMP-MERGER-
REGISTRY@ec.europa.eu or by post, under reference number COMP/M.7204 — Rothesay Life/MetLife
Assurance, to the following address:

European Commission
Directorate-General for Competition
Merger Registry

1049 Bruxelles/Brussel
BELGIQUE/BELGIE

(") OJ L 24, 29.1.2004, p. 1 (the ‘Merger Regulation’).
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Prior notification of a concentration
(Case COMP/M.7179 — Silver Lake/WME[/IMG)
Candidate case for simplified procedure
(Text with EEA relevance)

(2014/C 89/08)

1. On 20 March 2014, the Commission received a notification of a proposed concentration pursuant to
Article 4 of Council Regulation (EC) No 139/2004 (') by which Silver Lake Group, LLC (Silver Lake’, USA)
acquires within the meaning of Article 3(1)(b) of the Merger Regulation control of the whole of the WME
Entertainment Parent, LLC (WME’, USA) and of IMG Worldwide Holdings, Inc. (IMG’, USA).

2. The business activities of the undertakings concerned are:

— Silver Lake is a global leader in technology investing, with over USD 20 billion in combined assets
under management,

— WME is a talent agency providing representation and advice to clients in sectors including film,
television, music, literature, theatre and public speaking,

— IMG is a sports, entertainment and media company that provides services including sports consulting,
multimedia rights management, events management and talent representation to companies and indi-
viduals in the sports and entertainment sectors.

3. On preliminary examination, the Commission finds that the notified transaction could fall within the
scope of the Merger Regulation. However, the final decision on this point is reserved. Pursuant to the
Commission Notice on a simplified procedure for treatment of certain concentrations under Council
Regulation (EC) No 139/2004 (%), it should be noted that this case is a candidate for treatment under
the procedure set out in the Notice.

4. The Commission invites interested third parties to submit their possible observations on the proposed
operation to the Commission.

Observations must reach the Commission not later than 10 days following the date of this publication.
Observations can be sent to the Commission by fax (+32 22964301), by email to COMP-MERGER-
REGISTRY@ec.europa.eu or by post, under reference number COMP/M.7179 — Silver Lake/WME[IMG,
to the following address:

European Commission
Directorate-General for Competition
Merger Registry

1049 Bruxelles/Brussel
BELGIQUE/BELGIE

(") OJ L 24, 29.1.2004, p. 1 (the ‘Merger Regulation’).
() O] C 366, 14.12.2013, p. 5.
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OTHER ACTS

EUROPEAN COMMISSION

Publication of an application pursuant to Article 50(2)(b) of Regulation (EU) No 1151/2012 of the
European Parliament and of the Council on quality schemes for agricultural products and foodstuffs

(2014/C 89/09)

This publication confers the right to oppose the application pursuant to Article 51 of Regulation (EU) No
1151/2012 of the European Parliament and of the Council ().

3.2.

(")
)

APPLICATION FOR REGISTRATION OF A TRADITIONAL SPECIALITY GUARANTEED (TSG)
COUNCIL REGULATION (EC) No 509/2006
on agricultural products and foodstuffs as traditional specialities guaranteed (%)
‘JIYKAHKA ITAHATHOPCKA’ (‘LUKANKA PANAGYURSKA’)
EC No: BG-TSG-0007-01099-28.02.2013

Name and address of the applicant group

Name and group or organisation: Sdruzhenie Traditsionni surovo-susheni mesni produkti (Traditional
Raw-Cured Meat Products Association) (STSSMP)

Address: bul. Shipchenski Prohod, block 240, entrance A, 3rd floor, apartment 6

1111 Sofia

BULGARIA

Tel. +359 29712671
Fax +359 29733069

E-mail: office@amb-bg.com

Member State or Third Country

Bulgaria

Product specification
. Name(s) to be registered (Article 2 of Regulation (EC) No 1216/2007)
TIYKAHKA TTAHATHOPCKA’ (LUKANKA PANAGYURSKA)

Whether the name

is specific in itself

[ expresses the specific character of the agricultural product or foodstuff

The name ‘Lukanka Panagyurska’ is specific in itself. It is derived from the city of Panagyurishte, where
the product was first made. ‘Lukanka Panagyurska’ is a very popular sausage widely known under this
name. For this reason it is produced all year round throughout Bulgaria under strict adherence to the

O] L 343, 14122012, p. 1.
oJ L

93, 31.3.2006, p.1. Replaced by Regulation (EU) No 1151/2012.
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3.3.

3.4.

3.5.

3.6.

traditional recipe and production methods, without its quality and characteristics being influenced by
seasonal or geographical variations. Right up to the present day, this has remained the practice in the
production of ‘Lukanka Panagyurska’.

The name ‘lukanka’ originated in the 19th century. In his article ‘Kak be sazdadena bulgarskata lukanka’
(How the Bulgarian lukanka sausage was created’, Hranitelna promishlenost, issue 1, 1975, Sofia, p. 40)
Marin Marinov describes how the name ‘lukanka’ was originally linked to meat products that had
onion as an ingredient (the root of the name ‘lukanka’ is ‘luk’, the Bulgarian word for onion). Onions
have since disappeared from the recipe, but the name ‘lukanka’ has been consecrated by use. In 1958,
the recipe and quality standards for ‘Lukanka Panagyurska’ sausage were laid down in Bulgarian State
Standard 2589-58 and have not been changed since.

Whether reservation of the name is sought under Article 13(2) of Regulation (EC) No 509/2006

Registration with reservation of the name
[0 Registration without reservation of the name

Type of product

Class 1.2. Meat products (cooked, salted, smoked, etc.)

Description of the agricultural product or foodstuff to which the name under point 3.1 applies (Article 3(1) of
Commission Regulation (EC) No 1216/2007)

‘Lukanka Panagyurska’ sausage is a pressed, raw-cured meat product prepared from fresh-cut beef
(which may be replaced by fresh buffalo meat) and fresh pork, additives and natural seasoning,
stuffed into a natural or artificial casing with a diameter (¢) of 50 mm, adhering tightly to the
filling. If stuffed into an artificial casing, the ‘Lukanka Panagyurska’ is a straight sausage tied with
twine or closed with clips at both ends. If stuffed into a natural casing it is slightly curved and tied with
twine at both ends. Natural casing can be made of bovine large intestine or ovine caecum. The cut
surface is evenly structured and homogeneous, shows no gaps, is red to brownish red in colour, and
dotted with regularly spaced bits of fat 2 mm to 4 mm in diameter and white to faintly pink in colour.
The product has a dense elastic consistency. Typical is the moderately salty taste and the distinct aroma
of its seasoning.

‘Lukanka Panagyurska’ sausage is suitable for direct consumption after removal of the casing.
‘Lukanka Panagyurska’ sausage has the following physico-chemical properties:

— maximum water content: 35 % by mass,

— maximum fat content: 42 % by mass,

— minimum protein content: 28 % of dry matter (using the Kjeldahl method),

— maximum cooking salt content: 4,6 % by mass,

— minimum pH: 5,4.

‘Lukanka Panagyurska’ sausage may be marketed whole, in pieces or sliced, vacuum-packed or in
modified-atmosphere packaging.

Description of the production method of the agricultural product or foodstuff to which the name under point 3.1
applies (Article 3(2) of Regulation (EC) No 1216/2007)

The recipe for 100 kg of ‘Lukanka Panagyurska’ sausage filling is as follows:

Meat

Fresh beef (may be replaced with fresh buffalo meat), up to 10 % fat: 60 kg



28.3.2014

Official Journal of the European Union

C 89/59

Fresh pork, up to 5% fat (lean pork): 20 kg
Fresh pork, up to 50 % fat (pork belly): 20 kg

Seasoning

Black or white pepper, without additives: 300 g
Cumin, without additives: 300 g

Other ingredients

Sugar: 300 g

Cooking salt: 2,3 kg

Preservative: potassium nitrate: 100 g, or sodium nitrate: 85 g

(Note: 100 g potassium nitrate may be replaced with 85 g sodium nitrate.)
Antioxidant: ascorbic acid (E 300): 50 g

The use of starter cultures is allowed.

Casing: natural (made from salted bovine large intestine or ovine caecum) or artificial, diameter (¢):
50 mm

Twine or clips and suspension hooks

Production method

‘Lukanka Panagyurska’ sausage is made from fresh beef (which may be replaced by fresh buffalo meat)
and fresh pork with a pH of 5,6 to 6,2. After the bones and sinews have been removed and the pork
and beef (or buffalo meat) have been sorted by type and quality, the meat is chopped by hand or
machine. The chopped beef (or buffalo meat) and pork are then weighed in the quantities called for by
the recipe and ground in one of the following three ways:

— by grinding in a meat grinder (mincer) and blending in a cutter machine,
— by grinding in a meat grinder (mincer) and blending in a mixer,
— by grinding and blending in a cutter machine.

During the grinding process, all seasoning and salting ingredients are added in the amounts called for
by the recipe (salt, potassium or sodium nitrate, sugar, ascorbic acid, and seasoning, consisting of black
or white pepper without additives, cumin without additives, and starter cultures).

The resulting sausage mixture is then stuffed by machine into a casing made of bovine large intestine
or ovine caecum or into an artificial casing. The casing is tied with twine or closed with clips at both
ends. Once stuffed, the ‘Lukanka Panagyurska’ sausages are suspended from wooden or metal frames
(rods) arranged on sausage trolleys. For two to three days the ‘Lukanka Panagyurska’ sausages are dried
and drained at an air temperature of 8 °C to 24 °C and 65 % to 90 % relative humidity, then moved to
the drying room. The sausages are dried at an air temperature of 12 °C to 17 °C and 70 % to 85 %
relative humidity in natural or air-conditioned drying rooms. During drying and maturing, the sausages
are pressed two to three times using flat wooden presses. The sausages are kept in the presses for 12-
24 hours. The production supervisor determines by sight when the sausages are ready for pressing. The
sausages are first placed in the press when the lower end and the surface are fully dry to the touch and
bits of grease are bulging slightly under the casing. Subsequent pressing takes place as the production
supervisor sees fit. The mechanical pressure slightly raises the temperature of the product. Combined
with the condensed moisture this enables a layer of white noble mould to form on the surface. The
presses must be manufactured according to certain traditional standards. Apart from being resistant to
physical stress, they must be able to absorb the moisture that is released. For this reason, they are made
of wood, a natural material that can be sanitised and dried.
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3.7.

3.8.

The production process for ‘Lukanka Panagyurska’ sausage takes 20 to 30 days in total and is complete
when the water content is reduced to 35 % or less and the end product weighs less than 60 % of the
initial meat ingredients.

Specific character of the agricultural product or foodstuff (Article 3(3) of Commission Regulation (EC)
1216/2007)

‘Lukanka Panagyurska’ sausage has the following specific properties:

— distinctive appearance: the exterior surface is covered in dry white noble mould, which is a sign
that the sausage has been properly matured and dried,

— flattened shape of the sausages, which is the result of pressing. The shape of this product is distinct
from other cylindrically or parallelepiped-shaped raw-cured cut meat products,

— characteristic aroma and flavour: lightly salted, with elements of the seasoning clearly expressed.
The specific taste and aroma of the meat, enriched with the aroma of cumin in combination with
black or white pepper set ‘Lukanka Panagyurska’ sausage apart from similar products in this
category, which are seasoned with garlic, cardamom, allspice and nutmeg,

— the cut surface, which is specific in that it has an elliptic cross-section, while other dry cured
products have round or rectangular cross-sections. ‘Lukanka Panagyurska’ sausage has a char-
acteristic brownish-red to red colour, which it owes to its combination of beef (or buffalo meat)
and pork, as opposed to the pinkish red found in similar products made of pure pork.

Traditional character of the agricultural product or foodstuff (Article 3(4) of Regulation (EC) No 1216/2007)

The traditional character of the product consists of its composition, which has never changed, the
methods used for its production and the aroma and flavour, which have been kept over the years.

The traditional character of the recipe is determined by the basic meat ingredients and the seasoning
mixture.

The composition and the quality requirements for ‘Lukanka Panagyurska’ sausage have remained
unchanged for over 30 years. The composition per 100 kg of ‘Lukanka Panagyurska’ sausage filling
(60 kg beef or buffalo meat, 20 kg lean pork, 20 kg pork belly, 300 g black or white pepper without
additives, 300 g cumin without additives) was laid down in 1983 by Technical Standard 37-83,
approved by the National Agro-Industrial Union (NAPS) under BDS 2589-83 (basic standard).

To ensure the quality of the end product, it is essential that the quality standards for the ingredients be
observed. In the journal Hranitelna Promishlenost, issue 8/9 of 1964, the authors G. Gerginov,
production manager, and Kr. Dimov, division manager, explain: ‘Beef fat (with the exception of
kidney fat) improves the quality of sudzhuk and lukanka sausages, requiring unsorted meat as is the
case for “Lukanka Panagyurska” sausage, and gives the sausages their specific pleasant taste. Meat from
sows or boars is not allowed ..."” (Marin Marinov, Proizvodstvo i plasment na mesni produkti (Production and
distribution of meat products), Sofia, 1963, p. 110).

The traditional drying and pressing methods have also been kept. These are essential aspects of the
‘Lukanka Panagyurska’ sausage production process. According to Stefan Danchev in his 1972 disser-
tation Tehnologichno prouchvane na mehaniziran sposob za presovane i sushene na trayni mesni produkti (Study
of mechanised pressing and drying techniques for meat products with a long shelf life), ‘pressing also affects
maturing and drying, which are crucial to the quality of the finished product.

According to Traditsionni Bulgarski Retsepturi i Tehnologii (Traditional Bulgarian Recipes and Preparation
Methods) published by the Asotsiatsia na mesoprerabotvatelite v Bulgaria (Bulgarian Meat Processors
Association), Sofia, 2002, ‘on day five, when the lukanka sausages have started to dry and bits of fat
are beginning to bulge slightly under the casing, it is time to put them under the press. They are
pressed twice or three times, depending on the size of the sausage.” (p. 17).
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4.2.

Minimum requirements and procedures to check the specific character (Article 4 of Regulation (EC) No
1216/2007)

The following are checked during and after processing:

— conformity of the meat ingredients used to the requirements specified in point 3.6 of the specifi-
cation,

— compliance with the proportions of meat, seasoning and additives specified in the recipe; this is
checked when the seasoning mixture is measured and mixed with the meat, by checking the
quantities of meat, seasoning and additives against the recipe,

— compliance with the prescribed production process for preparing the sausage mixture stuffing the
casing; this is checked by visually inspecting the mixture and the quality of the stuffing process,

— inspection of the temperature and humidity while the product is being drained and dried,

— the product’s weight while it is being dried, until it is no more than 60 % of the meat ingredients’
initial weight specified in point 3.6,

— the final product’s compliance with the requirements for the external surface, shape and dimensions
after drying,

— the final product’s compliance with the requirements for the cut surface, consistency, flavour and
aroma,

— the final product’s compliance with the required physico-chemical parameters specified in point 3.5
of the specification, using approved laboratory methods.

Authorities or bodies verifying compliance with the product verification

. Name and address

Name: Q Certificazioni S.r.l,, accredited in accordance with the Italian Accredia Standard EN
45011

Address: Villa Parigini, loc. Basciano
53035 Monteriggioni SI
ITALIA

Leonardo da Vinci 42a
4000 Plovdiv

BULGARIA
Tel.[Fax +359 32649228
Mobile phone  +359 897901680
E-mail: office@qci.bg
[ Public Private

Specific tasks of the authorities or bodies

The inspection body specified in point 4.1 carries out checks to verify compliance with all the criteria
set out in the specification.

The parameters indicated under point 3.9 must be checked at least once every year. If infringements
are detected, the frequency of inspections is increased to once every six months.


mailto:office@qci.bg
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Publication of an application pursuant to Article 50(2)(a) of Regulation (EU) No 1151/2012 of the
European Parliament and of the Council on quality schemes for agricultural products and foodstuffs

(2014/C 89/10)

This publication confers the right to oppose the application pursuant to Article 51 of Regulation (EU) No
1151/2012 of the European Parliament and of the Council ().

SINGLE DOCUMENT
COUNCIL REGULATION (EC) No 510/2006

on the protection of geographical indications and designations of origin for agricultural products
and foodstuffs (3

‘TORRONE DI BAGNARA’
EC No: IT-PGI-0005-01101-27.03.2013
PGI ( X ) PDO ()

1. Name
‘Torrone di Bagnara’

2. Member State or third country

Ttaly

3. Description of the agricultural product or foodstuff
3.1. Type of product

Class 2.4. Bread, pastry, cakes, confectionery, biscuits and other baker’s wares

3.2. Description of product to which the name in point 1 applies
The name ‘Torrone di Bagnara’ designates exclusively the product obtained from the processing and
cooking of honey, sugar, unpeeled roasted almonds and powdered cinnamon and cloves, covered with
granulated sugar or unsweetened cocoa powder.
‘Torrone di Bagnara’ comes in two versions, depending on what it is covered with:
‘Martiniana’ (covered with granulated sugar);

‘Torrefatto glassato’ (covered with unsweetened cocoa powder);

When it is released for consumption, ‘Torrone di Bagnara' has the following physical and organoleptic
characteristics:

shape: rectangular parallelepiped with rounded sides;

size:

length: between 4 cm and 12 cmy;

width: between 1,5 cm and 2,5 cm;

height: between 1,5 cm and 2,5 cmy;

weight: between 14 g and 35 g;

outer appearance: rough surface the colour of roasted coffee beans — a brown shade known as manto
di monaco (‘monk’s cloak’) — covered in granulated sugar (Martiniana’ version) or glossy, smooth and
polished with a dark brown colour owing to the covering of a mixture of sugar and cocoa powder

(Torrone glassato’ version);

inner appearance: brown in colour with many almonds, evenly distributed;

() O] L 343, 14.12.2012, p. 1.
oJ L

Q] 93, 31.3.2006, p. 12. Replaced by Regulation (EU) No 1151/2012.
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3.3.

3.4.

3.5.

3.6.

3.7.

texture: crunchy and crumbly;

flavour: at first bite, the nougat appears crumbly and crunchy owing to the right degree of roasting of
the almonds and the high temperature to which the sugar mix is exposed. On the palate, the sweetness
of the product is balanced by the flavour of the roasted almonds and a clear caramelised sensation with
a mild aftertaste of spices which, in the ‘Torrefatto glassato’ version, also incorporates the flavour of
unsweetened cocoa powder.

Raw materials (for processed products only)

‘Torrone di Bagnara’ is made with the following ingredients:

Compulsory ingredients

Ingredients for the nougat mix:

— sugar mix made up of caster sugar and orange blossom honey, clear wildflower honey or French
honeysuckle (sulla) honey,

— sweet, unpeeled almonds,

— powdered cinnamon, powdered cloves.

Ingredients for the covering:

— ‘Martiniana’ version: caster sugar for the icing, granulated sugar for the dusting,

— ‘Torrefatto Glassato’ version: caster sugar — possibly partially replaced with fondant sugar — for
the icing, unsweetened cocoa powder with 22-24 % cocoa butter.

Optional ingredients for the two versions

Egg white or albumin; vanilla; essential oils of citrus fruits; processing aid to obtain sugar syrup.
The product contains neither preservatives nor artificial colours.

Feed (for products of animal origin only)

Specific steps in production that must take place in the identified geographical area

All stages of processing of the ingredients and cooking of the ‘Torrone di Bagnara’ take place in the
identified geographical area.

Specific rules concerning slicing, grating, packaging, etc.

‘Torrone di Bagnara’ is sold in single-product or multiproduct packages. In order to safeguard product
quality, packaging must take place within at most four hours of the product cooling. This helps to
prevent possible bacteriological contamination and ensures that the product does not absorb humidity
from the external environment, which would cause not only the risk of mould appearing during
storage, but also the immediate excessive softening of the product with negative consequences both
for its outer appearance (the icing would break up or cracks would appear on the surface) and its inner
texture (some crunchiness would be lost). During this stage it is also necessary to avoid intermediary
handling of the product in order to ensure that the surface does not lose its glossiness (‘Torrefatto
glassato’ version) or part of its dusting of sugar (‘Martiniana’ version).

Specific rules concerning labelling

When sold in single-product packages, ‘Torrone di Bagnara’ must be placed in a wrapper bearing the
words ‘Torrone di Bagnara', ‘Indicazione Geografica Protetta’ (protected geographical indication) in full
(the acronym ‘IGP’ (PGI') may be added), and/or the symbol of the Union, and the product logo shown
below.

When ‘Torrone di Bagnara’ is sold in in multiproduct packages, i.e. a tray or box containing several
pieces of nougat wrapped individually, the wordings and images mentioned above must feature on the

package (tray or box) and on the wrapping of each individual piece.

It is forbidden to add any description that is not expressly provided for.
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5.2.

5.3.

It is however permitted to use one of the two additional designations pertaining to the type of icing
(Martiniana’ or ‘Torrone glassato’); references, including historical references, to brand names, provided
that they are not such as to mislead the consumer; and other true and demonstrable references that are
allowed by EU, national or regional law.

The product logo features the words ‘Torrone di Bagnara’ in a single line at the top. The centre of the
logo features a stylised image of the Rocca di Bagnara fortress above a figure of a mermaid whose body
is formed with a curved line.

Concise definition of the geographical area

The geographical area of production of ‘Torrone di Bagnara’ is the entire administrative territory of the
municipality of Bagnara Calabra in the province of Reggio Calabria.

Link with the geographical area

. Specificity of the geographical area

The geographical area is a seaside town located at the foot of a high, steep rock face, the structure of
which has never allowed agricultural activity, except for some narrow rows of vines grown on terraces,
or made trade with the interior easy. The economic development of Bagnara has thus always been
based around the sea, via which traditional local products were sold. These local products were often
exchanged for sugar and spices, the availability of which is the origin of the emergence of local spice
dealerships in the first half of the 19th century. The spice dealerships are the ancestors of the modern-
day industrial or craft firms producing ‘Torrone di Bagnara’ and acted as the breeding ground for the
skills that have developed in the town and that to this day are characterised by specific knowledge of
both the ingredients and the production processes.

Specificity of the product

‘Torrone di Bagnara’ is sold in two forms historically produced in the town of the same name, that is
the ‘Martiniana’ and ‘Torrefatto glassato’ versions. The characteristic which has allowed ‘Torrone di
Bagnara’ to become established among consumers is its specific crumbly and crunchy texture. This
characteristic is linked to the traditional system of cooking the mix over a high flame and at high
temperatures, which is not the case for ordinary types of nougat which are prepared in a bain-marie at
lower temperatures. This production method is also responsible for other particular organoleptic
characteristics such as the brown colour inside the nougat and the specific caramelised sensation on
the palate. Another typical characteristic of ‘Torrone di Bagnara’ is the use of spices, an historical legacy
of the specificity of the geographical area which enriches and distinguishes the taste of ‘Torrone di
Bagnara’.

Causal link between the geographical area and the quality or characteristics of the product (for PDO) or a specific
quality, the reputation or other characteristic of the product (for PGI)

Over time, ‘Torrone di Bagnara’ has built up a great reputation. This dates back to 1846, when
‘Torrone di Bagnara’ was specifically mentioned as a speciality of a family of confectioners, still in
business, that became a supplier to the Royal House of Savoy towards the end of that century.
Throughout the 19th century, numerous documents attest to intensive production activity and
equally intensive consignment of the product for sale. In 1885, the writer N. Marcone stated that
“Torrone di Bagnara” has travelled around the world and is certainly deserving of that honour (Un
viaggio in Calabria. Impressioni e ricordi). The reputation of ‘Torrone di Bagnara’ continued all through the
20th century. In 1983, Canon A. Giuffré wrote in his Storia di Bagnara that ‘The special nature of this
confectionery product (“Torrone di Bagnara”) ... has made Bagnara famous'.
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In addition, local newspapers, gastronomic guides and magazines have mentioned ‘Torrone di Bagnara’
as a typical product of the identified geographical area. An article entitled ‘Le tante vie del torrone’
published in the Gazzetta del Sud newspaper on 14 December 1995 identified the municipality of
Bagnara as the starting point of the so-called ‘nougat route’ and mentioned the names of several
families that have long been producing ‘Torrone di Bagnara’. The food guide entitled Atlante dei
prodotti tipici dei parchi Italiani (2002 edition, p. 215) referred, in its section on Calabrian confectionery,
to Bagnara Calabra as a locality famous for its long-standing tradition of producing nougat and gave
information on the product varieties and the ingredients used. The publication entitled Calabria sapori di
una terra antica — le specialita enogastronomiche regionali d'eccellenza ed i prodotti tipici di qualita (p. 11,
published by Calabria Regional Authority, 2004) cites ‘Torrone di Bagnara’ as a typical confectionery
product of Calabria. This link is cemented by the traditional ‘Festa del Torrone’ festival held each year
in November, which helps to perpetuate the fame and reputation of the product.

Historical and cultural elements

In the period after the Second World War, a series of small firms began flourishing, giving rise to a
fully fledged ‘Torrone di Bagnara district’ marked by the particular vitality of its operators. Over the
years, this allowed the acquisition of specific techniques and the development and maintenance of
knowledge and skills needed both for processing the ingredients and the final presentation of the two
versions of the product, ‘Martiniana’ and ‘Torrefatto Glassato’. These have been handed down from
generation to generation and are not found in other areas.

Moreover, the local specialised terminology still retains jargon that can be traced back to the age-old
production tradition, such as manto di monaco (‘monk’s cloak’) for the colour of the nougat, cotta for the
warm, unshaped nougat mix and torroniera for the special cauldron used by master confectioners.

Reference to publication of the specification

(Article 5(7) of Regulation (EC) No 510/2006 (3))

The full text of the product specification is available on the following website:
http:/[www.politicheagricole.it/flex/cm/pages/ServeBLOB.php/L/IT/IDPagina/3335

or alternatively:

by going directly to the home page of the Ministry of Agricultural, Food and Forestry Policy (http://www.

politicheagricole.it) and clicking on ‘Qualita e sicurezza’ (at the top right of the screen), and then on
‘Disciplinari di Produzione all'esame dell'UE.

() See footnote 2.


http://www.politicheagricole.it/flex/cm/pages/ServeBLOB.php/L/IT/IDPagina/3335
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CORRIGENDA

Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the

Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/11)

On page 2, the text referring to State aid No SA.29832 (2013/N-2 and MC10/2009, ex SA.27991 (C10/2009), ex
SA.28855 (N373/2009), ex SA.33305 (2012/C)) is cancelled and replaced by the following:

‘Decisions in the context of the monitoring of the implementation of decisions regarding
restructuring and liquidation aid for financial institutions

(Text with EEA relevance)

Date of adoption of the decision

5.11.2013

Reference number of the aid

SA.29832 (2013/N-2 and MC10/2009, ex SA.27991 (C10/2009), ex
SA.28855 (N373/2009), ex SA.33305 (2012/C))

Member State

Netherlands

Title (andfor name of the beneficiary)

Amendment to the restructuring plan of ING

Type of Decision

New decision related to the following Commission decision:
SA.28855;SA.33305;SA.27991; SA.29832

Content

Adaptation of the burden-sharing arrangements, Adaptation of business
strategy/path to restore viability, Other adaptation

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http:/[ec.europa.eu/competition/elojadefisef/index.cfnt
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Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the
Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/12)

On page 11, the text referring to the State Aid No SA.37390 is cancelled and replaced by the following:

‘Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU

Cases where the Commission raises no objections

(Text with EEA relevance, except for products falling under Annex I of the Treaty)

Date of adoption of the decision

4.12.2013

Aid number

SA.37390 (2013/N)

Member State

Latvia

Region

Title (and/or name of the beneficiary)

Aid in the form of credit guarantees (amendment of SA.35910
(2012/N))

Legal basis

Ministru kabineta 2009. gada 7. julija noteikumos Nr. 746 ,Lauk
saimniecibas un lauku attistibas kreditu garantéSanas kartiba™ un
noteikumu projekts "Grozijumi Ministru kabineta 2009. gada 7. jilija
noteikumos Nr. 746 ,Lauksaimniecibas un lauku attistibas kreditu
garantéSanas kartiba””

Type of measure

Scheme _

Objective Investment in processing and marketing, Investments in agricultural
holdings , Setting up of young farmers

Form of aid Guarantee

Budget —

Intensity 80 %

Duration (period)

1.1.2014 - 30.12.2019

Economic sectors

AGRICULTURE, FORESTRY AND FISHING

Name and address of the granting authority

Lauku attistibas Fonds
Republikas laukums 2, LV-1981

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http:/[ec.europa.eu/competition/elojade/isef/index.cfnt
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Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the

Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/13)

On page 18, the text referring to the State Aid No SA.37476 is cancelled and replaced by the following:

‘Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU

Cases where the Commission raises no objections

(Text with EEA relevance, except for products falling under Annex I of the Treaty)

Date of adoption of the decision

09.12.2013

Aid number

SA.37476 (2013|N)

Member State

Italy

Region

Title (and/or name of the beneficiary)

Criteria and modalities for awarding aid in favour of he associations of
mutual insurance

Legal basis

Articolo 5, comma 8, della legge provinciale 14 dicembre 1999, n. 10,
e successive modifiche

Type of measure

Scheme _

Objective Insurance premiums
Form of aid Other

Budget —

Intensity 0%

Duration (period)

01.01.2014-30.06.2014

Economic sectors

All economic sectors eligible to receive aid

Name and address of the granting authority

Ripartizione provinciale agricoltura
Via Brennero 6, 39100 Bolzano, Italy

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http://ec.europa.eu/competition/elojade/isef/index.cfm
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Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the
Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/14)

On page 19, the text referring to the State Aid No SA.37496 is cancelled and replaced by the following:

‘Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU

Cases where the Commission raises no objections

(Text with EEA relevance, except for products falling under Annex I of the Treaty)

Date of adoption of the decision

16.12.2013

Aid number SA.37496 (2013|N)
Member State Germany
Region BRANDENBURG —

Title (and/or name of the beneficiary)

Brandenburg-Vertragsnaturschutz

Legal basis

— Bundesnaturschutzgesetz (BNatSchG) vom 29. Juli 2009

— Brandenburgisches  Ausfithrungsgesetz ~ zum  Bundesnatur-
schutzgesetz (BbgNatSchAG) vom 21. Januar 2013 (ersetzt das
Brandenburgische Naturschutzgesetz (BbgNatSchG) vom 26. Mai
2004 ab dem 1. Juni 2013)

— Verwaltungsvorschrift zum Vertragsnaturschutz vom 20. April
2009

— Verwaltungsvorschrift zum Vertragsnaturschutz in Brandenburg
(VV-VN) ENTWURF - Stand 26. Juni 2013

Type of measure

Scheme —

Objective Agri-environmental commitments

Form of aid Direct grant

Budget Overall budget: EUR 3,2 (in millions)
Annual budget: EUR 1,6 (in millions)

Intensity %

Duration (period)

1.1.2014 - 31.12.2015

Economic sectors

AGRICULTURE, FORESTRY AND FISHING

Name and address of the granting authority

Landesamt fir Umwelt, Gesundheit und Verbraucherschutz
Seeburger Chaussee 2 14476 Potsdam OT Grof8 Glienicke

Landesamt fiir Landliche Entwicklung, Landwirtschaft und Flur-
neuordnung (LELF)
Seeburger Chaussee 2 14476 Potsdam OT Grof Glienicke

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http:/[ec.europa.eu/competition/elojade/isef/index.cfnt


http://ec.europa.eu/competition/elojade/isef/index.cfm

C 89/70 Official Journal of the European Union 28.3.2014

Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the
Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/15)

On page 20, the text referring to the State Aid No SA.37540 is cancelled and replaced by the following:

‘Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU

Cases where the Commission raises no objections

(Text with EEA relevance, except for products falling under Annex I of the Treaty)

Date of adoption of the decision

17.12.2013

Aid number

SA.37540 (2013|N)

Member State

France

Region

— Mixed

Title (and/or name of the beneficiary)

Aides recherche-développement filieres grandes cultures

Legal basis

Art. L 611.1 et L 621.1 du code rural et de la péche maritime

Type of measure

Scheme -

Objective Research and development

Form of aid Other

Budget Overall budget: EUR 6 (in millions)
Annual budget: EUR 6 (in millions)

Intensity 100 %

Duration (period)

01.01.2014 - 31.12.2014

Economic sectors

AGRICULTURE, FORESTRY AND FISHING

Name and address of the granting authority

Ministére de l'agriculture, de I'agroalimentaire et de la forét
3 rue barbet de jouy 75349 paris 07

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http://ec.europa.eu/competition/elojade/isef/index.cfm!


http://ec.europa.eu/competition/elojade/isef/index.cfm

28.3.2014

Official Journal of the European Union

C 8971

Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the
Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/16)

On page 20, the text referring to the State Aid No SA.37542 is cancelled and replaced by the following:

‘Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU

Cases where the Commission raises no objections

(Text with EEA relevance, except for products falling under Annex I of the Treaty)

Date of adoption of the decision

17.12.2013

Aid number

SA.37542 (2013/N)

Member State

France

Region

— Mixed

Title (and/or name of the beneficiary)

aides en faveur de la publicité des animaux, produits animaux et
produits d’origine animale

Legal basis

— article L. 621-1 du code rural et de la péche maritime

— article L. 1511-1 et suivants du code général des collectivités terri-
toriales

Type of measure

Scheme _

Objective Advertising (AGRI)

Form of aid Other

Budget Overall budget: EUR 8 (in millions)
Annual budget: EUR 8 (in millions)

Intensity 100 %

Duration (period)

1.1.2014-31.12.2014

Economic sectors

All economic sectors eligible to receive aid

Name and address of the granting authority

Ministére de l'agriculture, de I'agroalimentaire et de la forét
3 rue barbet de jouy 75349 paris 07

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http://ec.europa.eu/competition/elojade/isef/index.cfmt


http://ec.europa.eu/competition/elojade/isef/index.cfm

C 89/72 Official Journal of the European Union 28.3.2014

Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the
Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/17)

On page 21, the text referring to the State Aid No SA.37543 is cancelled and replaced by the following:

‘Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU

Cases where the Commission raises no objections

(Text with EEA relevance, except for products falling under Annex I of the Treaty)

Date of adoption of the decision

17.12.2013

Aid number

SA.37543 (2013|N)

Member State

France

Region

Title (and/or name of the beneficiary)

Aides a la publicité des secteurs des fruits, des légumes, de I'hor-
ticulture, des pommes de terre, des productions végétales spécialisées
et de 1"apiculture

Legal basis

— L. 621-1 du code rural et de la péche maritime

— L. 1511-1 et suivants du code général des collectivités territoriales

Type of measure

Scheme _

Objective Advertising (AGRI)

Form of aid Other

Budget Overall budget: EUR 16,5 (in millions)
Annual budget: EUR 16,5 (in millions)

Intensity 100 %

Duration (period)

1.1.2014-31.12.2014

Economic sectors

AGRICULTURE, FORESTRY AND FISHING

Name and address of the granting authority

Ministére de l'agriculture, de I'agroalimentaire et de la forét
3 rue barbet de jouy 75349 paris 07

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http:/[ec.europa.eu/competition/elojadefisef/index.cfnt


http://ec.europa.eu/competition/elojade/isef/index.cfm

28.3.2014

Official Journal of the European Union

C 8973

Corrigendum to Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU — Cases where the
Commission raises no objections

(Official Journal of the European Union C 50 of 21 February 2014)

(2014/C 89/18)

On page 21, the text referring to the State Aid No SA.37544 is cancelled and replaced by the following:

‘Authorisation for State aid pursuant to Articles 107 and 108 of the TFEU

Cases where the Commission raises no objections

(Text with EEA relevance, except for products falling under Annex I of the Treaty)

Date of adoption of the decision

17.12.2013

Aid number

SA.37544 (2013|N)

Member State

France

Region

Title (and/or name of the beneficiary)

Aides a la publicité en faveur des produits viticoles

Legal basis

— L. 621-1 du code rural et de la péche maritime

— L. 1511-1 et suivants du code général des collectivités territoriales

Type of measure

Scheme —

Objective Advertising (AGRI)

Form of aid Other

Budget Overall budget: EUR 9 (in millions)
Annual budget: EUR 9 (in millions)

Intensity 100 %

Duration (period)

01.01.2014-31.12.2014

Economic sectors

AGRICULTURE, FORESTRY AND FISHING

Name and address of the granting authority

Ministére de l'agriculture, de l'agroalimentaire et de la forét
3 rue barbet de jouy 75349 paris 07

Other information

The authentic text(s) of the decision, from which all confidential information has been removed, can be

found at:

http://ec.europa.eu/competition/elojade/isef/index.cfmt



http://ec.europa.eu/competition/elojade/isef/index.cfm
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